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"A  stunning  debut 
completely  natural" 


Multivitamins  from 
Natural  Sources 


In  addition  to  promoting  Seven  Seas  Pure 
Cod  Liver  Oil,  we'll  also  be  supporting 
several  other  major  attractions  including 
Seven  Seas  new  Multivitamins  from  Natural 
Sources. 

A  first  in  multivitamin  supplements,  this 


unique  range  will  get  the  full  star  treatment 
with  a  nationwide  ad  campaign  in  women's 
press  spearheading  the  £2  million  promotional 
spend. 

Then  there's  the  Seven  Seas  Evening 

"A  well-balanced 
p e rfo rmance  from  a 
blossoming  talent  . 


Primrose  Oil  range  which  enjoys  increasing 
popularity  as  more  and  more  women  discover 
how  EPO  can  help  to  keep  them  on  an  even 
keel. 

Another  massive  ad  campaign  -  to  the  tune 
of  £1.1  million  should  ensure  that  Seven  Seas 
continues  to  stay  in  the  number  one  position  in 
this  £25  million  market. 

We'll  also  be  putting  a  hefty  £1.2  million 
behind  Hofels  Garlic  Pearles  —  the  brand  leader 
in  the  garlic  market  —  with  a  nationwide  TV 


"A  heartfelt 
performance  from  a 
silent  star" 

"^^^^^  Hotels 
Garlic  Pearles 

campaign  Featuring  the  famous  French  mime 
artist. 

Finally,  look  out  for  advertising  for  Seven 
Seas  Tonic,  Supplements  and  Berries,  Beauty 
Oils  and  Pulse. 

Ask  your  local  Seven  Seas  representative  for 
details  of  our  full  1992/93  programme. 
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Last  week  retiring  Conference  Science  chairman, 
Professor  Paul  Spencer  announced  the  demise  of  the 
British  Pharmaceutical  Conference  Science  Committee, 
and  its  replacement  by  the  Pharmaceutical  Sciences 
Group  of  the  Royal  Pharmaceutical  Society  of  Great 
Britain.  In  fact  the  old  committee  has  been  swallowed, 
lock,  stock,  and  barrel  by  the  new  Sciences  Group.  The 
members  of  the  old  BPC  Committee  have  become  the 
founder  members  of  the  new  Sciences  Group(see  p491), 
with  the  PSG  taking  on  the  traditional  BPC  Conference 
responsibilities,  but  also  adding  the  new  one  of  organising 
science  events  for  the  Society  throughout  the  year. 

Last  year  at  Conference  the  then  Science  Committee 
chairman  Dr  Eric  Tomlinson  staged  a  "dramatic  revival  in 
the  BPC  science  programme"  (C&D September  21,  p453) 
bringing  together  —  according  to  Professor  Paul  Spencer 
—  world  class  speakers  in  a  quite  amazing  week  of 
science.  Throughout  that  week  at  Liverpool  Dr  Tomlinson 
beat  the  drum  for  either  an  even  bigger  science 
contribution  at  future  BPC  Conferences  or,  alternatively, 
a  stand-alone  conference  for  science,  which  would  have 
left  the  rest  of  the  profession  to  get  on  with  its 
pharmaceutical  lot. 
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It  is  laudable  that  the  Society  and  its  pharmaceutical 
scientists  have  managed  the  admirable  compromise 
evident  in  the  Pharmaceutical  Sciences  Group.  Hopefully, 
it  will  draw  some  of  the  notable  absentees  from  this  year's 
Conference  back  to  the  main  event.  As  Dr  Tomlinson,  and 
this  week  Professor  Spencer,  have  continually  underlined, 
pharmacy  is  a  science-based  profession  and  it  forgets  that 
at  its  peril.  The  profession  needs  to  keep  pharmacists 
abreast  of  pharmaceutical  scientific  developments,  and 
pharmacists  need  to  strive  to  keep  abreast  of  them.  The 
newly  formed  PSG  will  be  well-placed  to  push  forward  the 
cause  of  science  within  the  hallowed  halls  of  the  Lambeth 
HQ,  and  to  promote  the  cause  of  pharmaceutical  science 
far  beyond  its  walls,  with  a  well-constructed  series  of 
science  symposia. 

The  contiguous  membership  of  now  defunct  BPC 
Science  Committee  and  the  PSG  means  there  is  an 
invaluable  continuity  of  experience  on  the  new  Group.  If 
the  Sciences  Group  can  forcefully  exploit  the  new 
opportunities  now  open  within  and  without  the 
profession,  the  profile  of  pharmacy  as  science  will  take  an 
even  greater  prominence,  both  among  scientific  peers, 
but  more  importantly,  among  the  community  at  large. 
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Sheffield  FHSA  looks 
to  forge  E-mail  links 


Following  the  success  of 
computer  links  between  GPs, 
hospitals  and  their  own  offices, 
Sheffield  Family  Health  Services 
Authority  is  planning  to  extend 
the  service  to  community 
pharmacists,  and  eventually  to 
opticians  and  dentists  as  well. 

Mick  Ibbotson,  information 
assistant  at  the  FHSA,  told  C&D 
that  a  pilot  project  connecting  a 
number  of  the  city's  GP  practices 
with  the  Authority  and  the  city's 
major  hospitals  has  proved 
successful.  There  have  not  been 
any  complaints  from  the  users,  he 
said. 

The  link  is  by  way  of  an 
electronic  mail  system,  E-mail 
for  short,  which  allows  the  doctor 
to  ring  the  FHSA  and  pick  up 


Tobacco  advertising 

The  Health  Committee  will 
take  oral  evidence  on  the 
proposed  European  Directive 
on  advertising  tobacco 
products  on  October  21  and 
28.  Written  evidence  should 
be  sent  by  October  5  to  the 
Clerk  of  the  Health 
Committee,  Committee 
Office,  House  of  Commons, 
London  SW1A  OA  A. 

Thames  directory 

South  East  Thames  Regional 
Health  Authority  has 
produced  an  up-to-date  guide 
to  the  NHS  in  the  region.  It 
lists  members  and  officers  of 
the  RHA,  FHSA,  DHAs  and 
commission  groups,  and  has 
information  on  Community 
Health  Councils,  NHS  trusts 
and  hospitals  and  clinics. 

More  mergers 

The  Government  has 
announced  the  October  1 
merger  of  Bromsgrove  & 
Redditch  and  Kidderminster 
and  District  Health 
Authorities  to  form  N 
Worcestershire  DHA. 

No  scripts  is  OK 

A  campaign  in  West 
Glamorgan  tells  patients  not 
to  expect  a  prescription  with 
every  GP  visit.  The  FHSA 
wants  to  show  that  GPs  are 
not  trying  to  save  money  by 
not  writing  a  prescription. 

C&D  Price  Service 

The  following  products  were 
incorrectly  priced  in  the 
September  12  Supplement. 
The  correct  prices  are  as 
follows  (trade  prices  in 
brackets):  Pulmo  Bailly  £1.97 
(£1.117);  Metanium  £1.33 
(£0.756);  Bengue's  Balsam 
Original  £1.59  (£0.900); 
Bengue's  Balsam  S&G  £1.59 
(£0.900);  Staycept  Jelly  £3.66 
(£2.079);  Staycept  Pessaries 
£2.65  (£1.506).  C&D  Price  List 
apologise. 


messages  on  his  computer 
screen.  In  addition,  they  can 
transfer  patient  information  to 
the  Authority  from  their  own 
computer  files. 

Current  applications  include 
change  of  doctor  requests, 
changes  of  patient  details  such  as 
address,  marital  status,  and  stock 
ordering  requests.  However,  Mr 
Ibbotson  stresses  that  the  system 
is  very  flexible  and  can  be  used  for 
many  other  applications. 

With  the  links  to  hospitals,  test 
results  for  patients  can  now  be 
sent  to  GPs  much  quicker,  he 
added. 

The  local  community  health 
council  is  also  understood  to  be 
interested  in  an  E-mail  link. 

Information  about  the  system 
and  a  request  for  help  with 
funding  for  the  pharmacist  side  of 
the  E-mail  link  has  already  been 
sent  to  the  Trent  Regional  Health 
Authority.  It  was  now  a  question 


of  waiting  to  hear  the  outcome  of 
their  discussions. 

Mr  Ibbotson  believes  the 
system  may  be  useful  in  alerting 
pharmacists  about  stolen 
prescription  pads  and  drug 
recalls,  to  give  two  examples.  The 
FHSA  also  produces  a  number  of 
circulars  for  pharmacists  and 
these  could  also  be  send  out  using 
the  new  system. 

Martin  Bennett,  secretary  of 
Sheffield  Local  Pharmaceutical 
Committee,  welcomes  the  moves 
and  the  possible  applications  for 
community  pharmacists.  The 
E-mail  system  has  advantages 
over  the  post  in  terms  of  time  and 
cost,  he  said. 

As  the  system  is  thought  to  run 
on  most  disk-based  computer 
systems,  there  should  not  be 
problems  with  pharmacists  using 
different  computer  systems  in 
their  shops. 


Larkhall  in  court  over 
Tandem  KQ 


Dr  Woodward  of  Larkhall 
Laboratories  will  be  attending 
Shrewsbury  Magistrates  Court  on 
September  21  to  answer  charges 
relating  to  Tandem  IQ.  These 
have  been  brought  by  Shropshire 
Trading  Standards. 

It  is  alleged  that  the 
defendants'  (Larkhall 
Laboratories  Ltd)  product  is  not 
fit  for  the  purpose  of  increasing 
the  IQ  of  a  child. 

A  second  summons  alleges  that 
a  false  trades  description  was 
applied  to  the  defendants' 
product  by  virtue  of  the 
packaging    using    the  words 


"Tandem  IQ  Pack",  accompanied 
by  a  description  of  a  boy  and  girl 
each  holding  a  book. 

It  is  alleged  that  this  gave  a 
false  description  of  the  general 
and  widespread  effectiveness  of 
the  product  increasing  the 
overall  intelligence  quotient  of 
the  children. 

The  third  summons  concerns 
the  leaflet  contained  in  the  pack 
which  the  prosecution  says  gives 
a  false  indication  of  the  general 
and  widespread  effectiveness  of 
the  product  in  increasing  the 
intelligence  quotient  of  the 
children. 


Which? 
Medicine  is 
critical 

The  pharmaceutical  industry's 
promotional  methods  and  the 
ABPI's  voluntary  Code  of  Practice 
come  in  for  criticism  from  the 
latest  guide  to  OTC  and 
prescription  medicines  from  the 
Consumers'  Association. 

Written  by  Rosalind  Grant 
MRPharmS,  pharmaceutical 
advisor  to  Avon  FHSA,  and 
previously  managing  editor  of 
Drug  &  Therapeutics  Bulletin, 
Which?  Medicine  claims  to  be 
"the  only  handbook  on  medicines 
and  their  use  written  for 
consumers  by  consumers".  There 
are  frequent  exhortations  for 
patients  to  ask  their  doctor  or 
pharmacist  if  they  have  queries 
about  their  medication,  and  a 
suggested  list  of  points  which 
should  be  raised  with  health 
professionals  about  prescription 
medicines. 

The  book  (£12.99)  contains 
profiles  of  80  of  the  most 
commonly  used  drugs,  and 
advice  on  a  further  1,500  OTC 
and  prescription  medicines. 

However,  the  introductory 
section  giving  the  background  to 
the  medicines  market  suggests 
medical  representatives  "aim 
first  to  persuade  doctors  to 
prescribe  their  company's 
products  and  secondly  to  inform 
and  perhaps  educate". 

Reps  are  the  "access  point  to 
free  gifts,  lunches  and  trips  to 
sponsored  meetings. ..many 
doctors  see  no  harm  in  them". 
Over  the  years,  heavy  promotion 
seems  most  likely  to  have 
contributed  to  excessive  and 
inappropriate  prescribing,  says 
Ms  Grant. 

Reps  cannot  be  an  impartial 
source  of  information,  she 
concludes,  and  unbiased 
information  on  medicines  is  not 
provided  by  the  industry. 
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Andrew  Burr  receives  the  Chemist  <£  Druggist  Medal  and  a  cheque  for 
£200  from  Royal  Pharmaceutical  Society  president  David  Coleman,  for  the 
best  presentation  of  a  paper  at  the  Practice  Research  Session  at  last  week's 
British  Pharmaceutical  Conference  (C&D.  September  12,  pp465,  468).  Mr 
Burr  is  independent  pharmaceutical  advisor  to  Glamorgan  FHSA 


Scratch  card  shows  quali 
of  life  for  cancer  patients 


A  scratch  card,  rather  like  an 
instant  lottery  card,  has  been 
introduced  to  help  surgeons  at 
the  Royal  Marsden  Hospital  in 
London,  assess  the  quality  of  life 
of  women  having  breast  cancer 
treatment. 

The  card,  covering  four  weeks, 
is  divided  into  28  squares,  one  for 
each  day.  The  patient  scratches 
the  silver  surface  to  show  the 
black  patch.  The  amount 
uncovered  indicates  how  bad  the 
day  has  been.  The  completed  card 
is  scanned  electronically  and  the 
result  analysed  by  computer. 


Christobel  Saunders,  a 
surgeon  in  the  hospital's 
academic  department  of  surgery 
says:  "In  our  pilot  studies  we  have 
found  patients  can  be 
surprisingly  consistent  in  the  way 
they  record  how  they  have  felt." 

The  hospital  has  now  begun  a 
trial  with  more  than  200  patients, 
supported  by  ICI 

Pharmaceuticals,  to  compare  the 
system  with  established  methods 
of  assessing  quality  of  life.  The 
Royal  Marsden  is  also  seeking  a 
commercial  partner  to  develop 
the  system. 


Sciences  Group  formed 
from  old  BPC  committee 


Proprietaries 
on  FP10  fall 

The  percentage  of  proprietary 
medicines  dispensed  on  NHS 
prescriptions  continues  to  fall. 

A  report  published  last  week 
shows  that  in  1990,  proprietaries 
accounted  for  60.1  per  cent  of  the 
360.5  million  prescriptions 
dispensed  in  England,  compared 
with  61.2  per  cent  the  previous 
year  and  81.3  per  cent  in  1980. 

Non-proprietaries  accounted 
for  37  per  cent  of  prescriptions  in 
1990. 


A  new  Pharmaceutical  Sciences 
Group  has  been  formed  by  the 
Royal  Pharmaceutical  Society 
from  the  bones  of  the  British 
Pharmaceutical  Conference 
Science  Committee. 

The  new  Committee  has  11 
members,  just  like  the  old  one, 
and  is  made  up  of  the  existing 
members  of  the  now  defunct 


group.  Members  will  be  elected  to 
the  Committee,  then  serve  for 
three  years,  and  retire  in  rotation. 

The  Pharmaceutical  Sciences 
Group  will  retain  responsibility 
for  the  science  sessions  at  the 
annual  BPC  Conference,  but  will 
also  run  other  scientific  symposia 
etc,  for  the  Society  throughout 
the  year,  thus  broadening  the 


involvement  of  the  RPSGB  in  the 
sciences. 

The  move  was  announced  by 
retiring  Birmingham  BPC 
Science  Committee  chairman 
Professor  Paul  Spencer  last  week. 

The  new  chairman  of  the  new 
group  is  Professor  Malcolm 
Rowland,  of  the  University  of 
Manchester. 


MMR  vaccines  suspended  over  meningitis  links 


The  Department  of  Health  has 
decided  to  suspend  two  mumps, 
measles  and  rubella  vaccines  — 
Pluserix-MMR  and  Immravax  — 
because  of  possible  links  with  a 
form  of  meningitis. 

This  means  that  MMR  II,  made 
by  Merck,  Sharp  and  Dohme  and 
distributed  by  Wellcome,  is  now 
the  only  MMR  vaccine  available 
and  will  be  supplied  irrespective 
of  the  brand  ordered. 

Pluserix-MMR  and  Immravax 
both  contain  the  Urabe  strain  of 
mumps  vaccine  virus  which  has 
been  associated  with  generally 
mild,  transient  meningitis  which 
occurs  about  three  weeks  after 
immunisation.  The  incidence  of 
this  reaction  with  the  Jeryl  Lynn 
strain,  used  in  MMR  II,  is  much 
lower. 

The  chief  medical  officer,  Dr 
Kenneth  Caiman,  emphasised 
this  week  that  the  risks  of 
contracting  vaccine-related 
meningitis  were  extremely  small 
and  the  benefits  from 
immunisation,  whichever 
vaccine  was  used,  were 
overwhelming. 

Since  MMR  vaccination  was 
introduced  to  the  UK  in  October 
1988,  notifications  of  these 
diseases  to  the  Office  of 
Population  Censuses  and  Surveys 
have  fallen  to  record  low  levels. 

Meningitis  after  natural 
mumps  has  been  reported  to 
occur  in  about  one  in  400  cases, 


while  studies  undertaken  by  the 
Public  Health  Laboratory  Service 
suggest  that  the  incidence  of 
virus  positive  post-immunisation 
meningitis  from  the  Urabe  strain 
may  be  about  1  in  11,000 
immunised  children. 

In  the  latter,  the  illness  seems 
to  be  milder  and  more  transient 
than  that  associated  with  the  wild 
virus.  No  confirmed  cases  have 
been  associated  with  MMR  II  in 
the  UK. 

Unused  stocks  of 
Pluserix-MMR  and  Immravax 
should  be  returned  to  the 
supplier  as  soon  as  replacement 
supplies  of  MMRII  vaccines  are 
received. 

Both  Merieux  UK  and 
Smithkline  Beeeham  said  this 
week  that  in  countries  where  the 
Jeryl  Lynn  strain  vaccine  was  not 
available,  it  was  better  to 
continue  using  the  Urabe  strain 
than  to  risk  contracting  mumps. 

Dr  Kevin  Bryett,  Merieux's 
managing  director,  said  that  23 
million  doses  had  been  given 
worldwide  and  he  was  unaware  of 
any  deaths  or  long  term  damage 
that  had  definitely  been 
associated  with  the  vaccine. 

Smithkline  Beeeham  are  also 
continuing  to  supply  their 
vaccine  to  countries  where  there 
is  no  alternative;  trade  names  in 
other  countries  are  Rimparix  and 
Pariorix. 

Both  companies  were  unable 


to  comment  on  whether  they 
would  be  introducing  vaccines 
containing  the  Jeryl  Lynn  strain. 
•  Owing  to  manufacturing 
problems,  single  antigen  plain 
(non-absorbed)  pertussis  vaccine, 


Most  lice  lotions  are  used  on 
people  who  do  not  have  headlice, 
according  to  Dr  John  Maunder  of 
the  Medical  Entomology  Centre 
in  Cambridge. 

Speaking  at  the  launch  of 
Charwell  Pharmaceuticals' 
headlice  repellent  Rappell  (C&D 
July  25  pl31)  Dr  Maunder  said 
there  were  around  50,000  to 
70,000  new  cases  of  headlice  each 
year  in  the  UK.  This  was  far  less 
then  the  3  million  bottles  of 
insecticide  being  bought  each 
year. 

This  suggested  that  many 
people  were  using  these  products 
prophylactically  in  the  mistaken 
belief  that  they  prevented 
headlice  infections,  he  said. 

"This  unnecessary  use  of 
pesticides  on  children's  hair  is 
unacceptable  not  only  because  of 
the  effects  on  the  environment," 
said  Dr  Maunder.  "Too  much 
insecticide  is  used  on  children  in 
the  UK,  most  of  which  is  going 
down  the  drain  and  polluting  the 


manufactured  by  Wellcome  and 
distributed  by  Evans  Medical,  will 
no  longer  be  available,  according 
to  the  same  letter  from  Dr 
Caiman.  Efforts  are  being  made 
to  obtain  alternative  supplies. 


environment." 

Parents  are  more  concerned 
about  their  children  coming 
home  from  school  infected  with 
headlice  than  measles,  chicken 
pox,  colds  or  other  common 
childhood  ailments,  according  to 
the  findings  of  a  Mori  opinion 
poll. 

Some  4,000  parents  with 
children  under  the  age  of  14  were 
interviewed  and  43  per  cent  put 
headlice  as  their  number  one 
concern,  compared  to  only  21  per 
cent  about  measles,  warts  and 
verrucas. 

Fears  have  been  fuelled  by 
Press  reports  of  an  epidemic  of 
head  lice  and  claims  that  almost 
one  in  ten  primary  school 
children  can  expect  to  catch 
"nits",  say  Charwell. 

"There  are  still  too  many 
headlice  around.  This  is  a  pest  we 
should  have  got  rid  of  years  ago," 
said  Dr  Maunder.  "There's  more 
worry  about  headlice  then  there 
are  actual  headlice." 


Too  many  use  headlice 
products  prophylactically 
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Astill  opens  health 
information  library 


A  health  information  library, 
based  in  the  Kenyon  Pharmacy  in 
Stalybridge,  Cheshire  has  been 
opened  by  Tim  Astill,  director  of 
the  National  Pharmaceutical 
Association. 

The  library,  which  has  been  set 
up  under  the  guidance  of 
pharmacist  Michael  Johnson,  is  a 
free  service  to  both  the  general 
public  and  local  health 
professionals. 

It  is  manned  by  trained 
members  of  the  staff  at  the 
pharmacy  who  will  help  library 
users  find  the  information  they 
require  and  deal  with  any  minor 
enquiries.  A  pharmacist  will  be  on 
hand  to  provide  expert 
counselling. 

In  addition,  a  panel  of 
"experts"  made  up  of  local  health 
professionals  and  paramedics  is 
being  put  together  with  help 
from  the  local  Health  Promotion 
Unit  at  the  District  Health 
Authority. 

The  library  so  far  consists  of 
over  500  different  leaflets 
covering  health  related  subjects 
from  AIDS  to  diabetes,  from 
asthma  to  depression.  There  is 
also  a  lending  library  of  over  200 
books  and  a  stock  of  20  video 
cassettes.  Audio  cassettes,  posters 
and  a  health  reference  index 
listing  all  the  above  in  a  logical, 
easy-to-use  system  completes  the 
picture. 

The  library  itself  is  equipped 
with  a  computer  with  database 
software  and  a  printer  to  produce 


questionnaires,  leaflets  etc. 
Lihrary  users  can  view  video 
cassettes  on  a  television  monitor 
and  there  is  a  separate  screen  in 
the  shop  to  allow  patients  waiting 
for  prescriptions  to  watch  health 
programmes. 

Michael  Johnson  told  C&D 
that  the  idea  for  the  library  came 
about  from  a  desire  to  get 
involved  in  health  promotion. 
Although  the  Pharmacy 
Healthcare  Scheme  is  good,  he 
believes  that  pharmacists  should 
be  more  involved  in  health 
promotion. 

While  studying  the  marketing 
module  of  the  NPA's  business 
management  course  he  realised 
that  one  way  to  attract  business  is 
to  have  a  specific  feature  in  the 
pharmacy. 

He  considered  blood  pressure, 
cholesterol  testing  and  diabetes 
but  after  attending  a  pharmacy 
workshop  at  Hope  Hospital, 
where  he  received  patient 
information  leaflets  on  arthritis, 
the  idea  of  a  library  took  shape. 

Initially,  he  wrote  to  nearly  270 
different  pharmaceutical 
companies  asking  for  leaflets, 
books,  posters,  videos  etc.  He  also 
asked  for  sponsorship  and  the 
£500  received  from  a  total  of  16 
different  companies  has  paid  for 
the  TV  and  video  recorder. 

Health  charities  were  also 
approached  but  because  many 
charge  for  leaflets,  the  number 
purchased  was  limited.  Mr 
Johnson  is  hoping  that  further 


Legislation  has  changed  UK 
into  self-medicating  society 


Legislation  has  changed  the  UK 
population  into  a  self  medicating 
society  with  sales  of  OTC 
products  increasing  at  a  rate  of 
almost  8  per  cent  over  the  past 
five  years,  according  to  a  new 
report  published  by  Datamonitor. 

In  1991,  Britons  spent  £438 
million  on  various  remedies.  This 
equates  to  £9.43  per  head,  a 
sizeable  increase  on  the  £6.99  per 
head  spent  in  1987.  Datamonitor 
expects  that  the  UK  population 
will  spend  £508m  collectively  by 
1996. 

The  report  highlights  the 
effects  that  the  stresses  and 
strains  of  everyday  life  are  having 
on  the  nation's  health.  In 
particular,  sales  of  indigestion 
remedies  accounted  for  £45m  of 
the  total  last  year  and  there  has 
been  "something  of  a  boom  in 
headache  assuaging 
preparations". 

The  analgesics  market  was 
valued  at  £148m  in  1991,  with  a 
growth  rate  of  9.5  per  cent  over 
1987-91.  Recent  trends  have  been 
towards  faster-acting  and  ever 
stronger  products,  according  to 
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Datamonitor's  report. 

In  1991,  paracetamol  took  58 
per  cent  of  the  analgesics  market 
in  volume  terms  and  40  per  cent 
in  value.  The  growth  has  been 
largely  at  the  expense  of  aspirin, 
says  Datamonitor  who  predict 
that  the  leadership  of 
paracetamol  is  under  threat  from 
ibuprofen  and  compounds. 
Further  niche-orientated 
products  are  expected  to  be 
released  onto  the  market. 

The  coughs  and  cold  sector 
continues  to  represent  the  largest 
area  of  OTC  remedies  with  a  value 
of  £152m  in  1991.  The  trend 
towards  increased  convenience 
has  had  an  important  effect  with 
cough  and  cold  remedies  now 
widely  distributed  through 
multiple  grocery  outlets. 

"More  consumers  have  started 
to  purchase  products  to  maintain 
basic  medicine  cabinets,  thus 
reducing  the  number  of  visits  to 
the  chemist,"  the  report  says. 

Natural  alternatives  to  cough 
and  cold  remedies  are  thought  to 
by  the  future  for  the  British 
market. 


Michael  Johnson  (left),  explains  the  thinking  behind  the  health 
information  library  at  Kenyon  Pharmacy  in  Stalybridge,  to  Tim  Astill. 


sponsorship  will  enable  him  to 
buy  more  in  the  future. 

The  library  was  opened  to  the 
public  on  September  11,  the 
morning  after  Mr  Astill 
performed  the  official  opening 
ceremony. 

So  far  the  response  from  the 
public  and  local  health 
professionals  has  been  fairly 
good,  said  Mr  Johnson,  although 
one  of  the  first  requests  for 
information  —  about  "channel 
tunnel  syndrome"  —  nearly 
floored  him. 

"After  we  realised  that  the  lady 
meant  'carpal'  and  not  'channel 
we  were  able  to  help  her,  with  a 
little  help  from  the  NPA,"  he  said. 

Local  CPs  have  also  expressed 
an  interest  in  the  facilities  and 
most  have  visited  the  library 
since  it  opened,  he  continued. 
Local  nurses  attended  the  launch 
and  one  has  already  borrowed  a 
video. 

Setting  up  the  library  has  been 
linked   to  a   research  project 


funded  by  a  pharmacy  practice 
research  development  grant  from 
the  Department  of  Health. 
The  idea  is  to  determine: 

•  The  source  or  sources  from 
which  the  people  of  Stalybridge 
currently  gain  their  health 
information  and  to  what  extent 
they  feel  the  pharmacy  provides 
for  their  need  in  this  respect. 

•  To  measure  the  level  of  uptake 
of  information  during  the  first  12 
months  of  operation  of  the 
library,  including  a  breakdown  of 
usage  title  by  title. 

•  To  measure  how  effective  the 
library  is  in  providing 
information  to  the  public  and  to 
determine  their  opinion  of  its  use 
within  the  community. 

A  preliminary  questionnaire 
has  already  been  circulated  to 
1,000  people  in  the  area  and  there 
has  been  a  55  per  cent  response 
rate.  However,  many  do  not  think 
to  consult  their  pharmacist  for 
health  information,  said  Mr 
Johnson. 


Paracetamol  purging 


Young  women  may  be  using 
paracetamol  to  induce  nausea 
and  vomiting  as  a  way  of 
controlling  their  weight, 
according  to  four  recent  eating 
disorder  cases  published  in  this 
week's  British  Medical  Journal. 

One  19  year  old  woman 
suffering  from  bulimia  nervosa 
reported  taking  around  30  tablets 
of  paracetamol  at  least  once  a 
week,  which  led  to  immediate 


vomiting.  She  described 
paracetamol  as  the  most  reliable 
method  of  inducing  vomiting 
known  to  her. 

Two  other  women  also 
commented  that  the  nausea 
following  paracetamol  abuse 
made  them  less  likely  to  overeat 
afterwards. 

Information  about  the  medical 
consequences  helped  to  modify 
these  patients  behaviour. 


Conflict  in  Dulwich 


An  application  by  Lloyds 
Chemists  for  a  pharmacy  at  a 
recently  opened  Sainsbury 
superstore  in  East  Dulwich, 
London,  is  being  strongly 
opposed  by  local  contractors  led 
by  ex-RPSGB  Council  member 
Ashwin  Tanna. 

Mr  Tanna  argues  that  there  are 
20  pharmacies  within  a  mile  of 
the  proposed  site.  He  is  likely  to 
be  seriously  affected  since  his 
pharmacy  in  Lordship  Lane  is 


close  to  the  superstore  in  Dog 
Kennel  Hill. 

Lloyds  argue  that  25,000 
customers  visit  the  superstore 
every  week  and  that  it  has  become 
the  focus  of  shopping  facilities  in 
the  area.  They  also  say  they  plan 
to  open  for  longer  hours  than 
other  pharmacies  in  the  vicinity. 

Lambeth,  Southwark  and 
Lewisham  FHSA  do  not  expect 
any  decision  to  be  made  for  at 
least  two  months. 
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Manicare's  Manicure/Pedicure  range  - 
proven,  quality  products  backed  by 
our  unconditional  guarantee.  Truly  a 
cut  above  the  rest! 


A  CUT  ABOVE  THE  REST 


Tailormade  for  volume  sales,  Manicares  three 
market-leading  ranges  have  never  looked  better. 
Proven  high-volume,  high-profit  products  feature 
in  every  range.  There  is  a  new  display  stand  too, 
plus  Laughtons  outstanding  Customer  Care 


Programme  to  really  help  set  your  sales  alight. 

Unbeatable  products.  Unbeatable  quality 
Unbeatable  service.  So  stock  up  now  Contact 
Diane  Ticer  on  021-436  6633  today! 


Laughton  &  Sons  Limited,  Warstock  Road,  Birmingham  BH  4RT.  Tel:  021-436  6633.  Fax:  021-436  6786 


Like  the  OTC 
Guide,  but 
about  the 
price-,, 

Dotty  was  delighted  with  her 
little  present  last  week, 
courtesy  of  C&D.  She  has 
always  grumbled  that  it  was 
alright  for  me,  surrounded  by 
my  tomes  of  wisdom.  Every 
time  I  am  asked  an  awkward 
question  I  have  a  multitude  of 
reference  books  to  turn  to,  but 
out  in  the  shop  she  has  had  to 
survive  on  her  wits,  experience 
and  if  all  else  fails.. .me!  It  is 
compliments  like  these  that 
makes  life  as  the  boss  so 
rewarding! 

Now  she  has  her  very  own 
"Guide  to  OTC  Medicines"  — 
and  what  a  little  gem  it  is  — 
packed  full  of 
easy-to-understand  advice 
which  emphasises  vital 
information  without  confusion. 
I  take  pleasure  in  the 
relationships  built  up  between 
myself,  my  staff  and  the 
customer,  and  am  proud  of  the 
trust  those  customers  show  in 
our  judgments.  That  trust, 
however,  must  be  backed  up  by 
proper  training  and  this  Guide 
to  OTC  Medicines  is  an 
excellent  complement  to  my 
other  regular  training 
techniques.  Tucked  beside  the 
till  or  in  an  overall  pocket, 
unlike  other  training  systems, 
it  can  be  easily  read  during  a 
spare  moment  and  with 
knowledge  will  come  the 
informed  confidence  so 
essential  for  all  pharmacy  staff. 

My  only  small  criticism 
comes  from  the  horse's  mouth. 
All  the  shop  girls  coveted 
Dotty's  good  fortune  and 
immediately  asked  for  their 
own  personal  copies  but  they 
unanimously  felt  that  £10  per 
extra  copy  was  "a  bit  steep".  I 
am  not  sure  decided  whether 
to  buy  a  copy  for  each  of  them, 
but  at  a  special  offer  cover 
price  of,  say  £5.00  for 
subscribers,  I  would  have  had 
no  hesitation.  This  C&D  OTC 
Guide  should  be  in  every 
pharmacy  assistant's  pocket, 
and  with  a  large  print  run,  I 
am  sure  the  gamble  would 
have  quickly  paid  for  itself. 


IE  -  -Hi  mmomm 
feeling  of 
impending 
change 

I  have  to  admit  to  a  feeling  of 
nervousness  about  the 
proposed  two  year  pilot  study 
being  conducted  into  nurse 
practitioners  recently 
announced  by  the  South  East 
Thames  Regional  Health 
Authority.  The  nurse  will  be 
available  for  direct  consultation 
by  the  patient  at  20  different 
locations  during  the  project, 
and  one  of  these  will  be  a 
pharmacy. 

The  role  of  the  nurse 
practitioner  will  be  to  advise 
the  public  on  minor  ailments, 
with  the  facility  to  prescribe  on 
an  NHS  FP10  a  limited  range 
of  pharmacy  and  General  Sales 
List  medicines.  This  is  a  role 
often  advocated  for  the 
community  pharmacist  but 
which  has  never  found  favour 
with  the  Department  of  Health. 

The  problem  of  commercial 
self-interest  is  obvious  but  if  a 
nurse  practitioner  is  to  adopt  a 
similar  role  from  inside  a 
pharmacy  the  same  conflict  of 
interest  must  apply. 

In  the  long  term,  will  nurse 
practitioners  become  bare  foot 
doctors?  Will  the  regretable 
objections  of  The  Royal  College 
of  General  Practitioners  to 
further  moves  of  medicines 
from  "POM  to  P",  advocated  in 
the  Joint  Working  Party  report 


on  the  Future  of  Community 
Pharmacy,  be  mirrored  by  a 
similar  reaction  to  nurse 
practitioners  usurping  the 
sacrosanct  territory  of  the 
general  practitioner? 

The  practice  of  medicine  is 
being  challenged  in  a  similar 
way  to  the  practice  of 
pharmacy  and  entrenched 
positions  may  be  similarly 
adopted.  Both  must,  however, 
inevitably  give  way  to  change 
but  that  acceptance,  though 
exciting,  still  does  not  stop  me 
from  feeling  extremely 
nervous. 

Impotent  in 
the  face  of 
exploitation 

Sobering  thoughts  on  parallel 
themes  from  one  present 
member  of  Council  and  one 
ex-member  {Letters  Sept  12). 
Community  pharmacy  is  under 
threat  from  a  government 
intent  on  capitalising  on  the 
profession's  apparently 
irreconcilable  differences  on 
how  best  to  further  the  interest 
of  its  community  pharmacists. 

The  collective  opinion  of 
both  Alan  Nathan  and  Peter 
Curphey  is  that  the 
Pharmaceutical  Services 
Negotiating  Committee  and  the 
Royal  Pharmaceutical  Society 
are  as  impotent  as  one  another 
in  their  dealings  with  the 
Government.  This  opinion  is 
reinforced  by  the  dismissive 
attitude  of  Health  Minister 
Brian  Mawhinney,  at  the  BPC. 

He  exhorts  the  profession  to 
define  their  new  role  while 
secretly  revelling  in  the 
knowledge  that  that  very  role  is 
already  being  achieved,  and 
free  of  charge  to  the  Treasury, 
by  self-destructive  commercial 
competition  from  within 
community  pharmacy. 

Never  before  has  the 
profession  been  so  divided  and 
never  before  have  those 
divisions  been  so  cynically 
exploited  by  our  paymasters. 
Peter  Curphey  is  right  when  he 
equates  community  pharmacy 
with  the  whole  profession 
because  that  is  how  it  is 
publicly  perceived. 

The  survival  of  an 
independent  community  sector 
is  vital  to  the  whole  profession 
and  this  will  only  be  achieved 
by  the  RPSGB  and  PSNC 
co-operating  and  presenting  a 
united  front  to  an  intransigent 
Government. 


ASA  upholds 
Larkhall 
complaint 

Following  a  complaint  made 
against  Larkhall  Natural  Health's 
magazine  insert  concerning  Tua 
passive  exercise  units  in  which  it 
was  claimed  that  "it's  a  fact  that 
every  woman  desires  the  body  she 
has  not  got",  the  ASA  has 
requested  that  the  advertisement 
be  amended. 

The  complainant  stated  that, 
while  many  women  were 
unhappy  with  their  bodies,  the 
figure  may  not  be  as  high  100  per 
cent,  therefore  rendering  the 
advertisment  inaccurate. 

In  its  judgment,  the  ASA  also 
requested  that  Larkhall  should 
stop  implying  that  the  products 
produced  a  slimming  effect  until 
adequate  substantiation  had  been 
submitted. 


Asthma 
information 

A  Lung  and  Asthma  Information 
Agency  has  been  set  up  to  keep  a 
database  of  up-to-date  statistics 
on  respiratory  disease. 

The  Agency,  funded  by  the 
National  Asthma  Campaign,  the 
British  Lung  Foundation  and  the 
British  Thoracic  Society,  is 
housed  in  the  Public  Health 
Sciences  Department  of  St 
George's  Hospital  Medical  School 
in  London.  It  has  already 
produced  leaflets  on  asthma  and 
pneumonia  mortality  in  the 
elderly  and  a  guide  to  sources  of 
health  information  on 
respiratory  disease. 

Medical  professionals  are  able 
to  obtain  data  from  the  Agency 
through  the  three  sponsors. 


NHS  loses 
dentists 

Dentists  turned  away  more  than 
1 15,000  NHS  patients  during  July 
and  August,  according  to- 
statistics  issued  by  the 
Department  of  Health. 

And,  according  to  a  report 
carried  in  The  Independent,  some 
family  health  service  authorities 
in  the  south  were  facing 
'blackspots'  as  dentists  refused  to 
treat  patients. 

No  dentists  in  Horsham  in 
West  Sussex  were  accepting  new 
NHS  patients,  while  in  the 
Oxfordshire  towns  of  Abingdon 
and  Wallingford,  no  new  NHS 
adult  fee-paying  patients  were 
being  taken  on. 

•  The  British  Dental  Association 
is  currently  undertaking  its  own 
study  into  the  number  of  dentists 
turning  away  National  Health 
Service  patients  and  will,  be 
producing  a  report  at  the  end  of 
the  month. 
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GIVE  YOUR 
SALES  A  MAJOR 
FACE  LIFT 
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Our  continuing  £3  million  support  package  has  now  helped 
make  Nicorette  one  of  the  biggest  selling  Pharmacy-only 
brands  in  the  UK*. 

What's  more,  the  sales  generated  from  every  Nicorette  shelf 
facing  make  other  famous  name  OTC  brands  appear  small 
by  comparison. 

Build  up  your  Nicorette  display  today  and  give  your  sales  a 
major  face  lift .  Contact  your  OTC  Kabi  Pharmacia 
representative  or  local  wholesaler  now! 

NICORETTE:  YOUR  N0.1  CHOICE 
IN  SMOKING  CESSATION 


Scriptspecials 


Manoplax:  the  first  in 

its  class 


This  Monday,  Boots 
Pharmaceuticals  are  launching 
Manoplax  (flosequinan),  the  first 
of  a  new  class  of  drugs  for  the 
treatment  of  heart  failure. 

Manoplax  is  a  direct-acting 
arteriovenous  vasodilator. 
Although  its  precise  mode  of 
action  is  not  yet  known,  it  is 
thought  to  involve  attenuation  of 
the  intracellular  inositol 
triphosphate  (IP3)  pathway, 
leading  to  changes  in 
intracellular  calcium  flux  and 
relaxation   of  vascular  tissue. 

Manoplax  is  effective 
throughout  the  24  hour  dosing 
interval  and  during  long-term 
therapy.       Following  oral 


28  TABLETS 

100mg 


administration,  it  is  rapidly  and 
extensively  absorbed,  with  an 
absolute  bioavailability  of  72  per 
cent  due  to  first  pass  metabolism. 

Placebo-controlled  trials  with 
patients  who  were  symptomatic 
despite  conventional  therapy, 
have  shown  Manoplax  to  improve 
exercise  capacity  and  the 
symptoms  of  breathlessness  and 
fatigue.  These  benefits  were  seen 
when  Manoplax  was  used  with 
diuretics  and,  where  appropiate,  a 
cardiac  glycoside;  they  were  also 
seen  in  patients  who  were 
receiving  additional  ACE 
inhibitor  therapy. 
Product  licence  holder  The  Boots 
company  PLC,  Nottingham 
Presentation  White,  irregular 
hexagonal  film-coated  tablets 
containing  either  50mg  or 
lOOmg  flosequinan.  The  tablets 
are  debossed  on  one  side  with 
either  '50'  or  '100',  and  an 
identifying  motif  on  the  other 
Indications  Treatment  of  chronic 
congestive  heart  failure.  Should 
be  used  together  with  diuretics 


and,  where  appropiate,  with  a 
cardiac  glycoside,  with  or  without 
ACE  inhibitors 

Dosage     and  administration 

Starting  dose  should  be  50mg 
once  daily  for  four  weeks; 
recommended  dose  is  then 
lOOmg  per  day  taken  as  a  single 
dose  in  the  morning,  with  or 
without  food.  A  minority  of 
patients  may  benefit  from  150mg 
once  daily.  As  symptomatic 
benefits  may  take  four  to  12 
weeks  to  become  apparent,  an 
increase  to  150mg  should  not  be 
considered  for  at  least  twelve 
weeks  and  only  after  a  full 
assessment  of  the  benefit  to  the 
patient.  This  maximum  daily  dose 
of  150mg  should  not  be  exceeded; 
at  this  dose,  heart  rate  should  be 
monitored  and  the  dose  reduced 
if  excessive  increases  are 
observed.  In  patients  with  severe 
renal  or  hepatic  impairment, 
dose  should  be  maintained  at 
50mg  once  daily.  The  elderly  with 
a  low  bodyweight  may  respond  to 
a  lower  dosage.  Not 
recommended  for  children 
Contraindications 
Hypersensitivity  to  Manoplax. 
Heart  failure  associated  with 
outflow  obstruction.  No  evidence 
is  available  on  the  safety  of  the 
drug  in  pregnancy;  use  only  if 
there  is  no  safer  alternative.  Not 
yet  known  if  the  drug  is  excreted 
in  breast  milk;  administer  with 
caution  to  nursing  mothers 
Precautions  Administer  under 
supervision  if  systolic  blood 
pressure    is   below  90mmHg; 


therapy  should  be  instituted  with 
a  dose  of  50mg.  As  with  all 
vasodilating  drugs,  patients 
should  be  advised  that 
symptomatic  hypotension  may 
occur,  particularly  following 
initial  dosing.  Reduce  dose  if 
excessive  increases  in  heart  rate 
are  observed 

Side  effects  Mostly  associated 
with  the  drug's  vasodilatory 
actions,  namely  headache, 
dizziness,  palpitations, 
tachycardia  and  symptomatic 
hypotension.  May  affect  ability  to 
drive  or  operate  machinery. 
Gastrointestinal  effects  include 
nausea,  vomiting  and  diarrhoea. 
Taste  disturbance,  due  to 
secretion  of  the  drug  in  saliva,  has 
also  been  reported.  Side  effects 
with  no  causal  relationship 
established  include  aneamia, 
photosensitivity,  skin  rashes 
Interactions  In  clinical  studies, 
some  patients  required  reduction 
of  warfarin  dosage,  although  an 
interaction  study  revealed  only 
minor  changes  in  coagulation 
parameters.  Monitor  the 
coagulation  status  of  patients 
receiving  anticoagulants. 
Caution  in  patients  receiving 
vasodilators;  see  Data  Sheet 
Legal  category  POM 
Packs  Blister  calender  pack 
containing  28  x  lOOmg  (£42.56) 
and  bottle  pack  containing  30  x 
50mg  tablets  (£41.10) 
PL  number  Manoplax  tablets 
50mg,  0014/0443;  lOOmg, 
0014/0428 
Issued  July  1992 


Tildiem  adds  LA 


Meanwhile,  Lorex  have  launched 
Tildiem  LA,  a  once  daily 
formulation  of  their  calcium 
antagonist  Tildiem  (diltiazem). 
Tildiem  LA  offers  once  daily 
dosing  for  the  treatment  of  mild 
to  moderate  hypertension.  It  is 
not  yet  indicated  for  angina. 

Adults  should  take  one  capsule 
of  Tildiem  LA  each  day,  before  or 
during  a  meal  and  swallowed 
whole.  Those  over  65  years  of  age 
should  start  with  Tildiem  Retard 
120mg,  increasing  to  Tildiem  LA 
once  daily  if  neccessary,  says  the 
company.  Tildiem  LA  are  opaque 
capsules  with  a  white  body  and 
yellow  cap,  each  containing 
300mg  diltiazem  hydrochloride 


in  a  mixture  of  white  immediate 
release  and  sustained  release 
pellets  (blister  pack  of  28,  £1 1.00 
trade).  The  product  is  marketed 
and  distributed  for  Lorex  by 
Searle  Pharmaceuticals.  Tel: 
0670514311. 


Zantac 
changes 

Glaxo  have  changed  the 
packaging,  patient  information 
and  tablet  design  of  Zantac 
tablets,  following  research 
among  patients,  pharmacists  and 
doctors. 

Zantac  150mg  is  now  a 
five-sided,  peach-coloured  tablet 
instead  of  the  existing  white 
tablet.  The  300mg  tablets  remain 
as  white  and  capsule-shaped. 


Both  strengths  are  now 
available  in  calender  packs  of  60 
tablets,  in  a  fold-out  wallet 
incorporating  instructions  on 
how  to  take  the  medicine, 
background  information  on 
acid-related  conditions,  and 
contact  adresses  for  further 
information.  The  pack  also 
features  a  hologrammed  security 
seal  to  help  reduce  the  risk  of 
counterfeiting.  These  packs  will 
be  phased  in  gradually. 
For  hospital  use,  Zantac  150mg  is 
also  available  in  non-calender 
blister  packs  of  60  tablets  marked 
"For  hospital  use  only". 

A  patient  leaflet  explaining  the 
changes  will  be  available  for 
pharmacists  to  hand  out  to 
customers.  It  also  details  the 
patient  Helpline;  patients  with 
any  queries  on  the  new  packs  can 
speak  to  a  nurse  by  calling  081 
990  2525  during  office  hours. 
Pharmacists  with  queries  on  the 
new  packaging  can  contact  Glaxo 
Laboratories.  Tel:  08 1  990  9444 
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Lyclear  Creme  Rinse  Prescribing  Information 

Presentation  Ea<  Ii5  1  bottleol  I  y<  leal  contains  l"u  w  «  permethi  in  plus  20%  »  «  isoprop:  I  inai  reme-i  insebase  Uses  For  the  tie:  nt  ol  head  louse  (Pedic  ulus  I  s 

capitis)  infections  Dosage  and  Administration  Adults  and  childrtn  over  6  month  Sham]  hah  as  normal,  rinse  and  towel  dry  Shake  the  bottled  ughl>  andappl)  enough  Lyi  leai 

to  saturate  the  hail  and  scalp  I  eave  on  the  hair  loi  1(1  minutes,  then  rinse  thoroughl)  with  watei  and  dry  in  the  usual  wa)  Contra-indications,  warnings,  etc.  < ,'»H/m  iuditatimts 

Hypersensiti>  i  t>  lopermethrin.othei  synthetii  pyrethroids  oi  pyrethrins  Precautions:  For  external  use  onl)  Weai  gloves  foi  mulliplc  applit  .u  s.  <  >nl\  use  in  children  under  (i 

months  undei  medical  supervision  I  si  in  pregnane)  onl)  il  potential  benefil  outweighs  the  possibility  ol  unknown  risks  Side-  and  adverse  effects:  \dversc  reactions  are 
infrequent,  mild  and  transitory,  and  are  usually  also  symptoms  ol  hen  I  louse  infection  Basic  NHS  Cost:  1 1  8:i  Legal  (  ategoi  \       PL3  0252 
Furthei  information  available  equesl  The  Wellcome  Foundation  Ltd.,  Crewe,  Cheshire  CW1  IUB  Lycleai  is  a  trademark 


LYCLEAR. 

Pernicthrin  * 

A  highly  effective  treatment 

for  head  lice. 


Going... 


i  ure  i  ate  aftei  i  >i  le  week. 


Eradicating  head  lice  hasn't  always  been  eas) 
or  pleasant.  But  now  Wellcome  can  offer  yon 
Lyclear  Creme  Rinse. 

Based  on  the  tried-and-tested  permethi  in 
compound,  Lycleai  is  highly  effective  as  a 
single  application  creme  rinse,  and  used  as 
easily  as  a  not  mal  hair  conditioner. 

In  fac  t,  just  one  ten  minute  Ly<  leai 
treatment  is  suf  fic  ient  to  kill  lice  and 
eggs,  with  the  comparative 
effec  tiveness  of  either  a  2  or  12  houi 
malathion  application.  What's  more, 
Lyclear's  strong  residual  capacity  can 
protect  against  reinfection  foi  as 
long  as  6  weeks  after  use. 


LYI  I  I  \K 


Although  highly  effective,  Lyclear  has  a  pleasant 
smell,  is  unlikely  to  cause  eye  irritation,  has  low 
potential  for  toxicity  or  allergic  reactions,  and  is 
biodegradable. 

With  its  recognised  cosmetic  advantages  together 
with  its  proven  clinical  potency,  Lyclear  is  an  ideal 

he. id  lice  treatment  lor  every  member  of  the 
lamilv. 

Lyclear  is  a  head  lice  treatment  you  can 
confidently  recommend  to  be  quick, 
effective,  and  pleasant  l<>  use. 


lit  I.I  \K 


■ 


LYCLEAR 


C  r 


e  in  e 


R   i  n  s  e 


Kills  head  lice  in  just  one  10-minute  application. 


LINK 


NEW  LINKPEP  HAS  BEEN  DESIGNED  TO 
AUTOMATICALLY  GENERATE  PRESCRIPTION 
ENDORSEMENTS.        ELIMINATING  THE 

THE 

PROBLEMS      OF      REMUNERATION  AND 

PRESCRIPTION 

REIMBURSEMENT  BY  ANALYSING  ITEMS  IN 

ENDORSEMENT 

RELATION    TO    THE    DRUG    TARIFF  AS 

PROGRAM 

THEY  ARE  DISPENSED.  THERE  IS  NO  SIMPLER 

THAT  GIVES 

WAY  TO  ENSURE  YOU  ARE  CLAIMING  ALL 

YOU 

THE  FEES  YOU  ARE  ENTITLED  TO. 


LINKPEP   FROM   AAH   -   WE'VE   PUT  100% 


INTO  IT  SO  YOU  CAN  TAKE    100%  OUT. 


SEE  THE  NEW  PROGRAM  AT  CHEMEX  '92 


STAND  No:  D30. 


PHARMACEUTICALS 
LIMITED 

WI I  ERE  IT  ALL  COMES  TOGETHER 


Cardene  launches  SR... 


Syntex  Pharmaceuticals  have 
launched  Cardene  SR,  a  sustained 
release  formulation  of  the 
calcium  antagonist  Cardene 
(nicardipine)  for  the  treatment  of 
mild  to  moderate  hypertension. 
Unlike  Cardene,  Cardene  SR  is 
not  indicated  for  angina. 

The  sustained  release 
formulation  is  available  in  both 
30mg  and  45mg  strengths; 
treatment  should  be  initiated  at 
30mg  twice  daily,  increasing  up 
to  60mg  twice  a  day  if  neccessary. 

Cardene  SR  is  said  to  provide 
smooth  24-hour  blood  pressure 
control,  with  a  low  incidence  of 
side  effects.  Cardene  SR  30  are 
opaque  white  capsules  marked 
Syntex   30,   containing  30mg 


nicardipine  hydrochloride;  the 
45mg  strength  are  opaque 
powder-blue  capsules  marked 
Syntex  45.  Both  strengths  are 
available  in  calender  packs  of  56 
capsules  (30mg,  £10.08;  45mg, 
£14.00).  Syntex  Pharmaceuticals 
Ltd.  Tel:  0628  33191. 


0.3ml  syringe 

The  DoH  has  announced  that  the 
0.3ml,  30  unit  insulin  syringe, 
particularly  useful  in  diabetic 
control  of  babies  and  young 
children,  will  be  available  on  FP10 
from  October  1. 

Trasidrex 

Trasidrex  has  been  reformulated; 
the  only  noticeable  change  is  a 
minor  variation  in  the  red/pink 
colour.  A  leaflet  explaining  the 


change  will  be  available  in  all  new 
packs,  which  will  be  phased  in  as 
old  stocks  are  exhausted.  Ciba 
Geigy  Pharmaceuticals.  Tel:  0403 
50101. 

Tambocor  50mg 

Tambocor  is  now  available  in  a 
50mg  strength.  Tambocor  50mg  is 
a  white  circular  biconvex  tablet, 
marked  3M  on  one  side  and  TR50 
on  the  other.  3M  Health  Care  Ltd. 
Tel:  0509  61 1611. 


Medical  matters 


Two  new  vaccines  fight 
meningitis 


Two  vaccines  designed  to  protect 
young  children  from 
Haemophilus  influenza  type  B 
meningitis  will  be  available  to 
CPs  from  October  l.The  vaccines 
will  not  be  issued  through 
community  pharmacies  but  will 
be  supplied  direct  to  CPs  and  will 
form  part  of  the  routine 
childhood  immunisation 
programme. 

The  Department  of  Health  has 
placed  a  major  contract  with 
Merieux  UK  for  their  Act  HIB 
vaccine,  while  Lederle  are  to 
supply  Hibtiter.  Both  contain  a 
purified  saccharide  obtained 
from  the  bacterial  cell  wall, 
conjugated  with  another  protein 
to  enhance  the  immunogenic 
effect.  In  Act  HIB  the  protein  is 
tetanus  toxoid,  while  Hibtiter 
contains  outer  membrane 
protein  from  diphtheria  bacteria. 

Neither  conjugate  can  confer 
protection  from  these  other 
diseases  and  the  vaccines  will  be 
given  at  the  same  time  but  at 
separate  sites  from  the 
diphtheria/pertussis/tetanus 
(triple)  vaccine  at  age  two 
months,  three  months  and  four 
months.  Children  between  12 
months  and  four  years  will 
receive  just  one  dose.  Vaccination 
is  unecessary  after  four  years  of 
age  as  children  develop  their  own 
immunity.  As  the  vaccines  are  not 
live,  they  can  be  given  at  the  same 
time  as  polio  vaccine. 


Merieux  are  working  on  a 
combined  vaccine  which  will  give 
protection  against  diphtheria, 
pertussis,  tetanus  and  HIB. 

Merieux's  managing  director 
Dr  Kevin  Bryett  told  a  Press 
conference  this  week  that  the 
vaccine  did  not  give  blanket 
protection  against  all  types  of 
meningitis  but  was  specific  to 
Haemophilus  influenza  type  B, 
the  most  common  cause  in 
children  under  five  and  probably 
responsible  for  the  most  serious 
complications.  Any  parents 
whose  child  had  been  vaccinated 
but  seemed  to  have  symptoms  of 
meningitis  such  as  a  stiff  neck 
and  vomiting,  should  see  a  doctor 
as  other  organisms  could  be 
responsible  for  the  disease. 

Trials  involving  23,000 
children  in  the  UK  have  shown 
the  vaccine  to  be  highly  effective. 
There  was  no  significant  increase 
in  side  effects  than  when  the 
triple  vaccine  was  given  alone. 

It  is  estimated  that  over  1,000 
children  under  five  contract  HIB 
every  year,  of  whom  60  die  and  up 
to  150  suffer  neurological 
damage.  Ampicillin,  the 
antibiotic  most  commonly  used 
to  treat  the  infection,  is  becoming 
increasingly  resistant. 

The  Department  of  Health's 
first  target  is  to  vaccinate  all 
children  under  12  months.  The 
peak  incidence  is  around  11 
months  of  age. 
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Abbrevioled  Prescribing,  Information:  For  correct  usage  read  label.  Presentation:  Alphosyl  3-in-l  Shampoo  is  a  pale  green  pearlescent  lotion  shampoo  with  i 
containing:  Alcoholic  Sxtroct  of  Coal  To,  5%  w  w.  Uses:  Alphosyl  2-in-l  Shompoo  is  indicated  lor  the  treatment  of  scolp  disorders  such  as  psoriasis,  -joboi  rimed  dermatitis,  n-oring 
itching  and  dondroH.  f^gsogeond  Administration:  Use  every  two  or  three  doys,  or  as  directed  by  the  physician.  Contro-mdkaHons/warnjnns;  Sensiriviry  to  coo!  tor.  Use  tn  prsr.nc.tjcv 
is  best  avoided.  legoUalegory:  GSL  PacltoBQ  Quantities:  Bottles  of  20,  125  and  250ml.  Basic  NHS  prices  {RSfs  in  bracket!):  r»fa  |0.4«p),  £1.81  (£2  99j  and  £3  .43  (£5,6?;.  P«,d»:. 
Ucence:  0034.  0052.  Further  information  and  full  prescribing  information  con  be  obtained  from:  Stofford-Miller  Limited,  Brocdwatei  Road,  Welwyn  Gordon  C,!y,  H*rtj,  AtTs:-" 


ALPHOSYL 

2  1 


THESE  DAYS  PEOPLE  WANT 
A  SHAMPOO  &  CONDITIONER 
IN  ONE  BOTTLE 

(including  the  thousands  with  scalp  problems) 


Replacing  the  highly  successful  Alphosyl  Shampoo,  Stafford-Miller  h 
For  sufferers  of  scalp  psoriasis,  dermatitis  and  dandruff,  New  Alphosyl  2-in- 
combine  shampoo  and  conditioner  in  one  convenient  bottle. 

Customers  with  scaly  scalp  problems  want  effective  products  that  also 
allow  them  to  have  the  benefits  of  combination  shampoos,  just  like  anyone 
else.  New  Alphosyl  2-in-I,  with  all  the  strength  of  coal  tar  in  a  formula  which 
leaves  the  hair  shiny  and  easy  to  manage,  lets  them  do  just  that. 

So  stock  up  now  and  recommend  the  specialist  scalp  treatment  that's 
setting  the  trend. 

For  yotir  free  copy  of  the  Scalp  Disorder  Educational  Aid  write  to: 
The  Professional  Relations  Officer,  Stafford-Miller  Ltd.,  Broadwater  Road 
Wei  wyn  Garden  City,  Herts  AL7  3SP. 


jve  developed  New  Alphosyl  2-in-I. 
is  the  first  specialist  treatment  to 

 NEW' 


ALPHOSYL 

2  1 


5%COAL  TAR 


YOU'LL  BE  SELLING 
MORE  THAN  I  OR  2 


unterpoints 


A  new  choice  in  contraception 


Following  extensive 
publicity  in  the  women's 
Press,  Femidom,  the 
female  condom,  becomes 
available  this  Wednesday. 

It  is  the  first  new 
method  of  contraception 
to  be  launched  for  nearly  a 
decade,  providing 
protection  against  both 
pregnancy  and  sexually 
transmitted  diseases,  say 
its  manufacturers,  Chartex 
International. 

Femidom  is  a 
pre-lubricated,  soft 
polyurethane  sheath  which 
lines  the  vagina.  It  is 
inserted  using  an  inner 
ring,  which  also  holds  the 
sheath  in  place  beyond  the 
pubic  bone.  The  inner  ring 
is  pushed  together  and 
inserted  into  the  vagina 
past  the  pubic  bone. 
Precise  positioning  is  not 
required;  the  inner  ring 
automatically  positions 
itself  correctly  and  the 
shape  adapts  to  the 
contours  of  the  vagina. 

An  outer  ring  lies  flat 
against  the  labia  during 
sexual  intercourse, 
protecting  part  of  the 
vulva  and  preventing  the 
sheath  being  drawn  inside. 
After  withdrawal,  the  outer 
ring  is  twisted  to  retain 
the  ejaculate  and  the 
sheath  is  gently  pulled  out 
of  the  vagina.  Femidom  is 
designed  for  one  use  only. 

A  key  difference  between 
Femidom  and  the  male 
condom  is  that  it  can  be 
inserted  before  an  erection 
and  there  is  no  need  for 
withdrawal  immediately 
after  ejaculation. 

Spermicide  is  not 
considered  necessary  as 
there  is  no  genital  contact 
and  the  sheath  is  unlikely 
to  tear,  say  Chartex. 

Laboratory  tests  have 
shown  Femidom  to  be 
impermeable  to  HIV, 
herpes  and 
cytomegalovirus. 

Studies  to  be  published 
shortly  are  likely  to 
indicate  that,  if  used 
correctly,  Femidom  is  as 
effective  as  the  male 
condom,  with  efficacy 
between  85  per  cent  and 
98  per  cent. 

However,  the  soft 
polyurethane  of  Femidom 
is  said  to  be  twice  as 
strong  as  the  latex  used  in 
male  condoms.  Studies 
have  demonstrated  that 
the  risk  of  exposure  to 
seminal  fluid  via  rips,  tears 


with  leaflet  holders,  shelf      Consumer  Products  Ltd. 


and  spillage  is  less  than 
the  risk  of  exposure  in 
women  relying  on  male 
condom  usage  (3  per  cent 
versus  1 1.6  per  cent 
respectively). 

Another  study  estimated 
ruptures  of  the  product  to 
be  around  0.1  per  cent  of 
the  total  number  of  female 
condoms  used  (approx 
2,600).  This  compares  with 
a  breakage  rate  of  between 
1  to  12  per  cent  for  male 
condoms. 

Another  advantage  is 
that,  unlike  male 
condoms,  Femidom  is  not 
weakened  by  oil-based 
lubricants  or  intra-vaginal 
treatments.  In  users  with 
known  skin  sensitivity,  no 
allergic  potential  has  been 
demonstrated,  and  another 
study  indicated  no 
significant  effect  on  the 
vaginal  mucosa  or 
microflora,  even  after 
prolonged  insertion. 

The  company  says 
studies  carried  out  in  the 
UK,  USA,  Russia,  Europe, 
Asia  and  Africa  have 
produced  very  similar 
overall  reactions  to 
Femidom.  Initially,  women 
been  surprised  by  its  size 
and  some  disliked  its 
appearance,  although  this 
declined  with  familiarity 
and  repeat  usage.  Positive 


points  were  that  it  was  less 
disruptive  than  other 
barrier  methods, 
comfortable,  strong,  and 
gave  a  sense  of  protection. 

In  worldwide  studies  the 
company  says  around  two 
thirds  of  participants  , 
both  men  and  women, 
found  Femidom  to  be  an 
acceptable  method  of 
contraception.  It  has  been 
tested  with  almost  2,000 
couples,  involving  the  use 
of  almost  30,000  female 
condoms. 

Each  Femidom  pack 
(£3.95)  contains  three 
female  condoms  packaged 
in  individual  sachets,  and  a 
merchandising  tray 
containing  six  packs  is 
available  (trade  price 
£16.13).  The  company 
recommend  the  sanitary 
protection  shelves  as  the 
ideal  location. 

The  national  launch,  on 
September  28,  will  be 
supported  with  a  £1 
million  media  spend  on 
Press  advertising  and  48 
sheet  posters,  directing 
customers  to  pharmacies 
and  supermarkets. 
Femidom  has  also  been 
publicised  among  CPs  and 
nurses. 

In-store  support  will 
feature  consumer 
information  leaflets  along 


edgers,  window  posters 
and  window  stickers.  All 
pharmacists  will  be  mailed 
an  information  leaflet 
including  a  list  of  answers 
to  possible  inquiries. 

Within  the  UK, 
Femidom  is  distributed  by 
Smith  &  Nephew 


Tel:  021-327  4750. 
•  Family  planning 
researchers  have  welcomed 
the  female  condom, 
although  there  is  some 
suggestion  that 
refinements  may  be 
needed  (Medical  Matters, 
August  22  p316). 


Vicks  Vaposyrup  gets 
children's  variant 


Procter  &  Gamble  have 
launched  Vicks  Children's 
Vaposyrup  for  dry  coughs. 

The  new  variant,  in  a 
strawberry-flavoured 
formulation,  has  the  same 
thixotropic  base  as  the 
adult  version,  but  the  level 
of  dextromethorphan 
hydrobromide  (7.5mg  per 
15ml  measure)  has  been 
lowered. 

For  children  aged  6-11 
years  the  recommended 
dose  is  15ml  every  four 
hours,  with  a  maximum  of 


four  doses  daily.  Children 
aged  3-5  years  should  take 
7.5ml  every  six  hours. 

Children's  Vaposyrup 
(120ml  £2.65)  comes  in  a 
shatterproof  bottle  with  a 
child  resistant  cap  and 
dosage  dispenser.  It 
contains  no  alcohol  or 
antihistamines,  and  no 
artificial  colours,  say  P&G. 

The  brand  will  feature  in 
a  TV  campaign  for  the 
whole  Vaposyrup  range. 
Procter  &  Gamble.  Tel: 
081-568  4333. 


New  look  for  Bradosol 
throat  lozenges 

offer  growth  potential. 

Both  products  will  be 
supported  with  an  above 
and  below  the  line 
promotional  package.  The 
media  spend  will  be 
£550,000  during  the 
Winter  period.  The  new 
prices  for  a  pack  of  24  are 
£1.54  for  Bradosol  and 
£1.77  for  Bradosol  Plus. 
Zyma  Healthcare.  Tel: 
0306  742800. 


Zyma  Healthcare  have 
relaunched  their  Bradosol 
and  Bradosol  Plus 
lozenges. 

Bradosol  has  a 
sugar-free  base  with 
identical  "mouth  feel"  to 
coventional  boiled  sugar. 
Bradosol  Plus  has  the 
benefit  of  the  local 
anaesthetic  lignocaine. 
Zyma  also  believe  that  the 
GSL  status  of  Bradosol  will 


Dendron  launch  trial 
size  of  Ibuleve  gel 

Dendron  have  introduced  a    the  company.  The  new  size 


new  4g  trial  size  pack  of 
Ibuleve  gel. 

Retailing  at  £0.20,  the 
pack  is  designed  to 
encourage  new  users,  says 


will  be  announced  in  a 
Press  campaign.  Point  of 
sale  material  is  available. 
Dendron  Ltd.  Tel:  0923 
229251. 


Make  a  show  with 
Nurofen 


Crookes  have  launched  a 
new  range  of  point  of  sale 
material  for  Nurofen. 

The  package  includes  a 
window  display,  refillable 
shelf  manager  and  a  show 
card.  The  window  display 


features  Nurofen  12  and  96 
packs,  the  Nurofen  target 
and  the  "Swift  and  Sure" 
logo.  For  details,  see  your 
Crookes  territory  manager. 
Crookes  Healthcare.  Tel: 
0602  507431. 
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NEW  TRIAL  SIZE  STARTER  PACK 

[n  research,  9  out  of  10  respondents  who  tried  brand-leading  Ibuleve  stated  that  they 
.found  its  unique  formulation  effective  and  thev  intended  to  repurchase.  Now,  even  more 
»l  your  customers  can  experience  the  painkilling  power  ol  Ibuleve  with  jP^f^||^j 
lew  [l)uleve  Trial  Size  Starter  Packs..  The)  III  discover  lor  themselves  the  H^UEF* 
advantages  of  Ibuleve  over  pills  and  traditional  nibs.  New  Ibuleve  Trial  WITHOUT 
Size.  Available  lor  a  limited  period,  with  unlimited  potential.  iOll  C 

=OR  THE  RELIEF  OF  BACKACHE,  RHEUMATIC  AND  MUSCULAR  PAIN,  SPRAINS  AND  STRAINS. 
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Farley's  give  money 
off  Bed  Timers 


Crookes  Healthcare  are 
launching  an  on-pack  offer 
on  Farley's  rusks  to 
encourage  sales  of  their 
new  Bed  Timers  chocolate 
drink. 

Specially  flashed  packs 
of  Farley's  original  and  low 
sugar  rusks  in  18s  and 
nines  will  carry  a  coupon 
offering  30p  and  15p  off 
respectively.  The  coupons 
are  redeemable  against 
purchase  of  Bed  Timers. 

The  offer  coincides  with 
the  launch  of  a  direct  mail 
sampling  campaign  for 
Bed  Timers,  with  20,000 
mothers  per  month  of 
babies  aged  12  months  and 
over  receiving  a  leaflet, 
money-off  coupon  and  Bed 
Timers  sample.  Crookes 
Healthcare.  Tel:  0602 
507431. 


Seasonal 
campaign 
to  boost 
Fenjal 

Smithkline  Beecham  are 
supporting  Fenjal  with  a 
£500,000  Press  campaign 
in  the  pre-Christmas 
period. 

The  campaign  is  a 
re-run  of  last  year's 
four-page  insert,  using 
different  textured  papers  to 
illustrate  Fenjal's 
moisturising  benefits.  The 
advertisements  will  appear 
in  women's  magazines  and 
will  feature  a  free  Fenjal 
creme  bath  sample  sachet. 
Smithkline  Beecharn 
Personal  Care.  Teh 
081-560  5151. 

Cacharel's 
line  up 

Prestige  &  Collections 
have  designed  a  number  of 
gift  packs  for  their 
Cacharel  fragrance  range. 

For  Anais  Anais  there 
are  coffrets  holding  30ml 
eau  de  toilette  spray  and 
lOOg  soap  (X21.95);  50ml 
eau  de  toilette  spray  and 
100ml  body  lotion 
(£28.50);  and  a  limited 
edition  30ml  eau  de 
toilette  spray  (£14.95). 

For  Loulou  there  is  a 
30ml  eau  de  parfum  spray 
and  lOOg  soap  (£23.50); 
and  a  30ml  limited  edition 
eau  de  parfum  spray 
(£14.95).  Prestige  & 
Collections.  Tel:  081-979 
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Elegant  addition  for 
Ralph  Lauren 


Ralph  Lauren  have  added  a 
new  male  fragrance  to 
their  range,  Polo  Crest. 

Described  as  a  fragrance 
of  "discrete  elegance"  it  is 
said  to  combine  the  classic 
elements  of  the  original 
Polo  with  fresh,  green  and 
citrus  notes. 

Top  notes  include  citrus 
and  herbal  elements;  heart 
notes  include  jasmine  and 
fir  balsam;  base  notes 
include  vetiver,  oakmoss 
and  patchouli.  It  is 


available  as  eau  de  toilette 
spray  (59ml  £24.50;  188ml 
£36);  eau  de  toilette  bottle 
(118ml  £36);  aftershave 
bottle  (118ml  £28.95). 

For  the  Christmas 
season  Ralph  Lauren  have 
designed  a  red  gift  box,  to 
be  offered  as  part  of  a  free 
gift  wrapping  service  with 
purchase  of  two  or  more 
items  from  the  Polo  or 
Polo  Crest  collections. 
Prestige  &  Collections. 
Tel:  081-979  6699. 


Cash  back  on  Wei  la 


Wella  are  running  a 
money-off  coupon 
promotion  on  their 
Shockwaves  range. 

Selected  product  from 
the  range,  including  Super 
Firm  gel.  Curl  Control 
mousse  and  Volumising 
gel  spray,  will  feature  30p 
off  coupons.  To  redeem 


their  30p,  consumers  have 
to  fill  in  their  name  and 
address  on  the  coupon  and 
hand  it  in  when  they  pay 
for  the  product. 

The  promotion  runs 
while  stocks  last,  and 
coupons  are  valid  until 
September  30,  1993.  Wella 
GB.  Tel:  0256  20202. 


Money  back  offer  on 
Braun  shavers 


Braun  are  running  a 
national  promotion 
offering  money  back  on 
their  shavers  in  the 
pre-Christmas  period. 

From  September  19 
until  November  2 
consumers  can  claim  £15 
back  on  shavers  in  the 
Braun  Flex  Control  range 
or  £10  on  any  Braun 


shaver  worth  over  £35. 

To  claim  the 
redemption,  the  customers 
need  to  send  in  a  proof  of 
purchase  by  November  21. 

The  promotion  will  be 
supported  in  October  by  a 
£100,000  Press  advertising 
campaign  in  magazines. 
Braun  (UK)  Ltd.  Tel: 
0932  785611. 


Seasonal  treasures 
from  Rimmel 


Silken  Treasures  is  a 
Christmas  gift  idea  from 
the  Rimmel  Silks 
collection. 

Presented  in  a  cosmetic 
pouch  (£5.99)  are  Lash 
Build  mascara,  lip  colour 
and  nail  colour. 

A  choice  of  two 


shadeways  is  available: 
Velvet  Textures  (Crimson 
Velvet  lip  and  nail  colour 
with  black  mascara)  or 
Silken  Touch  (Silken  coral 
lip  and  nail  colour  with 
brownish  black  mascara). 
Rimmel  International.  Tel: 
071-637  1621. 


On  TV  Next  Week 


i»  I  v  Cjfarnpian  L4tnannei4 
B  Border                U  Ulster 
BSB  British  Sky        G  Granda 
Broadcasting  AAnglia 
C  Central               TWS  South  West 
CTV  Channel  Islands  TTV  Thames 
LWT  London  Weekend  Television 

TV-am  Breakfast 
Television 

STV  Scotland  (central) 

Y  Yorkshire 

HTV  Wales  &  West 

TVS  South 

TT  Tyne  Tees 

Anadin  Extra  soluble: 

TTV,  C4,  BskyB,  TV-am 

Askit  Powders: 

STV 

Canesten  VC: 

TVS,  C4 

Clorets:                         All  areas  except  CTV,  LWT,  C4 

Colgate  Great  Regular  Flavour: 

All  areas 

Colgate  Plax: 

All  areas 

Cream  Silk 

All  areas 

Dove: 

All  areas 

Forward  Follow-on  Milk: 

TV-am 

Glints: 

U,  G,  C,  A,  TTV,  BskyB 

Impulse  body  spray 

All  areas 

Maws: 

All  areas 

Nurofen: 

All  areas 

Once: 

All  areas 

Ponds  Performance: 

All  areas  except  U,  TV-am 

Rap-eze: 

A,  TVS,  LWT,  TTV,  C4 

Salon  Selectives: 

GTV,  STV,  B,  Y,  TT,  C4 

Slim-Fast: 

All  areas 

Synergie: 

All  areas 

Timotei  Complete  Care: 

All  areas 

Wrigley's  Extra  &  Orbit: 

All  areas 

(Sell  in  the 
with 

Sensiq  have  produced 
Party  Pairs  for  Christmas, 
a  gift  pack  containing 
Luxury  Lip  Colour  and 
Perfect  Nail  Colour  in  a 
choice  of  four  shadeways 
(£3.99). 

Other  seasonal  offers 
include  a  free  gift  with 
purchase.  A  free  kohl 
pencil  comes  with 
purchase  of  one  of  four 
Sensiq  mascaras. 

With  purchases  of 


party  mood 
Sensiq! 

Gentle  Balanced  Moisture 
Lotion  (£5.75)  consumers 
will  receive  a  free  Pure 
Performance  lipstick 
(worth  £3.75)  in  four 
shades. 

A  point  of  sale  leaflet 
has  been  produced 
featuring  three  £1  off 
vouchers.  Consumers 
spending  £10  or  more 
could  win  a  week's  skiing 
for  two.  Sensiq  Cosmetics. 
Tel:  071-409  1413. 


Bunny 
offer  from 
Robinson 

Robinson  Healthcare  are 
promoting  their  Soft  & 
Pure  cotton  wool  range 
with  free  products  and  a 
pillow  bunny  offer. 

Special  packs  of  Cotton 
Harvest  and  Nursery  lOOg 
and  5()g  pleats  and  100  or 
50  cotton  wool  balls  will 
have  10  per  cent  extra  free. 
A  bunny  which  turns  into 
a  pillow  is  available  for 
£5.99  plus  three  tokens. 
Robinson  Healthcare.  Tel: 
0943  870300. 


Luxurious 
gifts  from 
Givenchy 

Givenchy  have  introduced 
two  special  gift  products 
for  Christmas. 

The  Givenchy  powder 
prism  is  available  in  a 
luxurious  gold  and 
multi-coloured  compact 
(£49.95;  refills  £13.75).  It 
comes  in  a  choice  of  three 
shade  combinations. 

Also  available  in  the 
same  design  is  a 
retractable  complexion 
brush  (£29.75).  Givenchy 
Ltd.  Tel:  0932  245111. 
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Now  the  best  seller  is  available  as  a 
spray,  the  heat  is  really  on 

Backed  by  a  national  consumer  advertising  campaign,  the  most 
successful  heat  rub  on  the  market  is  set  to  repeat  its  popularity  as 
a  branded  GSL  status  spray,  giving  your  customers  the  rapid 
effective  relict  they  need  -  and  the  rapid  effective  sales  you  want. 

So  make  sure  you've  got  your  finger  on  the  button  of 
even    more    profitable    sales   -   by    stocking    up  with 
Transvasin  Heat  Spray. 

~*mm  Healthcare  Group  pic 

Seton  I  [ealthcare  ( Iroup  pli ,  I  ubiton  I  louse,  Oldham  Ol  I  3HS,  England.  I  elephone  061-652  2222 


How  do  you  build  on  the  effective  relief  provided  by  a 
topical  analgesic  heat  rub  that  lias  been  so  widely  prescribed 
and  recommended  by  GP's  over  the  last  twenty  years,  that  it 
has  become  the  biggest  selling  single  pack? 

(  )ffer  ,i  heat  spray  with  the  same  leading  Transvasin  name. 

Transvasin  Heat  Spray  is  available  OTC  in  a  handy  125ml 
can  -  and,  while  stocks  last,  with  25ml  extra  free.  MM  Qp+nn 


P&G  add  Old  Spice 
Hydrogel 


Procter  &  Gamble  have 
developed  a  new  type  of 
aftershave  product  for 
their  Old  Spice  range  — 
Hydrogel,  a  combined 
aftershave  and  moisturiser. 

Old  Spice  Hydrogel  is  a 
non-greasy  gel 
formulation,  which 
delivers  the  Old  Spice 
fragrance  while 
moisturising  skin,  say 
P&G. 

The  product  comes  in 
Old  Spice  original  or 
sensitive  variants.  Both 
come  in  a  50ml  jar  (£4.60) 
or  a  100ml  pump  action 
dispenser  (£6.95). 

The  launch  will  be 
supported  by  a  television 
campaign  and  Press 
advertising,  in  addition  to 
point  of  sale  material  and 
consumer  promotions. 
Procter  &  Gamble  Health 
&  Beauty  Care.  Tel:  0784 
434422. 


Agfa 
Autumn 
promo 

T-shirts,  stick  pin  badges 
and  film  director's  chairs 
are  backing  up  Agfa's 
Autumn  promotion  on 
their  XRG200  36-exposure 
film. 

The  company  is  offering 
the  film  for  sale  at  the 
same  price  as  their  24+3 
exposure  film. 

All  participating 
stockists  can  qualify  for 
T-shirts  with  the  message 
"Extra  —  exposed  on  Agfa 
film!"  with  nine  extra 
exposures  featured  on  the 
front.  The  company  is  also 
providing  retailers  with 
stick  pin  badges  in  the 
shapes  of  clapper  boards 
for  shop  staff. 

On  top  of  this,  film 
director's  chairs  for 
in-store  display  will  be 
given  away  in  support  of 
the  "film  extra"  theme. 
Special  dispensers 
containing  40  rolls  of 
Agfacolor  film  are  also 
available,  plus  poster  and 
"film  extra"  header  cards. 

To  encourage  the 
promotion,  Agfa  are 
awarding  prizes  for  the 
best  window  display  to 
participants  who  make  the 
most  of  the  campaign;  the 
theme  they  are  looking  for 
is  "Hollywood  Scenes". 

The  most  innovative 
stockists  can  win  special 
trips  to  theatres  and 
cinemas  all  over  the 
country,  say  Agfa. 
Agfa-Gevaert  Ltd.  Tel: 
081-231  4359. 


First  aid  for  nails 


For  emergency  nail  repair 
Jica  Beauty  Products  have 
introduced  Orly  One-Drop 
glue. 

The  nail  glue  comes  in  a 
pen  applicator  which 
dispenses  one  drop  of  glue 


at  a  time.  The  glue  can 
then  be  spread  with  the 
applicator  tip.  It  retails  at 
£3.95  and  £1.95  for  a  refill 
cartridge.  Jica  Beauty 
Products  Ltd.  Tel: 
081-979  7261. 


Opaque  options  from 
Couture 


The  new  Autumn/Winter 
collection  of  hosiery  from 
Couture  Designer  Hosiery 
includes  a  choice  of  three 
opaque  tights. 

Intense  Satin  opaque 
tights  (three  sizes  £9.99) 
are  100  denier  and  have  a 
soft  sheen  appearence. 


They  come  in  eight  shades. 

Soft  opaque  tights  (one 
size  £3.99)  come  in  11 
shades.  New  Super  70 
opaque  tights  have  a  matt 
appearance  and  come  in 
nine  shades  (one  size 
£2.99).  Couture  Marketing 
Ltd.  Tel:  0788  823169. 


Jackel  have  introduced  the  Tulips  bath  toiletries  range  for 
pharmacy  this  Christmas.  It  comprises  bath  foam  (£2.99) 
and  soap  (£1.49)  in  colourful  packaging  depicting  tulips. 
Jackel  International  Ltd.  Tel:  091-250  1864 


Royal  Jelly 

Regina  Health  Ltd  have 
appointed  The  Jenks  Group 
as  their  exclusive 
distributors,  with  effect 
from  September  1.  The 
Jenks  Group.  Tel:  0494 
442226. 

Moving  on 

Neutrogena  have  moved  to: 
Neutrogena  House,  Century 
Point,  Halifax  Road, 
Cressex,  High  Wycombe, 
HP12  3SL.  Tel:  0494 
474787. 

Fidji  set 

Prestige  &  Collections  have 
produced  a  gift  set  for  their 
Fidji  fragrance.  A  black  and 
gold  coffret  holds  50ml  eau 
de  toilette  spray  and  shell 
soap  (£29.95).  Prestige  & 
Collections  Ltd.  Teh 
081-979  6699. 

Extra  Wei  la 

Wella  are  running  an  extra 
fill  promotion  on  four 
Wella  Balsam  shampoos 


and  conditioners.  The 
200ml  shampoos  will  hold 
50ml  extra  free  and  the 
150ml  tubes  of  conditioner 
20ml  extra.  The  offer  runs 
while  stocks  last.  Wella  GB. 
Tel:  0256  20202. 

Geometricks 

Philips  have  produced  an 
Autumn  campaign  for  their 
Geometricks  hair  styler, 
which  features  a  famous 
London  club  DJ.  The 
versatility  of  the  product  is 
illustrated  under  the 
banner  "One  body  ...  six 
bodies".  The  advertisement 
will  appear  in  women's 
magazines  from  October 
until  Christmas.  Philips. 
Tel:  081-689  2166. 

In  a  tube 

Cetraben  emollient  cream 
is  now  available  in  a  50g 
tube  in  addition  to  125g 
and  500g  jars.  Shelf  strips 
and  information  leaflets  are 
available.  Carter- Wallace 
Ltd.  Tel:  0303  850661. 


Lighting  up  with 
Duracell 


With  the  Winter  evenings 
approaching,  Duracell 
have  introduced  three  new 
packs  to  promote  their 
torches. 

The  Bright  Lights 
pre-pack  includes  two  new 
ranges:  the  Junior 
"animal"  torches  and 
coloured  pocket  torches, 
complete  with  an 
eyecatching  header  card. 
The  individual  torches 
retail  at  £3.99  and  £4.59 
respectively,  giving  the 
display  pack  a  retail  value 
of  £51.48. 

Torch  pre-pack  1 
comprises  two  each  of 
small  rubber  torch, 
penlight,  coloured  pocket 
and  Junior  torches  (total 

Bilange 
for  your 
body 

The  Bilange  sponge  is  a 
new  product  from  New 
York.  Made  of  non-porous 
polyethylene  netting,  it  is 
said  to  leave  skin  soft  and 
smooth. 

The  Bilange  body 
sponge  (£6.95)  comes  in 
12  colours  and  the  Bilange 
facial  sponge  (£5.95)  in  ten 
colours.  The  sponges,  says 
the  company,  will  not 
collect  mildew  or  bacteria, 
due  to  their  non-porous 
coating. 

Designed  for  use  with 
the  body  sponge,  Bilange 
Complete  is  a  wash  for 
body  and  hair.  The 
Perfumery  Marketing 
Company.  Tel:  0702 
436800. 


retail  value  £36.72). 

Finally,  torch  pre-pack  2 
comprises  two  Tough 
torches  and  one  each  of 
the  recently  launched 
Professional  and  Universal, 
(retail  value  £45.48). 
Duracell  (UK)  Ltd.  Tel: 
0293  517527. 


Bic  boost 
shaving 
sector " 

Bic  are  promoting  their 
disposable  Microglide 
razor  with  a  special  "buy 
five  get  two  free"  offer  for 
consumers. 

The  special  offer  will  be 
supported  by  a  £1  million 
television  and  Press 
campaign,  running  for 
four  weeks  from  October 
12. 

The  company  has  also 
repackaged  its  Bic  Lady 
Shaver  razor.  The  razor 
now  features  a  protective 
bar  which  is  said  to  ensure 
a  safer  shave.  Biro  Bic  Ltd. 
Tel:  081-965  4060. 

Bathtime 
fun 

Grosvenor  of  London  have 
brought  out  a  collection  of 
bubble  bath  filled  models 
for  kids. 

Characters  in  the  range 
include  Batman,  Snoopy, 
Miss  Piggy,  Noddy  and 
Kermit.  Prices  range  from 
£1.99  to  £2.99.  Grosvenor 
of  London.  Tel:  071-486 
8641. 
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There's  a  new  contender  in  the  eye  care 
market.  From  the  makers  of  Brolene,  Sootheye 
is  a  premium  treatment  for  minor  eye 
irritations. 

Sootheye  contains  zinc  sulphate  which  is  "the 
only  astringent  that  should  be  used  on 
eyes...."01. 

Attractively  packaged  and  featuring  the 
Autodrop  device  Sootheye  with  Autodrop" 
delivers  the  solution  easily  and  accurately, 
which  means  when  your  customers  complain 
of  dust  or  smoke  in  their  eyes  or  other  minor 
irritations  there  is  only  one  product  you  should 
recommend. 

0)  Professor  P  Parish,  "Medical  Treatments  -  The  Benefits  and 
Risks",  Penguin  Books,  London  1991 


Sootheye 

Eye  DrOpS  with  Autodrop 


RHONE-POULENC  RORER      ^  What  your  eyes  really  need 

FAMILY  HEALTH  DIVISION  For  further  information  contact: 

Rhone-Poulenc  Rorer  Family  Health  Division  on  0323  21422 


BUILDING    BRANDS   AND    BUSINESS   W  I  T  H  YOU 


Wembley  scores  again  for 
Chemex  with  'quality'  attendance 

The  10th  Chemex  Exhibition  saw  a  slightly  reduced  number  of  exhibitors  (down  20  to  180) 
and  attracted  around  100  fewer  visitors,  put  at  4,000  over  the  two  days  by  exhibition 
organisers  MGB.  However,  the  consensus  of  manufacturers  was  that  the  quality  of 
order-taking  was  higher,  with  most  companies  pleased  that  children  under  sixteen  were 
kept  in  the  creche  and  away  from  the  exhibition  floor.  The  other  new  element  this  year 
was  the  juxtaposition  of  the  Neighbourhood  Retailing  Exhibition.  While  some 
pharmaceutical  companies  objected  to  "crossover"  visitors,  most  accepted  the  additional 
1,000  clientele.  MGB  report  show  bookings  up  on  those  made  "on  the  day"  last  year 


First-time  exhibitors  ICI 
Pharmaceuticals  were  "quite 
surprised"  with  the  level  of 
interest  shown  on  Sunday,  the 
first  day  of  the  show. 

"Staff  manning  our  stand  were 
kept  going  the  whole  day,"  an  ICI 
spokesman  said.  "Our  first 
Chemex  has  been  a  learning 
experience  for  ICI." 

For  Lagap  Pharmaceuticals 
Chemex'  92  was  "very  successful" 
with  sales  results  better  than  in 
1991. 

However,  managing  director 
Neil  Gregory  did  not  approve  of 
the  influx  of  non-pharmacists 


AAH  Pharmaceuticals  used 
Chemex  to  unveil  additions  to 
their  computer  portfolio. 

New  for  both  front  of  shop  and 
for  the  dispensary  were  the  EPoS 
system  LinkPos,  LinkPrep,  a 
prescription  endorsement 
program  and  controlled  dosage 
software. 

The  Electronic  Funds  Transfer 
at  Point  of  Sale  system  (EFTPoS) 
and  Vantage  CM2,  the 
merchandising  system  were  also 
on  show. 

LinkPrep  is  designed  to  help 
pharmacists  carry  out 
prescription  endorsements  more 
efficiently. 

Link  Pharmacy  Systems  are 


from  Neighbourhood  Retailing. 
"We  wasted  a  lot  of  time  with 
such  folk  around  5pm  on  Sunday. 
I  also  wonder  about  the  ethics  of 
having  the  stand  of  a  major 
tobacco  advertiser  in  the  next 
hall,  just  20  yards  away  from  our 
pharmaceutical  stand." 

Also,  Mr  Gregory  had  mixed 
feelings  about  the  absence  of 
children.  While  little  fingers  were 
never  welcome  on  a 
pharmaceutical  stand,  he  said  the 
fact  that  they  were  not  around  on 
the  show  floor  might  have 
prevented  some  families  from 
attending  on  Sunday  —  the  only 


also  launching  a  new  software 
module  developed  to  incorporate 
solid  form  dosage  prescriptions 
into  Link's  existing  Scripts,  Drug 
Interactions  and  PMH  software. 

The  controlled  dosage  software 
will  enable  Link  users  to  cater  for 
nursing  and  residential  homes 
using  the  Venalink,  Manrex  or 
Nomad  solid  form  dosage 
systems. 

Meanwhile  the  company  is 
claiming  a  first  with  the  EFTPoS 
system,  scheduled  for  trials  in 
community  pharmacies  this 
Autumn. 

The  EFTPoS  system  provides 
pharmacists  with  a  switch  or 
credit  card  payment  facility. 


day  off  for  many  pharmacists. 

Crookes  Healthcare's  Steve 
Ayling  said  the  child-free  Chemex 
meant  you  could  talk  to 
pharmacists  freely  and  that  they 
could  concentrate  on  talking  to 
you.  "They  didn't  have  to  keep 
one  eye  on  their  kids." 

Mr  Ayling  said  the  quality  of 
business  and  contacts  made  had 
been  high.  "It  has  been  a 
successful  two  days  considering 
the  current  economic  climate. 
It's  been  a  good  Chemex." 

Smithkline  Beecham's 
chemist  sector  manager  Tony 
Watson  said  Chemex  had  been  a 


AAH  Pharmaceuticals  also 
launched  their  Vantage  Home 
Health  Centre  concept  for 
community  pharmacies. 

Pharmacists  wishing  to 
become  involved  will  have  a 
consulting/fitting  room  which 
will  provide  privacy  for  the 
customer  to  discuss  continence 
and  stoma  care  needs,  inquire 
about  diabetic  aids,  or  to  be 
measured  for  hosiery  or  trusses. 
Alternatively,  the  pharmacist  will 
be  able  to  offer  home  visits. 

There  will  also  be  a  respiratory 
service  covering  nebulisers  and  a 
range  of  disability  aids. 

And  AAI I  will  provide  help  with 
merchandising  and  display. 


"worthwhile  PR  exercise".  "It's 
nice  to  meet  our  friends  in  the 
trade  and  to  be  reassured  that  our 
saleforce  are  doing  a  good  job. 
Wembley  is  a  good  venue." 

Polaroid's  senior  product 
manager  John  Seymour  said 
Sunday  had  been  excellent  for 
business;  Monday  was  just  the 
opposite.  Although  he  was  coy 
about  the  number  of  passport 
systems  sold  at  the  show,  he  did 
say  sales  were  double  last  year 
when  Polaroid  shared  a  stand 
with  distributor  Medielite. 

Wellcome's  David  Head  was 
pleased  with  the  120  orders  taken 
during  the  two  days.  "The  quality 
of  people  was  up  this  year  with 
business  steady  right  through 
Sunday  till  the  7pm  closing  time. 
That's  so  nice  for  a  company  that 
supports  only  pharmacy." 

Jenks  Group's  Glynnis  Davis 
said:"  The  quality  of  people  has 
been  very  good  this  year.  They 
have  been  here  to  do  business  and 
that  has  shown  in  the  orders 
placed  with  our  principals." 

For  John  Richardson  of 
computer  fame  Chemex  was  its 
usual  "tremendous  success".  A 
regular  exhibitor,  Mr  Richardson 
said  the  lack  of  children  had  been 
an  advantage.  "Numbers  of 
visitors  to  the  stand  was  down  but 
their  quality  was  up. 


Hugh  Robinson  will  be  next  year's 
Chemex  organiser.  He  takes  over 
from  Maurice  Hoare,  who  moves  on 
to  take  up  a  development  role 
within  organising  company  MGB 
Exhibitions 


Exhibitors  voted  "with  their  cheque  books  for  Chemex  '93",  says  group  exhibitions  director  Peter  Jakeman 


AAH  expand  computers  and 
launch  Home  health 
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Insurance  from  PIA 


The  Pharmacy  Insurance  Agency, 
part  of  the  Provincial  Pharmacy 
Services  group,  have  introduced 
two  insurance  policies,  aimed  at 
community  pharmacists. 

Of  particular  interest  is  the 
professional  indemnity  and  legal 
defence  costs  insurance.  PIA  are 
using  this  policy  to  try  and 
incentivise  improvements  in  the 
standards  of  practice  in 
pharmacy. 

PIA  say  many  organisations  are 
talking  about  the  benefits  of 
having  a  second  pharmacist  on 
the  premises,  together  with 
trained  dispensers,  etc,  but  the 
new  insurance  policy  offers 
discounts  to  pharmacists  who 
have  these  additional  services. 

A  standard  pharmacy  with  a 
pharmacist  in  charge  pays  £189 
per  annum  for  the  insurance,  but 
this  reduces  to  £175  if  the 
pharmacist  has  a  trained 
dispenser  and  a  PMR  computer, 
and  to  £162  if  there  is  a  second 
pharmacist  working  at  least  15 

Waymade 
announce 
Sovereign 

Sovereign  Surgical,  from  parallel 
imports  and  generics  company 
Waymade  pic,  is  a  new  range  of 
sterile  dressing  packs,  gauze 
swabs,  cotton  wool,  and  bandages 
to  Drug  Tariff  specification. 

The  company  will  be  targeting 
both  community  pharmacists 
and  nurses  with  its  range. 

"We  have  been  in  generics  and 
parallel  imports  for  the  past  four 
years  and  we  wanted  to  branch 
out  into  something  completely 
different,"  says  Gail  Friend, 
Waymade's  quality  control 
manager. 

"We  came  to  the  exhibition  last 
year  and  looked  around  and 
thought  'We  could  be  here  too'," 
she  said. 


Seventh 
heaven! 

Photoprocessors  Gretag 
celebrated  their  seventh  year  at 
Chemex  with  the  launch  of  the 
world's  first  all-in-one  colour 
processing  microlab. 

"In  the  past  pharmacists  have 
always  needed  two  machines," 
Gretag  explain,  "but  now  the 
whole  process  can  be  done  with  a 
machine  which  takes  up  less  than 
a  square  metre  of  floorspace". 

Gretag  say  if  a  pharmacist  is 
handling  3,000  film  processes  a 
year  the  new  equipment  will  be  a 
benefit,  but  emphasise  that  once 
the  pharmacist  buys  or  leases  the 
units  the  real  potential  is 
released. 


hours  per  week.  There  are  also 
discounts  for  group  pharmacies. 

PPS's  Mark  Koziol  says  that 
these  steps  mean  there  are  very 
substantial  savings  to  be  made 
with  this  insurance  policy. 

The  policy  is  underwritten  by 
St  Paul,  one  of  America's  largest 
underwriters,  who  currently 
underwrite  70  per  cent  of  the  new 
NHS  trust  agencies. 

Cover  under  the  policy 
includes:  indemnity  against  third 
party  claims  made  in  connection 
with  the  pharmacy  business; 
representation  before  tribunals 
and  inquests,  including  the  Royal 
Pharmaceutical  Society's 
Statutatory  Committee;  defence 
against  any  prosecution 
connected  with  the  business,  in 
addition  to  Inland  Revenue,  VAT 


and  PAYE  investigation 
protection  costs. 

Gordon  Appelbe,  the  former 
head  of  the  RPSGB's  Law 
Department  is  involved  in  the 
provision  of  advice  and 
information  on  all  legal  and 
ethical  matters. 

There  is  also  a  24-hour  advice 
line  which  can  act  as  a  mini  legal 
service,  says  Mr  Koziol. 

The  second  insurance  package 
is  for  business,  buildings  and 
contents  insurance.  Mr  Koziol 
says  that  this  could  save  the 
average  proprietor  several 
hundreds  of  pounds. 

"When  many  pharmacists  are 
•  looking  to  save  money  whenever 
they  can,  this  package  should 
prove  to  be  a  major  advantage," 
Mr  Koziol  says. 


Green  Goddess  Diana  Moran  gives 
a  leap  for  life  on  the  Windsor 
Healthcare  stand  during  one  of  her 
exercise  sessions  at  the  show.  She 
was  also  available  for  personal 
consultation  on  diet  and  exercise 


Smithkline  Beecham  took  their  largest-ever  Chemex  stand  this  year.  The 
company  urged  pharmacists  to  build  on  fast-moving  product  sectors  and 
not  to  allow  other  retailers  to  take  over  the  traditional  pharmacy  heritage 


Champagne 
with  C&D 

During  the  show,  Chemist  & 
Druggist  ran  two  competitions 
for  the  budding  journalist  in 
every  pharmacist. 

One  offered  a  case  of  bubbly  for 
a  sparkling  new  editorial  idea. 
This  was  won  by  pharmacist 
Brian  Purnell,  of  Highbridge, 
Somerset.  He  suggested  a  series 
on  "Know  your  Drug  Tariff  and 
one  on  "How  to  make  a  profit 
from  NHS  dispensing". 

Runners  up  were  D.  Bowen,  of 
Bollington,  and  Nitim  Sodha  of 
Redditch. 

A  second  competition,  to 
improve  on  one  of  our  headlines, 
earned  a  bottle  of  champagne  for 
Lynne  Brown  and  Maria  Connolly 
and  another  for  Fiona  Flynn  and 
Rory  Graham. 


Jackel  hunts  in  pairs 


For  the  first  time  Jackel 
International  took  two  stands  at 
Chemex,  displaying  their 
Tommee  Tippee  babycare  range 
on  one  and  sunglasses  and  other 
sundries  on  the  other. 

"We  think  visitors  will  find  it 
much  easier  to  locate  what 
they're  looking  for  this  way,"  said 
the  company. 

Looking  ahead  to  Christmas, 
the  company  are  showing  a 
Tommee  Tippee  Christmas 
display  tree,  which  will  hold  some 
20  different  gifts  for  babies, 
toddlers  and  children.  The  most 
expensive  product  on  the  display 
costs  £6.99,  say  Jackel,  and  the 
majority  retail  below  the  £4.00 
mark.  Trade  price  for  the  stand  is 
162,  including  a  10-  per  cent 
discount. 

New  for  kids  who  hate  having 
their  hair  washed  in  the  bath  is  a 
duck-shaped  shampoo  shield 
which  fits  over  the  victim's  head 


to  stop  shampoo  and  water 
running  into  their  eyes!  It  retails 
at  £1.99. 

New  for  babies  is  a  collection  of 
colorful  Tommee  Tippee 
soothers,  complete  with  their 
own  hygenic  covers.  The 
Tommee  Tippee  drinking  cup 
system  now  comes  with  its  own 
reusable  plastic  straw.  The  latest 
addition  to  the  Paddington  Bear 
range  is  a  potty,  featuring 
Paddington  sitting  on  his 
suitcase. 

New  to  the  Pur  range  are 
dripless  teats  and  brightly 
coloured  bottles.  The  dripless  teat 
retails  at  £1.69  for  two  and  the 
bottles  in  aqua  or  pink  at  £1.85. 

On  the  toiletries  side,  Jackel 
presented  their  new  Tulips  range 
of  bubble  bath  and  soap.  The 
latest  additions  to  the  Celeste  hair 
accessories  collection  are  velvet 
headbands  (£2.99)  and 
scrunchies  (£1.99). 


Stylish 
launch  by 
Elida  Gibbs 

Chemex  was  chosen  as  the  launch 
pad  for  Elida  Gibbs'  new 
Harmony  Protectives  styling 
range. 

The  range  comprises  Extra 
Hold  mousse  in  three  variants, 
Fixing  Spray  Plus,  Gel  spray  and 
Creme  Gel.  All  appear  in  the 
familiar  purple  Harmony  livery. 

Harmony  hairspray  is  also 
being  relaunched  in  new 
packaging  and  new  superfine 
formulations.  The  existing  fine 
Flyaway  variant  is  replaced  by  an 
Anti-fizz  product. 

The  range  will  be  supported  by 
a  new  TV  campaign  starting  in 
November.  Exclusive  to  Chemex 
visitors  who  place  orders  at  the 
show  in  the  chance  to  enter  a 
Spot  the  Volley  Ball  competition, 
with  the  prize  of  a  luxury  holiday 
in  the  sun. 
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Hunt  the 
sovereign  at 
Ernest  Jackson 


In  1817,  to  celebrate  the  launch 
of  his  company,  Ernest  Jackson 
hid  a  gold  sovereign  in  his  factory 
and,  175  years  later,  the 
whereabouts  of  the  coin  remains 
a  mystery.  This  is  the  theme  of 
the  special  trade  promotion 
launched  this  month  to  celebrate 
the  company's  175th  anniversary. 

To  solve  the  mystery, 
customers  will  receive  a  special 
leaflet  showing  a  map  of  the 
original  factory  plan.  The 
challenge  is  to  guess  the  hidden 
coin's  exact  location.  Prizes  will 
be  in  the  form  of  commemorative 
coins. 

The  company  has  announced  a 
number  of  new  product  launches. 
Potter's  Traditional  Catarrh 
Pastilles  will  have  two  new  sister 
products  —  Potter's  Traditional 
Sugar  Free  Cough  Pastilles  and 
Potter's  Traditional  Sore  Throat 
Pastilles. 

The  whole  range,  packaged  in 
traditional  livery  and 
eye-catching  colours,  reflects  the 
strong  heritage  of  the  Potter's 
brand,  says  the  company. 

Another  launch  planned  for 
the  Autumn  is  Ernest  Jackson 
Antiseptic     Throat  Lozenges, 


designed  to  target  the 
semi-ethical  sector  of  the 
medicated  confectionery  market. 

The        ingredients  are 
amylmetacresol  and  dichloro- 
benzyl  alcohol  and  the  lozenges 
will  be  blister-packed  and  come 
in  cartons. 

Throaties  Medicated  Pastilles 
are  getting  a  bright, 
contemporary  new  look  with  a 
new  slogan  "Throaties  for  Throat 
Ease".  The  cartons  have  been 
revamped  so  that  it  is  easier  to 
differentiate  between  the  four 
varieties  and  strong  shades  of  red, 
yellow,  purple  and  amber  are 
being  used  for  emphasis. 

In  addition,  Ernest  Jackson  are 
putting  Zubes  Medicated 
Lozenges  back  in  tins.  The  red 
and  gold  tin,  with  the  Zubes  logo, 
was  available  at  Chemex.  And 
another  classic  British  Lozenge. 
Victory  V  has  been  resurrected  by 
the  company  and  is  available  at 
Chemex.  Victory  V  will  be 
available  in  both  sachet  bags  and 
stick  pack  formats. 

The  company  is  planning  a 
relaunch  and  a  consumer 
campaign  for  the  brand  in  the 
near  future. 


Lady  Jayne  range  is 
relaunched  for  show 

New  from  Laughton  is  the 
relaunched  lady  Jayne  range, 
featuring  a  host  of  new  hair 
accessory  products  and  new 
brand  logos. 

For  easier  identification  the 
range  has  been  divided  into  four 
categories,  which  are  colour 
coded:  Utility  (rollers,  hairpins, 
etc)  is  acqua;  Styling  (brushes, 
combs,  styling  aids)  is  slate  blue; 
Basic  Accessories  (hairbands, 
slides,  clips)  is  taupe;  Fashion 
(headbands,  scrunchies, 
ornamental  slides  in  fashion 
colours)  is  navy. 

A  range  of  new  display  stands  is 
available  for  the  products,  plus  a 


choice  of  coordinated  cards. 
Delivery  is  guaranteed  within 
three  days  upon  receipt  of  order, 
say  Laughton. 

The  relaunch  will  be  supported 
by  national  advertising  in 
women's  magazines  from 
November,  plus  consumer  and 
trade  promotions  throughout  the 
year. 

New  from  the  Manicare  brand 
will  be  a  compact  spinner  stand 
which  replaces  the  form  two  floor 
units.  The  new  stand  will  hold  the 
entire  manicare  range. 

New  for  the  Stratton  brand  is  a 
range  of  handbag-size  perfume 
atomiser. 


Chemcard  awareness 


Chemcard,  the  self-diagnostic 
cholesterol  test,  has  been 
relaunched. 

Chemcard  is  a  simple, 
semi-quantitative  screen  test  for 
the  purpose  of  indicating  low, 
borderline  or  high  levels  of  blood 
cholesterol,  says  the  company. 

It  has  been  designed  as  a  means 
of  encouraging  greater  awareness 
of  cholesterol  levels,  Trevor 
Barker  from  Chemcard  UK  says. 


Anyone  showing  borderline  or 
high  readings  is  advised  see  their 
GP  or  pharmacist  to  seek  further 
information. 

Chemcard  UK  say  the  product 
has  potential  for  mass  screening, 
like  that  initiated  by 
governments,  hospitals  and 
institutions,  as  it  is  inexpensive 
and  quickly  administered. 

The  card  is  available  through 
Farillon. 


David  Wilkie:  healthy  interest  from  pharmacists 


Anti-oxidant  range 
appears  at  Chemex 


Healthy  Body  Products  are 
launching  their  anti-oxidant 
capsules  into  pharmacies  and 
have  introduced  new  products  to 
their  range. 

David  Wilkie  of  Healthy  Body 
Products  says  he  is  very  pleased 
with  the  interest  shown  by 
pharmacists. 

He  explained  to  C&D  that 
research  into  age-related  diseases 
has  implicated  free  radicals  and 
that  antioxidants  that  "mop  up" 
these  free  radicals  will  benefit 
users.  He  emphasised  that  his 
products  cannot  get  rid  of 
wrinkles,  and  any  manufacturer 
that  claims  their  products  can  do 
this  is  not  telling  the  truth. 


The  capsules  contain: 
glutathione,  vitamin  E, 
beta-carotene,  vitamin  B 
complex,  vitamin  C,  calcium  and 
vitamin  D.  A  24-day  supply  of 
capsules  costs  £16.99.  The 
capsules  have  been  sold  in  the  UK 
by  mail-order  for  three  years. 

New  products  launched  were: 
body  lotion  (150ml,  £7.99);  face 
cream  (50g,  £6.99),  and 
anti-wrinkle  oil  (25ml,  £10.99). 
none  of  the  products  has  been 
tested  on  animals. 

POS  material  providing 
information  about  free  radicals 
and  the  role  of  anti-oxidants  is 
available.  Healthy  Body 
Products.  Tel:  0344  890115. 


Designer  appeal 

International  manufacturer 
Starion  Cosmetics  debuted 
Paris  Memories,  a  range  of  20 
designer  fragrances  (50ml 
£1.95  each). 

Colour  coded 

Lagap  displayed  their  new, 
smaller  pack  size  (60s)  of 
cimetidine  and  their  colour- 
coded  packs.  Lowest  strength 
packs  have  a  blue  strip  and 
higher  strengths  have 
different  coloured  strips.  Strip 
packs  with  tear-off  blisters 
mean  the  pharmacist  does  not 
have  to  find  the  scissors  to  cut 
off  odd  numbers  of  tablets. 
Blister  packs  have  the  name 
and  strength  on  the  back. 

Quickies 

Jeyes  displayed  new  babycare 


lines,  including  an 
anti-bacterial  nursery  spray 
and  baby  wipes.  Also  on  snow 
was  the  Quickies  range, 
recently  acquired  from 
Smithkline  Beecham. 

Written  answer 

Water  filter  company 
Waymaster  are  to  produce  a 
newsletter  to  help  retailers 
promote  water  filters  and 
answer  customer's  qustions. 

Name  changed 

Eurimpharm  Ltd  have  changed 
their  name  to  that  of  their 
parent  company  based  in 
Utrecht,  Polyfarma.  The  parent 
is  part  of  the  OPG  group,  one 
of  the  largest  distributor 
groups  in  Europe.  The 
management  structure 
remains  the  same. 
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Dancin 
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JAN  I  A  R  Y 


AUGUST 


[n  the  six  months  to  August  this 
year  new  Peaudouce  has  heen 
selling  like  there's  no  to-morrow. 

froth  our  rate  of  sale  * 

— 

md  our  brand  share  ^ 

< 

lave  increased  four-  x 
[old!  If  that  isn't  enough  a 
p  put  us  firmly  at  the  < 
pp  or  your  list,  con-  m 
jider  our  commitment  jan 


to  new  product  development 
an  extra  soft  liner  on  Mini  size, 
Anti-Leak  Leg  Cuffs  on  all 
boy  and  girl  sizes  and  a 
narrower  crotch  for  toddlers 
on  Maxi-Plus  and  Junior 
sizes. 

And  then  there's  our 
substantial  advertising 
AUG    support,  high-profile  trade 


and  consumer  promotions,  and 
attractive  margins  .  .  . 

In  fact,  we  really  are  the  all- 
singing,  all-dancing  brand. 


Tough  on  leaks,  soft  on  babies. 

:  Peaudouce  Vol  Share  Nielsen  Scantrack  15  8.92 


OCK  THE  WHOLE  COLGATE  RA 


The  clear  green  star  shaped  gel  makes  brushing 
fun  while  the  reduced  level  of  abrasives  and  foaming 
agents  are  especially  gentle  on  first  teeth  and 
young  gums. 


A  fresh  clean  taste  and  maximum  fluoride  fol 
cavity  protection  in  a  blue  gel  that  encouraged 
older  children  to  brush  regularly. 


Colgate's  most  advanced  toothpaste  contains  a 

unique  combination  of  ingredients  clinically 
proven  to  reduce  bacterial  plaque,  the  primary 
cause  of  gum  disease.  It  also  contains  fluoride  for 
cavity  protection. 


Maximum  fluoride  protection  against  cavities  f 
Colgate's  unique  fluoride  and  calcium  formula! 
It  is  the  family  favourite  throughout  the  world  - 
the  fastest  selling  toothpaste  in  the  pharmacy 


THE  UK'S  BEST  SELLING  TOOTHPASTE  RANGE 

As  a  key  provider  of  community  health  care  products,  you  will  want  to  stock  a  wide  range  of  toothpas 
Colgate  -  world  leaders  in  Oral  Care  -  have  a  comprehensive  range  of  toothpastes  clinically  proven  to  mee 
the  needs  of  all  the  family. 

A  £17  million  spend  on  advertising  this  year  will  ensure  it's  not  just  your  customers  who  have  plenty  tc 

smile  about. 


E  AND  KEEP  EVERYONE  HAPPY 


Contains  a  unique  pyrophosphate  formula 
clinically  proven  to  reduce  tartar  build  up  -  a 
problem  that  afflicts  at  least  20%  of  adults.  It  also 
contains  fluoride  for  cavity  protection. 


YOU'RE  SELLING  THE  UK'S  N0.1  TOOTHPASTE  RANGE 

Colgate 


Financial  pointers 
to  rising  blood 
pressure 

Last  week's  C&D  has  proved  to 
be  very  stimulating,  causing  my 
blood  pressure  to  rise  as  each 
page  is  turned. 

What  is  to  become  of 
independent  pharmacy? 

The  overriding  message  to  the 
Government  must  be  money  for 
new  roles  first:  current 
remuneration  does  not  allow  for 
any  other  approach.  I  also  note 
that  the  FHSAs  are  beginning  to 
take  interest  in  community 
pharmacy.  I  would  urge  all 
pharmacists  to  be  wary  of  highly 
motivated  FHSA  managers  and 
staff  as  they  also  require  results 
with  a  minimum  financial 
investment. 

The  RCGP  seeks  to  co-operate 
with  pharmacists:  are  we  again 
to  be  asked  to  give  our  advice 
and  expertise  with  no  financial 
reward?  Indeed,  this  advice 
could  lead  to  a  reduction  in  our 
income  as  it  is  likely  to  involve 
an  increase  in  generic 
prescribing. 

I  had  grown  quite  fond  of  my 
cost-plus  contract  which  helped 
to  cover  overheads  and  losses 
due  to  phone  calls  and  postage 
to  correct  prescriptions.  Now  I 
see  that  on-cost  is  to  be  given  to 
last  rites  and  I  will  lose  my  last 
tenuous  grip  on  inflation  in 
drug  prices. 

I  am  interested  in  the  views 
put  forward  by  the  large 
multiples  (and  in  one  case  the 
lack  of  views)  on  Sunday 
trading.  I  believe  all  of  them 
would  open  all  day  Sunday  if 
they  thought  it  would  improve 
their  profits. 

Alan  Nathan  has  been  brave 
enough  to  state  the  painfully 
obvious:  that  the  PSNC  is 
powerless.  If  this  is  the  case, 
then  I  suggest  that  we  keep  our 
statutory  levy  and  cancel  the 
LPC  conference  which  is  an 
expensive  waste  of  time  and 
money. 

How  is  "take  it  or  leave  it"  a 
basis  for  negotiation?  At  the 
very  least,  PSNC  should  drop 
the  "N"  as  it  no  longer  describes 
its  function. 

The  last  piece  of 
"negotiation"  removed  fees  for 
extemporaneous  dilutions  and 
introduced  oral  dosage  syringes 
but  with  only  a  miserly  increase 
in  container  allowance.  This 
currently  is  costing  me  at  least 
£30  a  month  over  and  above  the 
recent  loss  due  to  reduction  in 
Drug  Tariff  prices. 

The  NPA,  the  PSNC  and  the 
RPSGB  Council  are  all 
influenced  by  the  interests  of 
large  multiples  and  I  suggest 
that  independents  are 
disadvantaged  by  this,  especially 
considering  that  they  make  up 
the  vast  majority  of  community 
pharmacies. 

Our  options  are  straight- 
forward: either  lie  back  and 


think  of  England  or  we  can  go 
down  fighting.  We  must  form 
some  kind  of  pressure  group,  be 
it  RIP  or  whatever,  in  order  for 
our  voice  to  be  heard.  If  we 
must  accept  Government 
imposition  then  we  must  at 
least  object  strongly  when  we 
are  disadvantaged. 

Write  letters,  join  RIP,  vote 
for  Council  members  who 
promise  to  represent  you.  Do 
something  before  its  too  late! 


R.E.  Saunders 

Walsall 


Drug  addicts 
concern 

I  read  Mr  Lambert's  letter  (C&D 
September  5)  directly  after 
spending  a  considerable  amount 
of  time  "counselling"  a  drug 
addict.  This  involved  convincing 
him  that  he  was  not  getting  his 
drug  supply  three  days  early!  This 
is  reality. 

The  addict  is  as  interested  in 
obtaining  his  supply  and  leaving 
as  quickly  as  possible,  as  Mr 
McCoig  is  in  facilitating  this.  The 
only  reason  that  an  addict 
appears  receptive  to  counselling 
is  that  he  sees  this  show  of 
concern  as  something  that  can  be 
manipulated  to  his  advantage. 

Unlike  Mr  Lambert,  I  believe 
that  the  danger  then  lies  when, 
inevitably,  you  will  have  to  say 
"no".  The  best  approach  is  to  be 
distant,  efficient  and  firm  from 
the  beginning  to  avoid  any 
misunderstanding.  I  would  like  to 
point  out  to  Mr  Lambert  that 
there  is  a  world  of  difference 
between  dealing  with  an  addict 
alone  in  a  shop,  and  to  dealing 
with  them  from  behind  a  screen 
surround  by  colleagues  and  other 
workers. 

Community  pharmacy 
provides  a  service  to  addicts,  not 
because  there  is  a  vast  profit  to  be 
made,  but  out  of  a  sense  of 
professionalism  because  it  is 
necessary.  How  this  service  is 
provided  with  very  limited 
resources  has  to  be  a  matter  of  a 
professional  judgment  by  the 
pharmacist,  and  this  is  obtained 
through  experience. 

Does  Mr  Lambert  honestly 
believe  that  no  service  at  all  for 
these  unfortunate  people  is 
preferable  to  the  type  of  service 
advocated  by  Mr  McCoig? 
Community  pharmacy  may  not 
be  the  best  place  for  dealing  with 
addicts  but  such  an  accessible 
service  would  be  impossible  to 
achieve  at  the  same  level  of  public 
expenditure  without  us. 

I  was  also  a  pre-registration 
pharmacist  in  South  West 
Thames  Regional  Health 
Authority  but,  unfortunately,  we 
were  not  given  the  benefit  of  a 
presentation  from  a  community 


pharmacist.  I  urge  those  of  you 
who  have  been  more  fortunate  to 
take  advantage  of  the  experience 
being  offered  to  you. 

Julie  Short 

Sutton,  Surrey 


Wouldn't  it  be 
lovely  if... 

How  refreshing  to  read  Brian 
Lake's  comments  in  C&D 
August  29,  where  he  dared 
criticise  the  untouchables  in 
what  many  have  privately  called 
the  "Ivory  Tower"  in  SE1. 

As  a  pharmacy  student  I  had 
always  been  taught  to  put  the 
patient  first.  Therefore  should 
we  not  pay  more  attention  to 
the  therapeutic  effectiveness  of 
the  drugs  given  to  our  patients, 
instead  of  worrying  about 
storing  odd  tablets  on  the  shelf!'' 

How  often  do  we  come  across 
a  script  for  Ventolin,  Becotide, 
Alupent  and  beta-blocker(s);  or 
one  for  an  NSAID  with 
Gaviscon;  or  one  for  warfarin 
with  aspirin...?  With  increasing 
pressure  on  their  budgets,  more 
and  more  CPs  are  switching  to 
generic  prescribing.  But  what  is 
the  point  in  writing  "nifedipine 
s/r  20mg  tab"  or  "propranolol 
LA  160mg  caps"? 

Who  else  can  better  assist  a 
GP  using  PACT  data  or  even 
draw  up  practice  formularies 
than  a  pharmacist? 

While  more  urgent  matters 
are  left  idly  standing  on  the 
shelf,  the  untouchables  seem 
more  concerned  with 
manufacturing  various  rules  and 
regulations,  and  exercising  their 
disciplinary  powers,  regardless 
of  the  triviality  of  the  matter. 
Maybe  they  have  re-election  in 
mind  and  would  not  wish  to  be 
seen  to  be  doing  nothing. 

There  has  been  much  talk 
about  the  Joint  Working  Party 
report  on  the  Future  of 
Community  Pharmaceutical 
Services  and  the 
implementation  of  its 
regulations.  But  how  many  of 
the  Nuffield  Report's 
recommendations  have  been 
implemented  since  its 
publication? 

It  will  be  interesting  to  see 
whether  the  untouchables  are 
willing  to  show  genuine 
leadership  and  extend  the 
pharmacist's  role  in  primary 
healthcare,  together  with 
appropriate  remuneration,  in 
the  face  of  a  continually 
diminishing  reward  for  our 
professional  duties. 

During  the  election  period,  I 
have  often  wondered  why  other 
healthcare  professions  could 
influence  certain  political 
decisions  —  even  whether 
doctors  would  hold  an  annual 
conference  before  the  election 
scared  the  daylights  out  of  the 
Government  —  whereas  we 


pharmacists  could  not  even 
negotiate  a  decent  pay  deal. 
While  most  laymen  know  what 
the  BMA  and  the  RCN  are,  if 
someone  on  the  street  is  asked 
about  the  RPSGB,  the  most 
likely  answer  would  be  "Who?". 

I  wish  we  could  have  a 
regulatory  body  with  more 
direction  and  a  higher  profile, 
for  the  good  of  the  public  as 
well  as  the  profession.  Simply 
because  we  work  in  a 
commercial  environment  we  are 
often  treated  as  shopkeepers 
rather  than  highly  trained 
professionals. 

One  of  the  pharmacists  I  have 
met,  having  only  been  qualified 
a  year,  has  already  become 
disillusioned.  When  Mr 
Deadman  was  called  before  the 
Statutory  Committee  (C&D 
August  29)  I  wonder  whether 
his  "rude  comments"  were 
partly  due  to  years  of  increasing 
frustration. 

As  a  preregistration  graduate 
about  to  qualify  as  a  pharmacist, 
I  find  this  profession  remote 
from  my  naive  vision  when  I 
was  a  student.  It  would  be 
lovely,  however,  if  I  am  forced  to 
change  my  view  in  the  near 
future.  It  would  be  lovely  if  I  can 
in  a  few  years  paint  a  more  rosy 
picture  for  any  young  school 
leaver  who  aspires  to  be  a 
pharmacist. 


J.  Tang 

Harold  Hill,  Essex 


A  useful  point  on 

Your  correspondent  Mr  H.R. 
Patel  (Letters  August  19)  makes 
a  useful  point  in  emphasising 
that  coconut  oil  BP  should  not 
be  used  as  an  alternative  to 
suntan  creams. 

Work  done  on  the  effect  of 
vegetable  oils  on  human 
epidermal  skin  shows  the 
application  of  the  oil  actually 
increases  its  transparency  to 
ultra-violet  light.  The  effect  is 
rather  similar  to  that  produced 
by  oiling  a  sheet  of  paper. 

The  possibilities  of  burning 
and  damage  are  substantially 
increased  if  an  individual  applies 
vegetable  oils  to  the  skin  and  is 
then  exposed  to  the  sun  for 
more  than  a  short  period. 

There  used  to  be  a  prevalent 
misconception  which  held  that 
the  application  of  any  oily 
substance  to  the  skin  would 
cause  a  person  exposed  to  the 
sun  to  go  brown  rather  than  to 
burn.  The  phrase  "frying  rather 
than  boiling"  was  often  used. 

I  agree  that  the  public  should 
be  warned  about  the  dangers  of 
using  coconut  or  vegetable  oils 
as  suntan  products. 


Peter  Golding 

Technical  director,  Oral-B  Laboratories 
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growth:24%ea. 

That's  the  average  annual  growth  rate  of  our  Personal  Pension  Plan  for  the  last  10  years. 


If  you  am  your  own  business,  are  self-employed  or  work 
in  non-pensionable  employment,  you  need  to  make  your 
own  provision  for  retirement. 

And,  a  Personal  Pension  Plan  is  probably  the  most 
effective  way. 

But,  which  plan  should  you  choose?  After  all,  there 
are  hundreds  of  them  and  they  are  all  after  your  money. 

RNPFN  -  THE  SPECIALIST  IN 
HEALTHCARE  PENSIONS 

RNPFN  operates  exclusively  lor  the  benefit  of  members 
of  the  healthcare  professions,  including  Pharmacists.  And,  all 
our  plans  are  tailored  specifically  to  your  needs. 

More  importantly,  we  do  not  have  a  salesforce  and  we 
do  not  pay  commission  to  brokers.  So,  our  overheads 
are  amongst  the  lowest  in  the  industry.  This,  m  turn, 
means  higher  benefits  for  you  because  more  of  your 


contributions  are  invested.  Just  look  at  our  10  year 
performance  record. 

A  plan  started  on  1  January  1982  for  £50  a  month  by 
a  person  then  aged  50  next  birthday  and  maturing 
on  1  January  1992  has,  taking  account  of  basis  rate  tax 
relief  throughout,  built  up  a  retirement  lund  of  £22,134. 

That's  equivalent  to  a  compound  annual  growth  rate 
of  24%  and  makes  RNPFN  one  of  the  top  performing 
pension  providers  in  the  UK. 

SEND  FOR  FULL  INFORMATION 

With  an  RNPFN  Pension  Plan,  you  can  build  up 
substantial  retirement  benefits  and,  at  the  same  time,  enjoy 
some  of  the  most  generous  tax  concessions  ever  allowed 
by  the  Government. 

To  obtain  full  details  simply  complete  and  post  the 
attached  coupon.  Or  telephone  us  now  on  071-839  6785. 


Please  send  me  without  obligation,  full  details  of 
RNPFNs  LIBERTY  Pension  Plans. 

Note  The  lnlormation  requested  below  is  required  to  enable  RNPFN  to  give 
you  full  details  and  it  will  be  treated  in  the  stnetest  confidence 

Full  Name 
(Mr/lvWMiss/Ms) 


PLEASE  ANSWER  THE  FOLLOWING 

Are  You7     An  Employee  V  J    Self  Employed 

YES  |     |   NO  |~ 

Your  planned  retirement  age7  50 


Are  you  contributing  to  the  NHS  or  other 
company  pension  scheme7 


Occupaiti 


Now,  please  post  this  coupon  to 

RNPFN,  FRFEPOST,  LONDON  WC2N  6BR. 

No  stamp  is  necessary. 


How  much  would  you  consider  saving  per  month7 

You  may  also  invest  a  lump  sum  If  you  require 
details  specif)'  amount  here. 

Have  you  paid  pension  contributions  in  every  one 
ol  the  lasl  6  years7 


YESQ 


NO 


211/DA 


NOTES:     1.  The  information  covering  taxation  is  based  on  current  law  which  may  be  changed  in  the  future. 
2.  The  past  performance  figures  are  not  guaranteed  to  be  achieved  in  the  future. 
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ADVERTISEMENT  FEATURE 


Rappell  the  world's  first 
head  lice  repellent 

breakthrough  in  the  battle  against  head  lice  infection  has  been  made  with  the  introduction 
>f  Rappell  from  Charwell  Pharmaceuticals.  It  is  the  first  effective  head  louse  repellent.  Tests 
have  proven  it  to  be  "very  potent",  yet  it  is  safe  and  easy  to  use  and  has  a  pleasant 
fragrance.  Rappell  is  not  a  treatment,  nor  is  it  classified  as  a  medicine,  but  it  is 

exclusive  to  pharmacies. 


Incidence  of  head  lice  would 
appear  to  increase  in  September. 
Certainly  awareness  levels  are 
raised  at  this  time  of  year  among 
mothers  because  this  is  when, 
after  the  long  summer  holiday, 
schools  check  the  children  for 
infection  and,  if  necessary,  advise 
parents  on  a  treatment. 

Although  many  of  the  myths 
about  head  lice  have  been 
eradicated,  the  stigma  lives  on.  A 
new  consumer  friendly  product, 
such  as  Rappell,  is  therefore 
needed  to  encourage 
preventative  action  in  order  to 
reduce  the  chances  of  re-infection 
and  to  protect  others  at 
school,  or  in  the  family  from 
infection. 

Research  has  shown  that 
worried  mothers  have  been  using 


head  lice  treatments  particularly 
shampoos,  prophylactically. 
Professor  John  Maunder,  director 
of  the  Medical  Entomology  Centre 
at  the  University  of  Cambridge, 
and  a  world  expert  on  head  lice 
says:  "this  is  unnecessary  and 
unacceptable,  not  only  because  it 
may  well  speed  up  the  resistance 
of  head  lice  to  treatments,  but 
also  because  of  any  effects  on  the 
environment." 

The  development  of  Rappell 
has  addressed  these  concerns, 
providing  an  environmentally 
friendly,  effective  repellent, 
available  in  a  simple  pump  spray 
applicator. 

"Rappell  will  not  replace 
insecticidal  treatment  but  will 
hopefully  cut  out  their  irrational 
use,"  says  Professor  Maunder, 


who  welcomes  the  new  product 
and  will  be  actively  supporting  its 
launch  and  promotion.  He  also 
says  that  as  the  sale  of  these 
products  are  routed  through 
chemists,  it  is  important  that  the 
pharmacist  knows  about  the 
biology,  transmission,  prevention 
and  control  of  head  lice,  in  order 
to  best  advise  his  customers. 


What  are  head  lice? 

Head  lice  are  about  3mm  in 
length,  have  an  average  life  span 
of  35/40  days,  and  breed 
prolifically.  A  louse  has  six  short 
legs,  each  equipped  with  a  large 
claw  to  grasp  individual  hairs 
enabling  it  to  move  swiftly 
through  the  hair.  It  can  also 
change  its  colour  to  match  the 
skin  of  its  host,  making  detection 
difficult. 

The  females  (which  out- 
number the  males  by  four  to  one) 
lay  six  to  eight  eggs  per  day.  Each 
egg  is  glued  to  a  single  strand  of 
hair  very  close  to  the  scalp  where 
the  temperature  is  most 
favourable  to  incubation  (30-31  c). 
They  too  are  skin  coloured  and 
difficult  to  see.  The  average 
incubation  period  is  7-8  days  and 
the  egg  will  normally  have 
hatched  by  the  time  the  hair  has 
grown  3-4mm  from  the  scalp.  Ten 
days  after  hatching  the  louse  will 
have  matured  into  an  adult  and 
will  immediately  commence 
mating  and  a  male  louse  may 
mate  up  to  32  times  a  night 


How  do  they  spread? 

Head  lice  cannot  jump  or  fly,  they 
can  only  change  from  one  host  to 
another  by  head  to  head  contact 
but  it  can  do  this  in  seconds,  given 
the  opportunity.  They  cannot  be 
caught  from  hats,  clothing,  combs 
or  furniture. 

The  lice  feeds  solely  on  human 
blood  and  this  it  does  on  average 
five  times  a  day.  Its  mouth  has  a 
retractable  fang  which  penetrates 
the  scalp  and  probes  to  find  a 
blood  vessel.  But  before  feeding 
commences  it  injects  saliva 
containing  an  anaesthetic, 
anticoagulant  and  enzymes.  The 
anaesthetic  prevents  the  host 
from  being  aware  of  the  bite,  the 
anticoagulant  prevents  the  blood 
clotting  on  its  way  into  the  gut  of 
the  louse,  and  the  enzymes  aid 
digestion  of  blood. 


Detection 

Unfortunately  it  is  easy  for 
outbreaks  to  proliferate  before 
suspicion  is  raised.  The  host  is 
likely  to  be  quite  oblivious  to  the 
presence  of  head  lice  until  after 
about  8-10  weeks  and  10,000  bites 
later,  when  sensitisation  may 
occur  and  cause  irritation.  At 
this  stage  tiny  red  bite  spots 
may  be  visible. 

Ideally  treatment  should 
commence  with  early  detection, 
however,  even  frequent  head 
inspections  are  unlikely  to  detect 
a  colony  before  it  becomes  well 
established,  as  lice  are  sensitive  to 


light  and  can  move  quickly  away 
when  the  hair  is  parted.  Empty 
egg  shells,  nits,  show  as  brilliant 
white  specks  firmly  stuck  to  one 
side  of  the  hair  shaft,  but  any  live 
eggs  will  be  closer  to  the  scalp 
and  more  difficult  to  see. 
Digested  blood  is  expelled  as  a 
gritty  black  powder  which  may  be 
found  on  pillows  or  collars. 

A  specially  designed  head  lice 
detection  comb  used  on  wet  hair 
will  sooner  or  later  pull  out  a 
louse  if  there  are  any  -  a  six- 
legged  wriggling  insect  is  without 
doubt  a  head  lice. 


Who  gets  them? 

The  louse  has  a  preference  for 
female  hosts,  and  children  are 
particularly  prone  to  head  lice 
because  they  are  more  tactile  and 
likely  to  have  frequent  head  to 
head  contact.  Although  infections 
commonly  occur  in  children  of 
school  age,  adults  and  pre-school 
children  make  up  approximately 
50%  of  all  head  lice  cases. 

As  lice  like  clean  hair  and 
scalps,  good  hygiene  will  not 
prevent  infection.  Brushing  can 
however  damage  their  legs  and 
cause  them  to  fall  off  and  die. 


Advising 

Individuals  who  are  worried  they 
may  have  already  caught  head  lice 
should  first  use  a  detection  comb. 
If  head  lice  are  present  an 
insecticidal  de-lousing  treatment 
must  be  used  before  anything 
else,  and  the  customer  advised  to 
inform  family  and  close  contacts 
of  the  possibility  of  infection  so 
they  can  take  steps  to  protect 
themselves.  De-lousing  will  not 
repel  head  lice  or  prevent  them 
returning.  The  only  effective  head 
louse  repellent  is  Rappell.  If 
treatment  is  required  Rappell 
should  be  used  daily,  following 
treatment  to  prevent  re-infection. 
If  head  lice  are  not  present,  but 
the  customer  is  worried  because 
they  are  in  contact  with  people 
who  are  possibly  infected,  Rappell 
is  again  the  product  to 
recommend  as  a  preventative. 

What  is  Rappell  and 
how  does  it  work? 

Rappell  is  an  aqueous-alcoholic 
solution  containing  piperonal 
aldehyde  as  the  active  ingredient 
Piperonal,  a  white  crystalline 
substance  with  a  sweet  floral 
odour  resembling  heliotrope, 
occurs  naturally  in  the  oils  of 
some  plants  to  repel  harmful 
insects. 

Lice  depend  on  their  sensory 
antennae  to  keep  them  within 
optimum  temperature  zones. 
They  require  a  bridge  of  hair 
warmed  up  to  30°  C  in  order  to 
transfer  from  one  head  to 
another.  Rappell  is  thought  to 
provoke  a  negative  response  from 
the  antennae  receptors  causing 
the  lice  to  avoid  movement  into 
the  treated  areas.  Piperonal  is 
commonly  used  in  foods  and 
fragrances  with  FDA  GRAS 
(generally  recognised  as  safe) 
classification  Rappell  is  not 
classified  as  a  medicinal  product 
and  does  not  require  a  product 


licence,  however  it  is  to  be  sold 
solely  through  chemists  alongside 
the  head  lice  treatment 
medicines. 


Administration 

Rappell  should  be  used  daily  to 
repel  head  lice  infection,  or  to 
prevent  re-infection  after 
treatment.  Use  daily  during  those 
periods  when  infection  is  likely  ie 
when  there  is  an  outbreak.  It  is 
sprayed  onto  the  brushed  and 
styled  hair  in  the  morning 
between  5  and  25  sprays 


according  to  the  length  of  the 
hair  and  allowed  to  dry  naturally 
(it  is  slightly  flammable,  therefore 
no  heat  should  be  applied).  The 
face  and  eyes  should  be  avoided. 

If  a  person  is  asthmatic  or  has 
sensitive  skin,  it  should  be  used 
with  caution  to  avoid  possible 
aggravation  of  the  condition 
Children  under  two  should  be 
referred  to  their  doctor. 


Proof  Rappell  Works 

The  louse  repellent  nature  of 
piperonal,  the  active  ingredient  in 
Rappell,  has  been  proven  by  a 
repellency  arena  test  developed 
by  Professor  Sir  Vincent 
Wigglesworth  SRS  at  Cambridge. 
The  arena  test  consists  of  spraying 


half  a  circular  paper  pad  with  a 
test  solution  and  leaving  it  to  dry. 
A  number  (usually  10)  of  adult  lice 
are  placed  on  the  untreated  half 
of  the  pad,  and  the  pad  is 
incubated  at  30  C  to  activate  the 
lice.  The  lice  then  start  moving  at 
random  around  the  pad  In  the 
absence  of  a  repellent  half  the  lice 
would  be  on  one  side  of  the  pad 
and  half  on  the  other.  When  the 
test  solution  contains  no 
piperonal  this  50/50  distribution  is 
found  to  occur.  However,  when 
the  test  solution  contains 
piperonal,  the  lice  are  found  to 
avoid  the  treated  surface. 


Close  examination  using  a  low 
powered  microscope  shows  the 
lice  to  approach  the  treated  half 
of  the  pad  and  turn  back.  Some 
lice  do  blunder  onto  the  treated 
surface  but  become  visibly 
distressed  by  the  experience  and 
try  as  hard  as  possible  to  leave  the 
treated  zone.  This  test  has  been 
performed  many  times  and 
consistently  shows  piperonal  to  be 
a  very  potent  louse  repellent. 


Distribution 

To  ensure  fast  and  effective 
distribution  of  Rappell  through 
retail  pharmacies,  Charwell 
Pharmaceuticals  have  entered  an 
agreement  with  Kabi  Pharmacia, 
the  owner  of  Nicorette.  Kabi 
Pharmacia,  will  be  using  their  15 
strong  OTC  sales  force  to  sell  in  on 
a  transfer  order  basis  and 
merchandise  Rappell  to  8,000 
retail  outlets.  They  will  ensure  the 
unique  benefits  of  Rappell  are 
understood  and  will  provide 
consumer  leaflets  and  point  of 
sale  material.  All  major 
wholesalers  have  listed  the 
product. 


Promotion 

Charwell  Pharmaceuticals  are 
investing  over  £500,00  in 
promoting  Rappell  in  the  trade, 
national  consumer  and  women's 
press.  They  will  be  mailing 
schools,  GP's  and  regional  health 
authorities  with  information 
about  the  product  and  offering 
explanatory  posters,  videos  and 
leaflets,  as  well  as  exhibiting  at 
HVA  and  Practice  Nurse.  Later  in 
the  year  an  advertising  campaign 
is  also  planned. 


Display  Now' 

Pharmacists  displaying  Rappell 
during  August  and  September 
could  win  a  Marks  and  Spencer 
voucher  worth  £50  in  the  Rappell 
'mystery  shopper  competition'.  All 
you  have  to  do,  should  the 
mystery  shopper  call  on  you,  is 
answer  a  few  simple  questions 
correctly. 

For  further  information  on 
Rappell  telephone  or  write  to 
Charwell  Pharmaceuticals  Limited, 
Charwell  House,  Wilsom  Road, 
Alton,  Hampshire  GU34  2TJ.  Tel 
0420  84801  Fax  0420  89376 


Reformed  alcoholics 
sought  to  aid  colleagues 


The  Royal  Pharmaceutical 
Society  is  looking  for  reformed 
alcoholic  pharmacists  who  are 
willing  to  help  other 
pharmacists  overcome  similar 
problems. 

It  is  part  of  a  scheme  being 
set  up  to  help  pharmacists 
having  problems  with  drink  or 
drugs  or  who  are  getting  too 
old  to  practise  safely. 

Professor  Geoff  Booth, 
member  of  the  Society's 
Council,  told  one  of  the 
Wednesday  afternoon 
discussion  groups  that  the 
Council  approved  a  Sick 
Pharmacists'  Scheme  as  long 
ago  as  1988  but  is  experiencing 
difficulties  finding  the  right 
kind  of  people  to  help. 

So  far,  more  than  60 
pharmacists  have  volunteered 
but,  although  they  may  be  very 
suitable  in  terms  of  maturity 
and  judgment,  they  have  not 
experienced  such  problems 
themselves. 

Joe  Mee,  a  Buckinghamshire 
dentist  who  runs  a  similar 
scheme  for  the  dental 
profession,  said  it  was 
important  to  have  advisers  who 
had  "been  there"  themselves 
and  had  known  what  it  was  like 
to  "lie  awake  at  three  in  the 
morning  knowing  their  life  is  a 
mess." 

Studies  have  suggested  that 
about  10  per  cent  of 
pharmacists,  dentists  and 
doctors  could  be  alcoholics. 

"This  may  sound  high  to  you, 
because  you  may  not  know  any 
yourself,  but  alcoholics  tend  to 
withdraw  from  society.  You  are 
unlikely  to  meet  them  at 
pharmacy  conferences  or 
meetings,"  he  said. 

Addicts  were  very  sensitive 
about  their  problem  and  would 
adamantly  deny  it. 

They  would  feel  no  guilt 
about  telling  lies  because  in 
their  own  minds  they  were 
telling  the  truth  and  had 
convinced  themselves  that  their 
drink  or  drugs  were  a  necessary 
part  of  their  lives. 

"It's  pointless  telling  these 


people  they  have  a  problem 
because  they  won't  believe  you. 
But  they  will  believe  —  and  can 
identify  with  —  someone  who 
can  talk  about  how  they  used 
to  drink  themselves,"  said  Mr 
Mee. 

In  the  dentists'  scheme  it  is 
usually  relatives  or  other 
members  of  the  public  who 
make  the  first  contact.  "When 
we  are  sure  there  is  a  problem 
we  approach  the  person  in  a 
sympathetic  way  in  absolute 
confidence,"  he  said. 

The  addicts  usually  go  for 
in-patient  abstinence 
treatment,  after  which 
long-term  support  is  arranged 
for  helping  them  back  to  work. 

"Confidentiality  is  sacrosanct 
because  we're  dealing  with  very 
raw  and  vulnerable  people 
whose  whole  livelihood  is  at 
stake,"  he  said. 

The  scheme  uses  a 
combination  of  older,  trusted 
professionals  working  with 
reformed  alcoholics  who  have 
been  in  complete  recovery  for 
at  least  two  years. 

Professor  Booth  said 
problems  arise  when 
pharmacists  became  addicted 
because  their  performance 
went  downhill  and  complaints 
from  the  public  started  to  arrive 
at  the  Society's  headquarters. 

"There  are  a  number  of  cases 
where  the  problem  is  age,"  he 
added. 

Sometimes  when 
prescriptions  had  been  wrongly 
dispensed  it  transpired  that  the 
pharmacist  was  perhaps 
suffering  from  early 
Alzheimer's  disease  or  was 
looking  after  elderly  relatives 
and  having  problems  running  a 
business  they  should  have  sold 
years  ago. 

"In  many  cases  we  feel  that 
such  pharmacists  should  not  be 
subjected  to  discipline,  but  the 
Society  is  a  disciplinary  body," 
he  explained. 

Rather  than  referring  them  to 
the  Ethics,  Law  and  possibly  the 
Statutory  Committees,  the 
Society  had  decided  to  look  for 


other  ways  to  help  them. 

There  is  still  much  work  to  be 
done  before  the  scheme  starts 
officially,  but  any  previously 
addicted  pharmacists  willing  to 
help,  or  any  pharmacists 
experiencing  problems 
themselves,  should  get  in  touch 
with  Beverley  Nicol,  secretary  of 
the  Benevolent  Fund,  or  Denis 
Argent,  the  Society's  director  of 
finance. 


Geoff  Booth 


Pharmacist  David  Wood,  Numark's  retail  development  director,  explains 
Numark's  Retail  Concept  to  two  Norwegian  students  who  spent  a  day  at 
the  Conference  during  a  study  tour  of  London  pharmacies  and  Eli  Lilly 


Quality  of  life  for  the  new 
born  and  their  parents 


"Quality"  is  defined  in  the 
Oxford  Dictionary  as  "degree  of 
excellence".  However,  for  the 
purpose  of  the  discussion  on 
"Quality  of  life  for  the  new 
born  and  their  parents" 
Heather  Elliston,  group  chief 
pharmacist  at  Great  Ormond 
Street  Hospital,  defined  it  as 
"getting  off  to  a  good  start  in 
life". 

Miss  Elliston  said  that  as  the 
new-born  are  totally  dependent 
on  others  it  is  essential  that 


parents  not  only  want  the  child 
but  are  able  to  care  for  it. 

Pre-conceptual  care  aims  to 
have  prospective  parents  in 
good  health  by  the  time  of 
conception. Genetic  counselling 
is  available  to  prospective 
parents  in  families  with 
inheritable  diseases. 

Most  UK  births  are  in 
hospitals,  and  about  5  per  cent 
of  babies,  some  35,000  a  year, 
spend  time  in  a  special  care 
baby  unit.  A  small  proportion 


Professional  versus  commercial  pressures 


A  professional  is  someone  who 
complies  with  the  Code  of 
Ethics,  acts  in  the  interests  of 
the  patients,  and  generally  does 
things  well,  according  to  Barry 
Andrews,  superintendent 
pharmacist  at  Moss  Chemists. 

Leading  a  discussion  group 
on  "Professional  versus 
commercial  pressures,"  he 
defined  commercial  as  "acting 
in  the  interests  of  the  trader 
and  concerned  with  profit  to 
the  exclusion  of  all  else". 

Retailers  can  maximise  profits 
in  three  ways:  optimise  sales, 
maximise  gross  profit  margin, 
and  minimise  the  costs 
associated  with  running  the 
business.  Profits  can  only  be 
sustained  by  loyal  customers 
returning  because  they  like  the 
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service  and  the  goods. 

Mr  Andrews  highlighted 
possible  conflict  between  the 
Code  of  Ethics  and  commercial 
interests.  To  optimise  sales  in  a 
pharmacy,  medicines  would 
have  to  be  sold  at  every 
opportunity.  However,  this  is 
not  in  the  interests  of  the 
patient.  To  optimise  profit 
margins  pharmacists  would 
have  to  recommend  products 
with  the  highest  profit  margin, 
another  conflict  of  interests. 

The  largest  single  cost  in  a 
pharmacy  is  staff.  Pressure  can 
arise  as  to  when  a  second 
pharmacist  should  be 
employed.  No  staff  training 
equates  to  a  cost  saving,  but 
also  to  an  inappropriate  level  of 
service,  Mr  Andrews  said. 


The  principles  of  quality 
retailing  were  outlined  as 
having  a  good  range  of 
products;  well  trained  staff;  no 
high  pressure  sales  talk;  truthful 
and  appropriate  advertising; 
high  standards  of  staff  care;  a 
good  range  of  services.  These 
principles  of  good  retailing  are 
remarkably  similar  to  the  Code 
of  Ethics  as  both  act  in  the 
interests  of  the  customer  or 
patient,  and  result  in  loyal 
customers  and  repeat 
purchases. 

In  Moss  Chemists  every 
prescription  is  handed  out  by  a 
pharmacist.  Customers  seem  to 
approve  of  this  and  the  extra 
business  in  prescriptions, 
generated  over  the  last  five 
years  has  covered  the  cost  of 


additional  pharmacists 
providing  this  service. 

Mr  Andrews  concluded  by 
referring  to  the  Unichem 
takeover  of  Moss  and  said  there 
was  no  conflict  as  the  board  of 
Unichem,  like  Moss,  agree  that 
high  professional  standards  can 
be  combined  with  high 
retailing  standards,  resulting  in 
a  sustained  profit. 

Mr  Alan  Nathan  highlighted 
the  dilemma  of  the  pharmacist 
who  aspires  to  be  professional 
in  a  non-commercial  sense,  but 
is  forced  by  economic  pressures 
to  stock  commercial  products. 
Mr  Andrews  replied  that  a 
number  of  branches  of  Moss 
Chemists  only  stock  medicines 
but  are  still  commercially  viable. 
However,  he  agreed  that  it  is 
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Project  checks  patient  drug 


Barry  Andrews 


Cillian  Hawksworth 


Community  pharmacists  can 
play  a  useful  role  in  monitoring 
blood  levels  of  drugs,  believes 
Gillian  Hawksworth,  the 
single-handed  proprietor  of  a 
pharmacy  in  Mirfield,  West 
Yorkshire.  She  is  nine  months 
into  a  research  project  in  which 
she  takes  blood  samples  from 
patients  in  the  pharmacy, 
determines  the  levels  of  certain 
drugs  and  biochemical 
parameters,  and  sends  the 
results  to  the  patients'  GPs. 

Her  early  findings  suggest 
that  this  service  could  reduce 
GP  fundholders'  budgets  and 
greatly  improve  the  patients' 
quality  of  life,  she  told  one  of 
Wednesday  afternoon's 


'Medicines  legislation  - 
bureaucracy  without 
benefit' 


Jane  Nicholson 


Jane  Nicholson,  council  member 
of  the  RPSGB,  chaired  the 
discussion  group  which  was 
addressed  by  Alexander 
Stewart,  who  worked  at  the 
MCA  for  over  20  years. 

"Bureaucracy  can  be 
described  as  any  administration 
in  which  action  is  impeded  by 
unecessary  official  procedure," 
said  Mr  Stewart.  He  gave  this 
definition  during  his 
presentation  on  medicine 


of  babies,  particularly 
premature  babies,  have  B16 
deficiency  problems  and  may 
require  a  long  stay  in  specialist 
centres. 

Surgery  is  sometimes  carried 
out  within  24-48  hours  of  birth 
on  babies  with  problems  such 
as  cleft  palate.  A  growing 
problem  is  babies  being  born 
with  a  transmittable  disease 
such  as  Acquired  Immune 
Deficiency  Syndrome. 

The  pharmacist  has  an 
important  role  to  play  in 
providing  health  information 
and  advice  on  support  and 
facilities  available  to  parents. 

The  advantages  of  using 


pharmacists  in  the  community 
include  nationwide  distribution; 
accessibility;  fair  division  of  sex, 
culture  and  age;  familiarity 
with  the  customer,  and  the 
social  role  of  a  local  retailer. 
Hospital  pharmacists  can  also 
be  a  valuable  source  of 
information  and  support  as 
they  are  based  in  the  hospital; 
they  know  a  range  of  medical 
specialists;  have  nationwide 
distribution;  are  readily 
available. 

However,  they  are  less  likely 
to  be  familiar  with  the  family 
history  unless  the  adult  is  a 
regular  patient  or  the  baby's 
stay  is  a  prolonged  one. 


easier  for  a  multiple  to  take  this 
risk  than  an  individual 
proprietor  pharmacist. 

Mr  Roger  Mills.Slough,  Mrs 
Emily  Kennedy,  Bradford  and 
Mrs  Elaine  Shardlow, 
Nottingham  all  agreed  that  the 
sale  of  commercial  products 
attracts  "healthy"  customers 
into  the  pharmacy  where  they 
can  be  given  health  advice.  The 
sales  of  non-medicinal  products 
are  also  opportunities  to  build  a 
relationship  with  the  customer. 

"Pharmacists  are  not  the  only 
professionals  experiencing  a 
conflict  between  commercial 
and  professional  pressures," 
said  Mr  Tim  Astill,  director  of 
the  NPA.  "It's  just  more  overt  in 
jthe  case  of  pharmacists."  He 
encouraged  pharmacists  to  take 
a  positive  view  and  use  the 
opportunity  to  be  seen  to 
i behave  professionally,  and 


build  a  reputation  for 
reliability.  Unlike  other 
professionals,  where  the 
customer  only  uses  their 
services  a  few  times  in  their 
lifetime,  pharmacists  depend  on 
repeat  visits  by  customers. 

Mr  Steven  Williams 
questioned  whether  it  was 
professional  to  blatantly  take 
away  business  from  fellow 
professionals,  particularly  using 
television  advertising.  Mr  Roger 
Mills  disputed  that  it  was 
unprofessional  to  try  and  "get 
one  up  on  the  competition". 

When  asked  by  Tim  Astill  if 
he  envisages  pharmacists 
receiving  remuneration  for 
providing  facilities  for 
counselling  services,  Mr 
Andrews  predicted  difficulties 
in  deciding  whether 
pharmacists  would  be  paid  for 
the  facilities  or  the  service. 


legislation  and  bureaucracy 
which  formed  the  basis  for  the 
following  discussion. 

Factors  that  compel  action  in 
government  control  of 
medicines  include  public  fear  of 
exploitation  by  large  drug 
companies  and  the  emotional 
impact  of  disasters  such  as 
thalidomide.  The  MCA  ensures 
medicines  are  of  good  quality 
and  as  safe  and  effective  as 
possible.  The  Committee  on 
Safety  of  Medicines  and  the 
MCA  attempt  to  steer  a  middle 
course  between  authorities 
who  suffocate  all  creative 
action,  and  pressure  groups 
who  expect  100  per  cent  safety. 

One  of  the  benefits  of 
bureaucracy  is  that  disasters 
have  been  averted  by  the 
modification  or  rejection  of 
some  applications. 

Mr  Stewart  said  over  1,000 
variations  are  being  submitted 
for  approval  each  month. 
Variations  have  not  been  clearly 
defined  and  the  industry  is 
erring  on  the  side  of  right  by 
submitting  many  notifications 
as  variations.  In  his  opinion, 
only  serious  changes  should  be 
submitted  as  variations,  and 
notifications  should  be 
submitted  en  masse  when  the 
licence  is  being  renewed. 

Mr  Stewart  favourably 
mentioned  the  Danish  system 
where  one  laboratory,  funded 
by  all  generic  manufacturers, 
produces  a  standard  formula 
for  a  drug. 

Tim  Astill,  director  of  the 
NPA,  suggested  that  one 
benefit  of  bureaucracy  is  that  it 
removes  the  threat  of  litigation 
from  the  shoulders  of  the 
manufacturer.  He  was  also 
concerned  at  the  fact  that  if  the 
UK  harmonises  with  the  EC 
some  OTC  products  such  as 
codeine  will  lose  that  status 
because  their  sale  is  restricted 
in  other  EC  countries. 

Mr  Gordon  Appelbe  asked 
whether  there  could  be  another 
thalidomide  disaster.  Mr 
Stewart  said  he  could  not  give  a 
categoric  no  but  the  chances 
were  much  less. 


discussion  groups. 

Mrs  Hawksworth  measures 
drugs  with  a  narrow 
therapeutic  index  such  as 
digoxin,  carbamazepine, 
phenytoin  and  theophylline, 
which  hospital  pharmacists 
have  been  monitoring  for  some 
time. 

Studies  have  shown  that  70 
per  cent  of  patients  are 
underdosed  on  such  drugs  and 
10  per  cent  are  on  toxic  doses. 

She  sees  patients  in  a 
counselling  room  where  she 
also  does  cholesterol  and  blood 
pressure  testing.  She  analyses 
the  sample  in  a  small  lab  at  the 
back  of  the  pharmacy  using  an 
Ames  Seralyzer. 

Her  project  is  being  funded 
by  two  research  awards.  The 
Seralyzer  cost  about  £5,000, 
which  works  out  at  about  50p  a 
test  over  five  years.  The 
reagents  and  testing  strip  cost 
about  £3.80  a  test. 

The  highest  cost  is  in 
professional  time:  although 
unwilling  to  put  a  figure  on 
this,  Mrs  Hawksworth  said  it 
took  at  least  an  hour  to 
interview  the  patient,  take  the 
sample,  carry  out  the  assay 
(about  two  minutes),  interpret 
the  result  and  send  a  written 
form  to  the  doctor. 

The  costs  of  these  tests  had  to 
be  be  weighed  against  the 
dramatic  savings  to  be  made  in 
preventing  hospital  admissions. 

She  is  doing  the  research  with 
advice  from  Dr  Henry  Chrystyn, 
a  lecturer  at  the  University  of 
Bradford.  He  stressed  that  it 
was  a  waste  of  time  just  to 
measure  blood  levels  of  drugs; 
it  was  essential  also  to  interpret 
the  results.  For  example  it  was 
necessary  to  know  whether  the 
levels  were  in  a  steady  state  or 
were  likely  to  build  up  to  toxic 
levels  at  the  dose  prescribed. 
Pharmacists  tended  to  shy  away 
from  the  term 

"pharmacokinetics"  but  now 
there  were  computer  packages 
to  help,  he  said,  although 
training  was  essential. 

There  was  some  debate 
among  the  group's  participants 
about  the  risk  of  antagonising 
biochemists  who  thought 
therapeutic  drug  monitoring 
was  their  role.  But  it  was 
pointed  out  that  path  labs  did 
not  interpret  the  results  and 
often  took  seven  days  to  do  a 
test  which  Mrs  Hawksworth 
could  do  instantly. 

Mrs  Hawksworth  believed  it 
was  important  to  have  a  good 
relationship  with  GPs  ana 
practice  nurses,  again  because 
"in  a  way,  you're  entering  their 
territory."  Her  local  GPs  had 
been  happy  to  co-operate  and 
she  has  their  permission  to  take 
samples  from  any  patients  who 
agree  to  it. 

Patient  satisfaction  had  been 
high.  "Little  old  ladies  in  their 
carpet  slippers"  had  willingly 
dropped  into  the  pharmacy  on 
a  regular  basis  to  have  their 
blood  levels  monitored.  It  had 
"absolutely  definitely" 
improved  patient  compliance 
and  she  had  gained  satisfaction 
from  the  work. 
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^  P  q  Whither  pharmacy  audit? 


Birmingham 


Nursing  and  dental 
experience  with 

audit  was 
highlighted  at 
Wednesday's 
community  session 
at  the  BPC 


Confusion  about  professional 
audit  has  given  rise  to  a  fear  of 
being  tested  in  some  way. 

In  his  presentation  to  the 
Conference,  Nicholas  Wood 
examined  the  concept  of  audit, 
discussed  its  structure,  and 
aired  some  pros  and  cons.  A 
working  party,  which  he 
chaired,  reported  back  to  the 
Society's  Council  in  April  this 
year  on  the  topic  of  audit. 

A  clear  distinction  was  drawn 
between  extrinsic  evaluation, 
which  may  involve  some  testing 
or  measurement  of  a  service, 
and  professional  audit,  which  is 
a  private  feedback  and 
self-examination  of  a 
pharmacist's  own  performance. 

A  professional  audit,  where 
individuals  or  groups  of 
practitioners  measure  their  own 
performance  against  agreed 
standards  or  objectives,  may  be 
seen  as  an  educational  tool, 


identifying  the  need  for  new 
knowledge  and  skills. 

To  prevent  it  being 
manipulated  as  an  instrument 
of  health  service  management 
it  is  important  that  professional 
audit  is  owned  and  operated  by 
the  profession  itself,  rather 
than  an  external  agency. 

When  carrying  out  a 
professional  audit  the  first  step 
is  to  establish  its  objectives. 
Information  on  current 
performance  is  then  collected 
and  analysed  and  the 
performance  is  evaluated 
against  the  standards  or  criteria 
that  have  been  chosen. 

Change  may  be  implemented 
and  then  monitoring  of  this 
change  returns  the  process  to 
the  second  stage  (collection  and 
analysis  of  information)  for  the 
cycle  to  begin  again. 

There  is  little  doubt  that 
audit  exercises  can  promote 


high  standards  of  professional 
practice  and  service  via  the 
process  of  review,  said  Mr 
Wood.  Inextricably  linked  with 
this  process  will  be  a  need  for 
further  education  and  training. 
The  improved  standards  of 
practice  will  help  the 
practitioners  concerned  to 
avoid  circumstances  that  might 
lead  to  litigation. 

It  is  accepted  that  there  will 
be  problems  in  community 
pharmacy  in  terms  of  time 
constraints  and  a  natural 
reluctance  to  sit  down  with 
commercial  and  professional 
rivals  in  order  to  examine  how 
well  or  how  badly  each 
performs  in  particular  activities. 

Pharmacy  audit  can  be 
progressed  with  understanding 
of  its  principles,  with 
knowledge  of  its  limitations, 
and  crucially  with  adequate 
funding,  maintained  Mr  Wood. 


Practitioner-based  route  to 
change  and  improvement 


The  practitioner-based 
approach  to  audit  is  reliable 
and  valid,  can  be  used  as  a 
mechanism  for  improving 
patient  care,  and  in  the 
long-term  may  be  not  just  the 
most  cost-effective,  but  perhaps 
the  only  way  to  achieve  lasting 
change  and  sustained 
improvements  in  the  level  of 
service  delivery. 

These  were  the  conclusions  of 
Gillian  Harvey,  research  officer 
for  the  Royal  College  of  Nursing 
"Standards  of  Care"  project, 
based  on  the  College's  Dynamic 
Standard  Setting  System 
(DySSSy). 

She  identified  two  main 
approaches  to  nursing  audit: 
the  "traditional"  and 
"practitioner"  based 
approaches. 

The  traditional  approach 
advocates  "quality  by 
inspection".  Standards  and 
criteria  are  set  by  groups  of 
experts,  usually  at  a  national 
level,  which  can  then  be 
applied  to  assess  practitioners 
at  local  level.  The  practitioner's 
role  is  more  reactive,  and  he  or 
she  is  expected  to  respond  to 
recommendations  for 
improvement. 

By  contrast  the  practitioner- 
based  approach  views  "quality 
as  opportunity".  The 
practitioner  accepts  full 
responsibility  for  quality  and 
functions  in  a  more  pro-active 
way.  Opportunities  for 
development  are  identified  and 
the  client  is  seen  to  play  a 
central  role.  There  has  been  an 
increasing  shift  to  this 
approach. 

The  RCN  DySSSy  is  a  client- 
centred,  practitioner-based 
approach  to  continuous  quality 
improvement.  An  area  for 
quality  improvement  is 
identified  and  the  broad 
objectives  of  the  standard  are 
defined  in  a  statement.  This 
statement  forms  the  basis  for 
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identifying  outcome  criteria, 
essential  to  the  achievement  of 
the  standard. 

The  criteria,  identified  in  the 
standard,  also  form  the  basis 
for  devising  the  audit  protocol 
which  allows  evaluation  of  the 
level  of  compliance.  Following  a 
period  of  implementing  the 
standard,  the  audit  is 
conducted  on  an  agreed  sample 
and  the  results  are  then 
collated  and  analysed. 

The  effect  of  DySSSy  on 
nursing  practice  and  patient 
outcomes  was  evaluated  in  a 
three  year  study,  the  ODySSSy 
Project,  set  up  in  1989  with 
funding  from  the  Department 
of  Health. 

Results  of  this  study, 
concerned  with  post-operative 
pain  management,  confirmed 


the  reliability  and  validity  of 
locally  derived  criteria.  Tne 
results  also  refuted  a  major 
criticism  of  the  practitioner 
approach,  namely  that  it  merely 
perpetuated  existing  practice. 

Findings  from  the  ODySSSy 
research  provide  more  evidence 
that  practitioners  can  use  audit 
as  a  mechanism  for  improving 
patient  care. 

The  cost-effectiveness  of  this 
practitioner  approach  to  quality 
is  debatable  but,  in  the 
long-term,  is  probably  the  only 
way  to  improve  health  care. 

Improving  quality  depends  on 
changing  the  attitude  and 
behaviour  of  individual 
practitioners.  This  does  not 
happen  by  chance,  but  depends 
upon  motivating  and 
supporting  people  to  change. 


Gillian  Harvey 


Audit  in  practice  —  the  dental  model 


Mr  R.  B.  Mouatt,  chief  dental 
officer  at  the  Department  of 
Health,  looked  at  audit  in 
dental  practice. 

In  August  1991,  following 
discussions  with  the  British 
Dental  Association,  the 
Department  launched  a  pilot 
peer  review  scheme  for  general 
dental  practitioners.  Dentists 
will  be  able  to  review  aspects  of 
their  own  professional  activities 
or  those  ot  their  colleagues. 

The  review  is  based  on 
professional  trust  and  all 
exchanges  will  be  confidential 
between  the  dentists 
concerned.  The  aim  of  the 
exercise  is  to  see  where 
improvements  can  be  made  and 
give  feedback  to  the  dentists 
involved. 

It  was  agreed  that  funding 
should  be  available  to 
compensate  dentists  for  the 
time  spent  carrying  out  the 
review. 

Groups  of  between  two  and 


ten  dentists  can  review  any 
clinical  or  managerial  aspect  of 
a  practice.  An  application  for 
funding  is  made  describing  the 
review  areas,  the  names  of  the 
dentists  involved  and  how 
many  sessions  the  review  will 
involve  (between  four  and 
eight). 

A  review  project  is  expected 
to  be  completed  within  a  year. 
The  only  other  conditions  are 
that  each  dentist  in  the  group  is 
on  a  FHSA  list  and  has  earnings 
of  at  least  20  per  cent  of  the 
average  annual  income  for 
dentists.  A  local  assessment 
panel  considers  applications. 

When  the  review  is 
completed  the  convener  of  the 
group  must  send  a  resume  of 
the  group's  activities  to  the 
locatpanel  to  provide  feedback 
on  the  way  the  review  was 
conducted.  The  information  is 
to  be  presented  in  an 
anonymised  way  so  that  no 
dentist  is  identified  with 


comments. 

The  pilot  scheme  is  being 
overseen  by  a  panel  of  five 
dentists:  the  chairman  of  the 
General  Dental  Services 
Committee,  two  other  GDSC 
members,  Mr  Mouatt  himself, 
and  a  dentist  from  the  Welsh 
Office. 

Within  the  first  six  months  of 
the  scheme  nearly  900  dentists 
were  taking  part  in  130  review 
projects  and  there  are  presently 
nearly  950  taking  part  in  140 
projects. 

It  is  hoped  that  over  the 
period  of  the  pilot  many 
dentists  will  become  less 
apprehensive  about  peer 
review  and  recognise  the 
advantages  of  the  scheme,  said 
Mr  Mouatt. 

Peer  review  is  not  audit  but  it 
will  produce  useful  information 
for  the  system  of  clinical  audit 
which  will  be  introduced  by  the 
Department  in  the 
not-too-distant  future. 
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Quality  of  life  symposium 


Quality  of  life  was  the  central 
theme  of  the  British 
Pharmaceutical  Conference.  The 
conference  symposium  focused 
on  how  to  measures  quality  of 
life  opening  with  a  lecture  by 
Professor  Stuart  Walker  on 
"Quality  of  life  measurements 
—  an  overview". 

Innovations  in  the  area  of  life 
support  machines  can 
substantially  extend  life  in 
terms  of  days  and  weeks, 
however  he  emphasised  that 
the  additional  time  must  have 
quality. 

Professor  Walker  said  over 
the  last  40  years  there  has  been 
a  development  in 
methodologies  from  clinical 
trials,  to  determine  efficacy,  to 
cost  benefit  analysis,  and  cost 
effective  analysis,  before 
arriving  at  quality  of  life 
measurement. 

According  to  Professor 
Walker,  today's  goal  is  not  so 
much  to  seek  a  cure  for  the 
disease  but  rather  to:  improve 
function;  resolve  symptoms; 
limit  progression,  and  improve 
quality  of  life. 

Most  quality  of  life 
assessment  has  been  carried  out 
on  cancer  patients  but  it  is 
useful  in  a  wide  range  of 
conditions. 

He  defined  quality  of  life  as  a 
broad  range  of  physical  and 
psychological  characteristics 
and  limitations  which  describe 
an  individual's  ability  to 
function  and  their  level  of 
satisfaction  associated  with  this. 

He  introduced  some 
techniques  used  to  measure 
quality  of  life,  for  example  the 
sickness  impact  profile,  which 
assesses  the  impact  of  sickness 
on  daily  activities  and 
behaviour  using  136  statements 
in  12  categories. 

Professor  Walker  believes 
that  quality  of  life 
measurement  is  useful  because 
it:  provides  feedback  to 
prescribes  about  outcome;  is 
important  to  the  patient; 
affects  resource  allocation;  has 
implications  both  for  research 
and  development  and  the 
development  of  policies  in  the 
healthcare  sector. 

Quality  of  life  measurement 
is  important  in  the  medical, 
marketing  and  regulatory 
areas.  Because  of  its  ability  to 
include  safety,  efficacy  and  cost 
in  one  topic.  Professor  Walker 
says  quality  of  life 
measurement  is  a  "paradigm 
for  the  1990s". 

Professor  Peter  Selby,  director 
of  the  Institute  for  Cancer 
Studies  at  Leeds  University, 
addressed  the  conference  on 
the  subject  of  "Quality  of  life  in 
cancer  chemotherapy".  His 
presentation  focused  on  two 
aspects:  methodology,  and  the 
relationship  between 
chemotherapy  and  quality  of 
life. 

Although  physical  side  effects 
of  chemotherapy,  such  as 
nausea  and  vomiting  reduce 
patients  quality  of  life,  other 
factors  such  as  social  and 
financial  implications  also  play 
a  part.  It  is  a  fine  balance 
between  response  rate,  survival 


and  response  rate,  and  toxicity, 
inconvenience  and  risk. 
Achieving  the  i  ight  balam  e 
requires  consultation  with 
patients  on  an  individual  basis. 

Measurement  of  quality  of 
life  involves  careful  design  and 
critical  evaluation  of  the  design. 
He  singled  out  the  Rotterdam 
symptom  checklist  as  one  of  the 
best  methods  of  assessing 
quality  of  life. 

Often  researchers  working  in 
the  area  of  quality  of  life 
assessment  in  cancer  patients 
obtain  results  which  contradict 
their  theories.  One  such  study 
was  comparing  the  quality  of 
life  of  patients  with  limb 
sarcoma  who  had  undergone 
amputation  versus  those 
treated  by  limb-saving  surgery. 
To  the  surprise  of  the 
researchers  those  who  had  an 
amputation  actually  had  a 
higher  quality  of  life  that  those 
who  had  limb-saving  surgery. 

Professor  Selby  concluded 
that  more  intensive  treatment 
of  cancer  patients  with  more 
side  effects  does  not  necessarily 
reduce  quality  of  life  and  that 
quality  of  life  can  improve 
without  remission. 


quality  of  life;  quality  of  life 
measurement  should  be 
incorporated  into  the 
undergraduate  course; 
postgraduate  quality  of  life 


seminars,  and  reporting  of 
research  in  the  area  of  quality 
of  life  measurement  should  be 
encouraged  in  the 
pharmaceutical  Press. 


Robin  Holliday,  PSNI  president, 
congratulates  the  Organising 
Committee  on  a  job  well  done 


Ian  Simpson,  chairman  of  the 
1993  BPC  Chiltern  Conference, 
sets  out  his  stall 


DrSalek 

The  final  speaker  of  the 
symposium,  Dr  Salek,  spoke  on 
trie  topic,  "Health-related 
quality  of  life  measurement: 
the  role  of  the  pharmacist". 

Dr  Salek  views  health-related 
quality  of  life  measurement  as 
offering  a  new  dimension  to 
traditional,  objective  methods 
of  measuring  outcomes,  and 
one  that  pharmacists  can 
become  involved  in. 

Traditionally  education  of 
pharmacists  focused  on 
physiology,  molecular  biology 
and  professional  subjects,  with 
little  importance  attached  to 
human  nature.  The  pharmacy 
degree  course  now  includes 
subjects  such  as:  social  and 
behavioural  sciences;  statistics; 
questionnaire  design; 
epidemiology  and 
communication  skills.  As  a 
result  pharmacists  are  better 
qualified  to  assume  a  new  role 
in  quality  of  life  assessment. 

Dr  Salek  made  a  number  of 
recommendations:  professional 
organisations  should  take 
action  to  increase  awareness  of 


Retiring  BPC  Conference  Science  chairman  Professor  Paul  Spencer 
"chains"  Professor  Malcolm  Rowland  of  the  University  of  Manchester. 
Professor  Rowland  is  the  first  chairman  of  the  new  RPSGB  Pharma- 
ceutical Sciences  Group  which  supercedes  the  BPC  Science  Committee 


Patricia  Dunbar  (left)  and  Rachel  Donnington,  Aston  University 
Pharmaceutical  Sciences  Institute,  explain  their  practice  research  poster 
to  Dr  Richard  O'Neill  of  Harrow.  They  found  that  27  per  cent  of  150 
consumers  surveyed  would  base  their  choice  of  OTC  medicine  soley  on 
information  seen  in  an  advertisement.  A  further  58  per  cent  would  seek 
the  additional  advice  of  a  doctor  or  pharmacist 
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CUPAKOL 


CUPANOl 


(I 


and  fever 

s  U  G  A  u  c  „ 
Co,  FREE 


200ml 


Pain 
ever 


Cupal  Lid  ,  Pharmaceutical  Laboratories, 

Blackburn,  Lanes.  BB2  2DX 

Tel:  0254  580321 .  Fax:  0254  675028. 


Better  Looking 

Packs  For 
Better  Looking 
Profits. 

Eye-catching  new  pack  design  means  you  <s 
can  expect  Cupanol  to  be  even  more  popular  with  I 
customers.  And,  with  Cupanol's  highly  attractive  I 
profit  margins*,  it's  a  move  that  is  bound  to  be 
popular  with  pharmacists,  who  counter  prescribe. 

The  Cupanol  range  is: 

■  STRAWBERRY  FLAVOURED  -  pleasant  for 
children  to  take. 

■  SUGAR  FREE  -  less  risk  of  dental  caries. 

■  COLOUR  FREE  -  less  chance  of  allergic 
reactions. 

■  ANIMAL  FAT  AND  ALCOHOL  FREE  -  satisfies  j 
ethnic**  and  religious  disciplines. 

■  AVAILABLE  FROM  CUPAL  REPRESENTATIVES 
AND  ALL  MAJOR  WHOLESALERS. 

So  stock  up  today  for  even  better  looking  profits!  i 

'Ask  your  Cupal  representative  for  details  "Asian  language  leaflets  . 
available  on  request  from  Cupal  representative. 


PARACETAMOL  ORAL  SUSPENSION 

Under  6  has  1  20mg  Paracetamol  per  5ml. 
Over  6  has  250mg  Paracetamol  per  5ml 

PERFECT  FOR  LITTLE  PAINS 


Phamiacyupdate 

Dish  washing  is 
bad  for  your  health 


It  seems  common  sense  that 
repeated  exposure  to 
detergents  could  result  in  dry 
skin  and  even  eczematous 
lesions,  but  a  causal  link 
between  washing  the  dishes 
and  itchy,  dry  hands  is  not 
widely  accepted. 

Dermatologists  from  Austria 
have  now  provided  convincing 
evidence  that  household 
detergents  do  cause  skin 
problems. 

Eighteen  volunteers,  six  of 
whom  were  atopic,  simulated 
washing  the  dishes  by 
immersing  their  hands  —  one 
protected  by  a  rubber  glove  — 
in  a  0.05  per  cent  solution  of 
household  washing-up  liquid  at 
37C  for  15  minutes,  three  times 
daily  for  three  weeks. 

Only  four  volunteers,  none  of 
whom  were  atopic,  were  free 
of  symptoms  at  the  end  of  the 
trial.  Ten  subjects  developed 
erythema,  scaling  or  fissures, 
and  14  reported  itching, 
dryness  and  smarting  — 
although  12  also  reported 
similar  but  milder  symptoms  on 
the  protected  hand. 

Transepidermal  water  loss  (a 
sensitive  marker  of  epidermal 
change)  increased  significantly 
in  the  exposed  hand  in  1 3 
subjects,  but  in  the  control 
hand  in  only  two.  However, 
virtually  all  skin  lesions  occurred 
in  people  with  increased 
transepidermal  water  loss. 

A  slight  improvement  in 
water  Toss  was  noted  after  two 


weeks,  suggesting  that 
adaptation  may  eventually 
occur.  Three  subjects  who 
developed  the  most  severe 
symptoms  on  exposure  to 
detergent  did  not  do  so  in  a 
further  trial  of  exposure  to 
warm  water  alone,  clearly 
identifying  washing-up  liquid  as 
the  culprit. 

Washing  the  dishes  is  clearly 
bad  for  your  health  but, 


because  adaptation  of  the  skin 
and  the  use  of  protective  gloves 
can  overcome  the  problem,  that 
is  not  an  excuse  that  you  can 
use  for  long! 

Nevertheless,  simple  advice  to 
people  presenting  with  skin 
problems  affecting  the  hands 
could  avoid  unnecessary 
treatment. 

British  Journal  of  Dermatology 
1992:127:131-7 


Fracture  threshold  and  HRT 


The  risk  of  fracture  due  to  bone 
loss  in  post-menopausal  women 
depends  on  bone  density  at  the 
time  of  the  menopause. 
Although  bone  mass  can  be 
measured  accurately,  screening 
to  identify  women  at  risk  is  not 
presently  available. 

However,  measuring  bone 
mineral  density  may  eventually 
be  used  not  to  decide  who 
should  take  hormone 
replacement  therapy,  but  when 
HRT  should  begin. 

At  Guy's  Hospital,  bone 
mineral  density  was  measured 
in  1 1 0  women  with  spinal 
osteoporosis  and  at  least  one 
vertebral  compression  fracture, 
and  compared  with  that  in 
1,026  healthy  age-matched 
controls.  Bone  density  in  the 
spine  of  women  with 
osteoporosis  was  26  per  cent 


lower,  and  16-23  per  cent  lower 
in  the  femoral  neck. 

It  has  been  suggested  that  a 
threshold  of  bone  density 
should  be  established,  below 
which  women  should  be 
offered  HRT.  In  this  study, 
however,  there  was  a 
substantial  overlap  of  bone 
density  between  women  with 
and  without  fractures,  so  no 
cut-off  point  can  be  defined 
which  clearly  divides  the 
groups.  Instead,  the  threshold 
bone  density,  below  which 
fracture  is  likely,  could 
arbitrarily  be  taken  as  the  90th 
centile  of  women  with 
osteoporosis. 

Applying  this  threshold  to  the 
control  group  (and  assuming  a 
constant  rate  of  bone  loss  after 
menopause),  the  authors 
calculate  that  average  bone 


density  in  the  spine  declines  to 
the  threshold  level  18  years 
after  the  menopause,  and  after 
15  years  for  the  femoral  neck. 

These  data  also  show  that 
25-30  per  cent  of  women  aged 
between  55-59,  and  50  per  cent 
of  those  aged  65-69,  fall  below 
the  threshold.  At  least  50  per 
cent  of  women  would  therefore 
need  to  take  HRT  to  preserve 
their  bone  mass  above  the 
threshold  until  the  age  of  70, 
and  virtually  all  women  would 
need  HRT  if  fracture  were  to  be 
avoided  until  they  reached  90. 

If  this  is  so,  measurement  of 
bone  mineral  density  could  be 
used  to  decide  when  HRT 
should  begin,  so  that  bone  loss 
can  be  arrested  before  it 
reaches  the  fracture  threshold. 
Annals  of  the  Rheumatic 
Diseases  1992;51:1063-5  SC 
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Sticking  in 
the  mouth 


Treating  oral  infections  by 
topical  administration  to  the 
buccal  mucosa  is  effective  but 
could  be  improved.  Gels  adhere 
relatively  poorly  to  the  mucosa 
and  much  of  the  drug  is 
swallowed  and  wasted.  Similar 
problems  occur  with  lozenges. 

A  group  of  Belgian 
pharmacists  and  surgeons  have 
collaborated  to  develop  a  more 
sticky  formulation  in  an 
attempt  to  increase  local 
concentrations  of  miconazole 
—  for  example,  for  the 
treatment  of  oral  candidiasis  — 
and  have  compared  this  with 
miconazole  gel. 

A  bioadhesive  tablet 
containing  10mg  miconazole 
was  developed,  using  thermally 
modified  maize  starch  and  the 
acrylic  polymer  Carbopol.  This 
was  placed  on  the  upper 
gingiva  and  pressed  for  one 
minute  to  fix  it  in  place. 

Gel  containing  60mg 
miconazole  was  applied  to  the 
mouth  at  four-hourly  intervals, 
retained  for  one  minute  then 
swallowed. 

The  tablet  remained  in  place 
for  an  average  of  nine  hours, 
gradually  being  eroded  by 
normal  movements  of  the 
mouth.  Salivary  concentrations 
of  miconazole  were  more 
sustained  than  those  produced 
by  the  gel,  with  a  mean 
minimum  of  15mcg/ml  and  a 
maximum  peak  of  85mcg/ml. 

Although  peak  salivary  levels 
after  the  gel  reached  92mcg/ml, 
miconazole  was  rapidly  cleared 
from  the  mouth.  Despite  using 
a  higher  dose  and  repeated 
application,  the  mean  time  for 
which  miconazole  levels 
exceeded  the  5mcg/ml 
inhibitory  concentration  for 
Candida  albicans  was  45 
minutes  after  the  gel, 
compared  with  10  hours  after 
one  tablet. 

Comparative  studies  are 
needed  to  test  whether  this 
improved  drug  delivery  is 
reflected  in  clinical  gain  but  the 
bioadhesive  tablet  appears  to 
offer  significant  advantages. 
European  Journal  of  Clinical 
Pharmacology  1992,43:137-40 
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ACE  inhibitors  improve 
outcome  in  heart  failure 


Three  large  and  important 
placebo-controlled  clinical  trials 
involving  a  total  of  12,500 
subjects  have  been  reported 
this  month  which  assess  the 
efficacy  of  ACE  inhibitors  in  the 
prevention  of  heart  failure. 

Known  by  their  acronyms, 
SOLVD  (Studies  of  Left 
Ventricular  Dysfunction)  and 
SAVE  (Survival  And  Ventricular 
Enlargement  trial),  the  studies 
together  show  that  ACE 
inhibitors: 

•  Reduce  the  incidence  of  heart 
failure  in  patients  with 
asymptomatic  left  ventricular 
dysfunction  (which  is  believed 
to  progress  to  heart  failure) 

•  Improve  survival  after 
myocardial  infarction  (Ml),  a 
common  cause  of  heart  failure. 

However,  another  acronym, 
CONSENSUS  II  (Co-operative 
New  Scandinavian  Enalapril 
Survival  study),  shows  that 
giving  an  ACE  inhibitor  to  all 
patients  too  early  after  a  heart 
attack  may  even  increase  the 
risk  of  death. 

Among  patients  with 
asymptomatic  left  ventricular 
dysfunction  (usually  associated 
with  Ml,  ischaemic  heart  disease 
or  hypertension)  who  were 
treated  with  enalapril  for  three 
years,  deaths  were  significantly 
reduced  by  8  per  cent; 
hospitalisation  for  heart  failure 
fell  by  20  per  cent  and  new 
cases  of  heart  failure  and 
deaths  were  reduced  by  29  per 
cent. 

This  means  that  enalapril 
saves  one  life  and  prevents  nine 
episodes  of  heart  failure 
annually  for  every  300  patients 
treated. 

It  is  not  known  whether  this 
is  because  enalapril  prevents 
the  development  of  heart 
failure  or  because  it  controls 
the  symptoms. 

When  captopril  is  given 
within  three  to  16  days  after  Ml 
for  3V2  years,  mortality  is 
reducea  by  19  per  cent  — 
saving  one  life  annually  for 
every  85  people  treated. 

The  risk  of  developing  severe 
heart  failure  was  cut  by  37  per 
cent  and  the  risk  of  death  from 
all  cardiovascular  causes  fell  by 
21  per  cent.  These  benefits 
were  achieved  irrespective  of 
the  treatment  given  for  heart 
attack  (eg  thrombolysis  and 
aspirin). 

Captopril  appears  to  act  by 
arresting  the  ventricular 
dilation  which  occurs  after  Ml,  a 
maladaptive  process  known  as 
remodelling. 

However,  attempts  to 
prevent  remodelling  by  giving 
an  ACE  inhibitor  to  all  patients 
even  earlier  after  Ml  achieve  no 
benefit.  Enalapril,  taken  within 
24  hours  of  Ml,  did  not  improve 
survival  at  six  months. 
In  fact,  there  was  a  trend  to 
more  deaths  —  1 1  per  cent  with 
enalapril  compared  with  7.2  per 
cent  with  placebo  —  and  the 
trial  was  abandoned  after  six 
months. 

It  appears  that  giving  an  ACE 
inhibitor  to  someone  who 
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doesn't  need  it  may  adversely 
affect  their  recovery,  although 
commentators  have  noted  that 
the  premature  closure  of  the 
trial  means  that  the  follow-up 
period  may  have  been  too  short 
to  reveal  a  benefit. 

It  has  also  been  noted  that 
ACE  inhibitors  are  often 
prescribed  at  insufficient  doses. 
In  the  trials  quoted,  56  per  cent 
of  subjects  took  20mg  of 


enalapril  daily,  and  79  per  cent 
took  50mg  of  captopril  three 
times  a  day. 

Now  that  ACE  inhibitors  have 
been  shown  to  improve 
outcome  in  people  likely  to 
develop  heart  failure,  the  next 
target  is  to  learn  to  use  them 
correctly. 

New  England  Journal  of 
Medicine  1992;327:669-91  and 
725-7 


Differences  in  leading 
generic  phenytoin  brands 


Phenytoin  is  one  of  the  few 
drugs  for  which  generic 
formulations  are  known,  from 
clinical  experience,  to  differ 
from  the  branded  alternative. 
However,  several  comparative 
studies  of  British  formulations 
have  not,  in  the  past,  confirmed 
these  differences. 

Now,  the  Epilepsy  Unit  at  the 
University  of  Wales  has 
compared  the  bioavailability  of 
Epanutin  capsules  and  Infatabs 
with  five  generic  formulations 
from  leading  manufacturers: 
Evans,  APS,  A.H.  Cox,  and 
Thomas  Kerfoot. 

Fourteen  people  with 
epilepsy,  who  were  taking 
phenytoin  200-500mg  daily, 
randomly  received  the  same 
dose  of  each  of  the  different 
formulations  for  periods  of  four 
weeks. 

Blood  concentrations  of 
phenytoin  were  measured  on 
the  last  day  of  each  period, 
starting  with  a  pre-dose  level 
and  monitoring  hourly  for  12 
hours.  Each  formulation  also 
underwent  in  vitro  dissolution 
testing. 

All  the  tablets  passed  the  BP 
requirement  for  in  vitro 
dissolution  —  that  is,  70  per 
cent  dissolution  within  45 
minutes.  Epanutin  Infatabs, 
which  contain  phenytoin  acid 
rather  than  the  sodium  salt, 
giving  8  per  cent  more 
phenytoin,  produced  the 
highest  peak  blood  levels 
(20.1mg/litre). 

Epanutin  capsules  produced  a 
peak  level  of  16.4mg/litre,  not 
significantly  different  from 
other  products.  Evans,  APS  and 
Kerfoot  products  all  achieved 
peak  levels  of  1 5.1  to  1 5.6 
mg/litre  whereas  the  Cox 
product  produced  a  peak  level 
of  18.2mg/litre.  There  were  no 
differences  in  the  time  taken  to 
achieve  maximum  plasma 
concentrations. 

Taking  Epanutin  capsules  as 
100  per  cent,  bioavailability  was 
92  per  cent  with  Evans  and  APS 
products  and  85  per  cent  with 
Kerfoot's.  Both  the  Cox  product 
(107  per  cent)  and  Infatabs  (121 
per  cent)  had  significantly 
higher  bioavailability. 

Importantly,  there  were 
significant  differences  between 
patients  taking  the  same 
product,  both  in  the  peak 
plasma  concentration  and  in 


the  difference  between  peak 
and  trough  levels. 

In  the  short  period  of  the 
study,  this  was  not  reflected  in 
differences  in  the  frequency  of 
adverse  effects  or  breakthrough 
seizures. 

Significant  differences 
therefore  exist  between  the 
various  formulations  of 
phenytoin  and  are  sufficiently 
large  for  clinical  problems  to 
arise  if  one  is  substituted  for 
another.  In  vitro  dissolution 
tests  appear  to  be  unhelpful.  It 
is  also  important  to  note 
interpatient  differences  too: 
what  may  be  safe  in  one  person 
may  not  be  in  another. 
Journal  of  Neurology, 
Neurosurgery,  and  Psychiatry 
1992;55:688-91 


GPs'  use  of 
NSAIDs 

There  has  been  widespread 
publicity  about  the  risks  of 
NSAIDs  and  debate  about  the 
management  of  their 
gastro-intestinal  toxicity. 

A  survey  of  300  GPs  in  Tayside 
and  Fife  has  shown  that  they 
are  still  prescribing  NSAIDs 
conservatively. 

The  GPs'  criteria  for  choosing 
an  NSAID  included  efficacy, 
previous  experience  of  its  use 
and  its  profile  of  adverse 
effects,  rather  than  lower  cost 
or  a  convenient  dose  regime. 

Gastritis  or  peptic  ulcer  were 
the  commonest  adverse  effects 
encountered,  with  rash,  fluid 
retention  and  bronchospasm 
occasionally  reported. 

Ibuprofen  was  the  first  choice 
of  56  per  cent  of  respondents 
but  was  prescribed  on  fewest 
repeat  prescriptions  (51  per 
cent),  suggesting  that 
alternative  agents  were 
eventually  substituted. 

Fenbufen  (92  per  cent)  and 
piroxicam  (80  per  cent)  had  the 
highest  proportion  of  repeat 
prescriptions.  According  to  the 
survey,  ibuprofen,  naproxen 
and  piroxicam  were  still  the 
most  widely  used  non-steroidal 
analgesics. 

Sixteen  percent  of  patients 
received  gastro-protective 
agents  in  the  previous  year  — 
surprisingly,  Gaviscon  was 
prescribed  more  often  than 
ranitidine. 

Journal  of  the  Royal  Society  of 
Medicine  1 992,85:442-5 


Ways  of  boosting 
post-prandial  insulin 


In  people  who  are  not  diabetic, 
insulin  secretion  rises  rapidly 
following  a  meal  —  more 
quickly  than  can  be  achieved  by 
injecting  insulin. 

Attempts  have  been  made  to 
modify  the  insulin  molecule  and 
its  method  of  administration  to 
diabetic  patients  to  mimic  this 
natural  peak  in  secretion  more 
closely. 

These  include  the 
development  of  zinc-free 
magnesium  insulin  which  is 
absorbed  more  quickly  than 
soluble  insulin,  and  the  use  of  a 
sprinkler  needle,  which  achieves 
wider  distribution  at  the 
injection  site. 

The  absorption  of  magnesium 
insulin  administered  via  a 
sprinkler  needle  has  now  been 
compared  with  soluble  insulin 
(by  sprinkler  and  conventional 
needles)  in  non-diabetic 
volunteers  and  non-insulin 
dependent  diabetics. 

Magnesium  insulin  achieved 
concentrations  twice  as  high  as 
soluble  insulin  after  15  minutes 
and  peaked  earlier.  By  contrast, 
levels  of  soluble  insulin  peaked 
late  and  were  still  above 
baseline  after  six  hours. 

After  a  test  breakfast  in 
diabetic  subjects,  plasma 
glucose  was  maintained  below 
basal  levels  only  by  magnesium 


insulin. 

Prolonged  slow  absorption  of 
insulin  means  that  a 
mid-morning  snack  may  be 
needed  to  maintain  blood 
glucose  levels. 

Post-prandial  glucose  levels 
are  higher  even  though  soluble 
insulin  is  injected  about  30 
minutes  before  the  meal.  The 
more  physiological  disposition 
of  the  rapidly  absorbed  insulin 
has  clear  advantages  for 
diabetics. 
Diabetic  Medicine 
1992;9:616-21 


Research  Digest  is  a  regular 
series  written  by  drug 
information  specialist  Steve 
Chaplin  MRPharms,  looking  at 
current  developements  in 
medicine 


Chemist  &  Druggist  19  SEPTEMBER  1992 


CD 

Go 

UO 
Q~ 

Co* 


on 


Consumers  less  confident 
than  three  months  ago 


The  economy  looks 
likely  to  stay  in 
recession  for  some 
time  to  come,  UK 
economic 
forecasters  now 
admit,  even  for 
pharmaceuticals 

In  contrast  to  the  optimistic 
outlook  of  three  months  ago, 
prospects  for  recovery  have 
taken  a  severe  turndown.  The 
economy  is  now  unlikely  to 
grow  significantly  this  year, 
with  recovery  hampered  by 
weak  consumer  demand. 

That,  at  least,  is  the  view  of 
many  forecasters.  The  Bank  of 
England  is  in  this  camp:  in  its 
latest  quarterly  survey  it 
concludes  that  the  outlook 


remains  very  uncertain,  but  that 
slow  growth  should  be  evident 
during  the  remainder  of  the 
year. 

But  with  consumer 
confidence  falling  back  in  June 
and  July,  other  forecasters  are 
less  sanguine  about  the  short 
term  outlook.  The  Chartered 
Institute  of  Marketing  expects 
economic  activity  to  drop  1  per 
cent  this  year,  hold  steady  in 
1993  and  grow  by  2  per  cent  in 
1994. 

The  consensus  view  of  private 
sector  forecasters,  drawn  up  by 
the  Treasury,  is  that  the 
economy  will  contract  by  0.6 
per  cent  this  year  and  grow  by 
1 .6  per  cent  next. 

Weak  demand 

The  latest  official  figures  on 
High  Street  business  underline 
the  weak  state  of  consumer 
demand,  with  the  volume  of 


Chemists'  goods  price  increases  firm  up 
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Output  of  pharmaceuticals  eases  back 
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Retail  chemists'  sales  decline 


Retail  sales  (value,  three  months  average) 
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Period 

Latest 

Previous 

on  year 

Prices  and  costs 

Retail  prices  (Jan  1987=100): 

All  items 

Jul 

138.8 

139.3 

3.7 

Chemists  goods 

Jul 

148.1 

146.7 

6.6 

Producer  prices  (1985  =  100): 

Manufacturing,  exel  food 

Jul 

137.6 

137.3 

2.8 

Chemical  industry 

Jul 

129.3 

128.7 

3.0 

Pharmaceuticals 

lul 

125.9 

125.8 

2.8 

Male  toiletries 

1 1.1 

187.8 

182.8 

11.9 

Other  toiletries 

lul 

147.8 

146.4 

6.1 

Bandages,  etc 

lul 

162.4 

162.9 

5.7 

Photographic  materials 

Jul 

143.1 

143.1 

1.7 

Average  earnings  (Jan  1988=100): 

Distribution  and  repairs 

May 

129.2 

130.0 

3.5 

Pharmaceutical  sales  and  overseas  trade  (£m) 

UK  manufacturers'  sales 

Qtr  1 

1662 

1719 

19.7 

UK  manufacturers'  exports 

Qtr  1 

734 

406 

27.2 

UK  imports 

Qtr  1 

406 

391 

23.8 

Estimated  home  consumption 

Qtr  1 

1334 

1346 

17.1 

Sales 

Consumer  spending  (£  billion 

current  prices) 

Qtr  1 

94.7 

94.2 

5.9 

Retail  sales  —  value  (1985=100) 

All  retail  businesses 

Jun 

156 

153 

3 

Chemists 

lllll 

183 

17i, 

7 

Business  indicators 

Average  earnings  (1988=100) 

lull 

136.0 

136.6 

5.8 

Stock  changes  (£m,  1985  prices) 

Wholesalers 

Qtr  2 

-492 

-105 

Retailers 

Qtr  2 

-415 

416 

Unemployment  (UK  per  cent) 

Jul 

9.7 

9.6 

15.5 

Sources:  Central  Statistical  Office,  Department  of  Employment 


retail  sales  in  July  some  0.3  per 
cent  lower  than  in  June. 

Detailed  figures  reveal  that 
the  volume  of  sales  achieved  by 
retail  pharmacists  dropped  by  2 
per  cent  in  June  compared  with 
a  year  earlier,  following  a  7  per 
cent  downturn  in  May. 

Results  of  the  CBI  retail 
survey  show  chemists  were 
among  the  groups  of  retailers 
who  saw  sales  improve  on  a 
year  ago  during  July.  Overall, 
retail  businesses  saw  the  second 
successive  year-on-year  decline 
since  June,  in  marked  contrast 
to  the  underlying  increase  in 
sales  since  the  beginning  of  the 
year. 

Official  figures  on  UK 
pharmaceutical  manufacturers' 
output  reveal  that  sales 
volumes  were  down  2  per  cent 
in  the  second  quarter  of  1992, 
at  a  level  nearly  6.5  per  cent 
higher  than  at  the  same  time 
last  year.  Meanwhile  total  sales 
by  toiletry  makers  slipped  by 
over  5.5  per  cent  in  the  second 
quarter  —  down  1 .75  on  the 
second  quarter  in  1991. 

Price  stability 

Estimates  suggest  that  UK 
pharmaceuticals  consumption 
eased  by  about  1  per  cent 
during  the  first  quarter  to 
£1,134  million  at 
manufacturers'  prices.  This 
represents  a  17  per  cent 
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increase  on  the  first  quarter  of 
1991.  Of  this,  less  than  1  per 
cent  is  attributable  to  higher 
prices. 

According  to  the  latest  CBI 
survey,  British  manufacturers  of 
pharmaceuticals  and  other 
consumer  chemicals  are 
optimists  about  prospects  for 
the  next  four  months.  In  sharp 
contrast  to  most  sectors  of 
industry,  a  substantial  majority 
expect  that  the  volume  ot  new 
orders  will  improve  from  both 
home  and  export  markets. 

Also,  in  contrast  to 
manufacturing  industry  overall, 
pharmaceutical  companies  are 
expecting  to  charge  higher 
average  prices  for  their 
products  during  the  coming 
four  months. 

Meanwhile,  the  prices  of 
goods  leaving  Britain's  factories 
rose  3.4  per  cent  in  the  12 
months  to  July,  the  lowest 
annual  rate  of  inflation  in 
manufacturing  since  1968. 

Factory  gate  prices  of 
toiletries  have  passed  the  6  per 
cent  per  annum  rate  of 
increase,  but  pharmaceutical 
costs  are  now  holding 
reasonably  steady  and  at  a 
lower  level. 

By  the  time  chemists'  goods 
hit  the  High  Street  consumers 
were  paying  6.6  per  cent  more 
than  a  year  ago,  compared  with 
an  overall  3.7  per  cent  annual 
rate  of  retail  price  increase. 
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Lloyds  spring  surprise 
with  vaccines  contract 


The  Lloyds  Chemists  subsidiary 
Farillon  has  won  the  new 
contract  to  distribute  NHS 
vaccines.  The  company  has  won 
the  business  in  direct 
competition  with  the  best-known 
national  distribution 
organisations. 

The  NHS  contract  is  to  store 
and  distribute  vaccines  to 
hospitals,  clinics  and  general 
practitioners.  Some  720,000 
children  a  year  are  involved  in  the 
vaccination  programme,  say 
Lloyds. 

Lloyds  commercial  director 
Dick  Turner  declined  to  put  a 

Personal 
attack 
systems 

A  low-cost,  personal  attack 
system,  approved  by  the 
Department  of  Trade  and 
Industry,  was  launched  at  the 
Neighbourhood  Retailing 
exhibition,  last  weekend. 

The  Shop  Link  security 
system,  developed  by  M  &  B 
Electronics,  comprises  a  radio 
panic  button,  radio-linked  sirens, 
fire  alarms  and  strobe  lights. 
Systems  can  be  built  to  cover 
areas  from  100,000  to  over 
1,000,000  sqft. 

There  are  three  Shop  Link 
options.  The  first  provides  the 
retailer  with  a  radio  controlled 
panic  button  which  can  be  worn 
around  the  neck  or  kept  in  the 
pocket.  When  pressed  it  activates 
a  police-like  siren  inside  the 
premises. 

M  &  B's  technical  director 
Brian  Back  says  this  is  more 
flexible  than  traditional  panic 
buttons  which  require  the 
retailer  to  reach  where  the  button 
is  installed.  Because  this  system 
works  on  radio-waves  it  can  be 
activated  regardless  of  where  the 
retailer  is  in  the  store,  he  says. 

The  other  options  provide  a 
silent  alarm  which  activates  a 
siren  in  a  neighbour's  premises  to 
summon  help,  and  a  loud  siren 
and  blue  strobe  light  situated 
outside  the  premises  to  attract 
attention. 

Prices  start  from  under  £200 
trade,  and  the  battery  operated 
devices  can  be  added  to  existing 
panic  attack  systems,  says  Mr 
Back. 
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figure  on  the  value  of  the 
contract,  but  said  Lloyds  had  "put 
forward  the  most  soundly  based 
system,  and  the  investment 
exercise  to  back  it  up". 

The  contract  is  based  on 
shipments:  "The  more  you  move, 
the  more  you  get  paid". 

To  manage  the  contract  Lloyds 
are  erecting  purpose  built  cold 
storage  facilities  at  their  Romford 
depot  and  there  will  be  four 
regional  redistribution  centres  at 
Kilmarnock,  Avonmouth, 
Stoke-on-Trent  and  Hinckley. 

Some  44  temperature- 
controlled  vehicles  will  be 
involved  in  the  delivery  system  to 
distribute  the  vaccines  direct. 

Mr  Turner  emphasises  that  the 
investment  has  the  potential  to 
give  wider  business  to  Farillon 


beyond  this  specific  contract. 
"The  service  provides  Farillon 
with  a  platform  on  which  to 
expand  the  service  through  the 
supply  of  further  products  to 
hospitals,  clinics  and  CP 
practices,"  says  a  Lloyds 
Chemists'  statement. 

Mr  Turner  said  the  withdrawal 
of  some  MMR  vaccines 
announced  as  C&D  went  to  press 
(p491)  will  not  affect  the  value  of 
the  contract  to  Farillon.  "The 
NHS  will  use  an  alternative,  so  it 
won't  affect  the  contract.  In  fact, 
it  could  generate  business  if  the 
NHS  chose  to  use  individual 
vaccines  to  replace  it." 

The  contract  commences  in 
October  for  an  initial  three  year 
period  with  an  option  for  a 
further  two  years. 


MM 

V 

Unichem's  area  manager  Chris  Aylward  presents  a  bottle  of  champagne  to 
Alan  Salter,  the  company's  sixth  franchisee 

Vales  becomes  sixth 
Unichem  franchise 


Pharmacist  Alan  Salter  has 
become  the  sixth  Unichem 
franchisee.  He  operates  Vales 
Chemist  in  Worthing. 

Mr  Salter,  29,  has  lived  in 
Worthing  all  his  life,  and  is 
backed  by  several  years  of 
experience  as  a  manager  of  local 
pharmacies. 

Vales  Chemist  was  first 
established  in  1885,  and  the  long 
history  of  the  pharmacy  is 
reflected  in  the  effective  use  of 
antique  mahogany  fittings,  with 
subsequent  alterations  made  in 
keeping  with  the  original  design. 


Commenting  on  the  new 
venture  Mr  Salter  said:  "The 
franchise  appealed  to  me  because 
of  the  tremendous  support 
package  offered  by  Unichem  and 
the  comfort  of  knowing,  in  my 
first  business  venture  of  my  own, 
that  I  have  the  strength  of  the 
UK's  leading  wholesaler  behind 
me." 

Unichem's  area  manager  Chris 
Aylward  said:  "Franchised  outlets 
play  an  important  part  in 
Unichem's  business  strategy  and 
we  look  forward  to  welcoming 
further  franchisees." 


Robinson, 
siqns  deal 
with  Bausch 
&  Lomb 

Bausch  &  Lomb  are  to  market 
one  of  Robinson  Healthcare's 
products  in  the  US  in  November, 
in  the  first  of  what  both 
companies  hope  will  be  a  number 
of  two-way,  transatlantic,  joint 
marketing  deals. 

B&L  regularly  attend  Chemex 
in  search  of  new  and  novel 
products.  Last  year  Mike 
Buettner  spotted  the  very 
product  to  give  the  company 
"leverage  with  the  retailer  and 
with  the  consumer  in  the  US",  on 
the  Robinson's  stand  at  Chemex. 

Although  both  companies  are 
keeping  the  brand  under  wraps 
until  launch,  B&L's  Robert 
Moore  says  the  product  has 
proved  very  appealing  in  its  US 
trials  in  what  is  a  $300  million 
market  sector. 

Robinson's  managing  director 
Andrew  Lauder  says  the  deal 
meets  the  strategic  target  he  set 
two  and  a  half  years  ago  when  he 
joined  the  company,  of  finding 
overseas  partners  with 
established  names  to  distribute 
company  products  abroad. 
Conversely,  he  has  his  eye  on 
some  B&L  products. 

Mr  Moore  has  nothing  but 
praise  for  Chemex:  "It's  an 
excellent  show  full  of  new  ideas 
and  products  —  very  different  to 
those  in  the  States." 

Secure  in  the 
knowledge... 

A  radio-based  portable  intruder 
alarm  which  can  be  installed  in 
just  three  minutes  has  been 
introduced  by  Polaris  Telemetry 
of  Derby. 

The  Polaburg  has  been 
designed  for  use  on  remote  or 
temporary  installations  in  the 
retail  and  construction 
industries. 

In  its  basic  form  it  consists  of 
three  passive  infrared  detectors,  a 
signal  strength  meter  and  an 
on-off  key  —  all  in  a  briefcase- 
sized  portable  container  with 
carrying  handle. 

Nevertheless,  Polaris  say  the 
unit  has  the  capacity  to  handle  a 
wireless  personal  attack  button, 
door  contacts,  keypad,  vibration 
and  glass  break  detectors  and  can 
also  be  linked  to  operate 
emergency  lighting.  The  cost  of 
the  basic  system  is  under  £1,000. 
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Glaxo  please  shareholders  and  the 
City  with  impressive  growth 


Glaxo  look  impregnable 
following  preliminary  results 
showing  turnover  up  21  per  cent 
and  pre-tax  profit  up  17  per  cent. 
The  raw  figures  for  the  year  are 
sales  of  £4  billion  and  profits 
before  tax  of  over  £1.4  billion. 

"The  sales  and  trading  profits 
increases  are  the  biggest  in  the 
history  of  the  group,"  said  an 
understandably  satisfied 
chairman  Sir  Paul  Girolami.  He 
said  that  the  increase  in  profits 
over  the  year  is  larger  than  the 
entire  profits  for  the  group  nine 
years  ago. 

Significantly,  Zantac  sales  have 
held  up  well,  despite  some 
analysts'  suggestion  that  the  drug 
may    have    peaked.  Although 


Western  governments  should 
learn  from  the  Asia-Pacific 
countries,  who  are  supporting 
their  domestic  chemicals 
industries,  said  ICI  chairman  Sir 
Denys  Henderson. 

Speaking  at  the  second  World 
Chemical  Congress  in  California, 
Sir  Denys  said:  "In  the 
Asia-Pacific  region  there  is  a  clear 
understanding  that  the  source  of 
national  prosperity  lies  in 
wealth-creating  industry.  There 
is  a  degree  of  partnership 
between  government  and 
industry  which  is  virtually 
unknown  in  the  West". 

Sir  Denys  said  he  completely 


Sunday,  September  20 

Northern  Scottish  branch  RPSGB 

Swim-lunch  at  the  Coylumbridge 
Hotel,  Aviemore  at  12pm. 

Wednesday,  September  23 

Somerset  branch  RPSGB  l)r  David 
Temple.director  of  Post-Graduate 
Pharmaceutical  Studies.  Welsh 
School  of  Pharmacy,  Cardiff 
demonstrate  computer  assisted 
learning  at  the  Postgraduate  Centre, 
Musgrove  Park  Hospital,  Taunton. 
Buffet  at  7.15pm.  Meeting  at  8pm. 

Wirral  Branch  RPSGB  Social 
evening  —  quiz  night  at  The  Arrowe 
Park  Hotel  at  8pm. 

Advance  Information 

Numark  member  wholesaler  Hall 
Forster  &  Co  Ltd  trade  show  at  the 

Federation  Brewery,  Dunston,  Tyne  & 
Wear  on  September  29  from 
4.30pm-9.30pm.  Over  40 
manufacturers  will  be  attending. 
Further  details  from  Alex  Holliday 
(Tel:  091  214  070(1). 

Young  Pharmacists'  Group  annual 
conference  and  AGM  at  The  Village 
Hotel  and  Leisure  Club,  Wirrel, 
Merseyside    on    October    30  — 


market  share  fell  slightly,  sales 
have  grown  13  per  cent  to 
£l,807m. 

Dr  Earnest  Mario,  the  deputy 
chairman  and  chief  executive  of 
Glaxo  Holdings  said:  "Zantac's 
market  share  will  continue  to 
contract  and  slow  down.  But  the 
new  products  in  the  market  are 
much  more  expensive  and  the 
value  of  the  market  is  expanding, 
so  even  as  our  share  of  the  market 
is  going  down,  the  actual  revenue 
is  increasing." 

Dr  Mario  reassured  investors 
on  the  status  of  Glaxo's  next 
generation  of  drugs.  While  FDA 
approval  is  still  pending  for 
Zofran  in  the  USA,  the  Food  and 
Drugs  Administration  have  not 


agreed  with  the  EC  industrial 
commissioner  Martin 
Bangemann,  who  is  on  record  as 
saying:  "We  seriously  need  to 
discard  ideology  and  relax  the 
relationship  between  industry 
and  politics." 

Historically  in  the  West  the 
commercial  tradition  is  that  of 
letting  the  markets  decide,  a 
marked  contrast  to  Asia-Pacific, 
where  government  intervention 
and  support  are  both  normal  and 
effective,  said  Sir  Denys. 

He  said  there  was  no  better 
example  than  the  latest  Japanese 
government  package  of  measures 
to  stimulate  their  economy. 


November  1.  Details  from  Andy 
Weinronk,  7  Bentley  Road,  Oxton, 
Birkenhead,  Merseyside  L43  5RX. 

Tabletting  technology  An  intensive 
two  and  a  half  day  residential  course 
on  November  23-25  at  the  Forte 
Crest  Hotel.  Guildtord,  Surrey.  Cost 
X760/C790.  Organised  by  the  RPSGB. 
Details  from  Dr  J  A  Clements  (Tel:  071 
735  9141  ext  289). 

Symposium  on  "Naturals"  organised 
by  the  Society  of  Cosmetic  Scientists 
at  the  De  Vere  Hotel,  Swindon  on 
November  23-24.  Cost  £265/£345. 
Details  from  SCS  (Tel:  0582  26661. 

lnterphex  92  the  leading  forum  for 
the  pharmaceutical  and  cosmetic 
indutries  at  the  National  Exhibition 
Centre,  Birmingham  on  November 
24-26.  Details  from  Showcase 
Communications  (Tel:  071  835  2081). 

Heart  attacks  &  strokes:  new  ideas 
for  prevention  Two  day  international 
conference  at  the  Gloucester  Hotel, 
London  on  November  30  — 
December  1.  Organised  by 
Charterhouse  Conference  and 
Communications  Company.  Details 
from  Caroline  Elliott  or  Abigail  Gill 
(Tel:  071  606  2351). 


asked  the  company  for  any  more 
information  on  which  to  base 
their  decision. 

And  Dr  Mario  rebutted  the 
suggestion  that  there  was  any 
cloud  over  Imigran,  regarded  as 
the  key  to  the  company's  future 
growth     record     by  many. 

"There  is  no  evidence  Imigran 
is  connected  with  myocardial 
infarcts  or  death,"  he  said.  "There 
have  been  only  four  attacks 
among  the  three  million  in  trials, 
and  they  had  heart  trouble 
already."  However,  he  conceded 


Sales  in  Britain's  shops  remained 
weak  in  August,  falling 
year-on-year  for  the  third 
successive  month.  And 
pharmacists  are  reporting  sales 
to  be  poor  for  the  time  of  year. 

These  are  two  of  the  key 
conclusions  the  CBI  has  drawn 
from  its  latest  distributive  trades 
survey. 

Nigel  Whittaker,  the  chairman 
of  the  CBI's  distributive  trades 
panel  says:  "Retailers  anticipate  a 
better  month  in  September,  but 
sales  are  still  expected  to  remain 
below  last  year's  levels.  Shops 
have  continued  to  cut  back 
sharply  on  orders  placed  with 
their  suppliers  as  they  try  to 
reduce  the  build  up  in  stocks 
since  the  beginning  of  the  year." 


John  Richardson  Computers 
have  introduced  a  health 
screening  and  reporting  system. 
JRC  Welltest  provides  the 
customer  with  a  12-page  report 
with  comment  on  the  results  and 
offers  health  forecasts  and  advice 
on  healthcare. 

Cholesterol,  urine  and  blood 
pressure  measurements  are  fed 
into  the  computer,  along  with 
details  of  the  patients'  weight, 
height    and    carbon  dioxide 


that  the  drug  does  have  a 
cardiovascular  effect  on  the 
heart. 

On  the  research  and 
development  front  Glaxo  have 
injected  an  additional  25  per  cent 
of  funds  in  1992,  spending  some 
£595m  in  total. 

The  company  has  achieved  a  13 
per  cent  increase  in  earnings  per 
share,  up  from  30.4p  in  1991  to 
34.3p  this  year. 

A  dividend  of  17p  has  been 
announced,  up  21  per  cent  on  the 
1991  dividend  of  14p. 


Despite  the  general  gloom, 
sales  have  improved  since  July, 
though  they  remain  poor.  The 
upshot  is  that  retailers  are 
continuing  to  reduce  stocks  by 
reducing  orders  placed  with  their 
suppliers. 

On  the  wholesaling  side,  the 
CBI's  survey  suggests  that 
wholesalers  report  a  marked 
downturn  in  sales  volumes  in 
August,  with  the  lowest  balance 
recorded  since  March  last  year. 
They  are  also  reporting  a 
significant  reduction  in  the 
amount  of  orders  placed. 

"Wholesalers  report  a  marked 
decline  in  their  ability  to  increase 
prices  over  the  past  year,"  says 
the  CBI,  "reflecting  the  difficult 
conditions. 


emissions.  There  is  also  a  special 
women's  section  relating  to 
contraception,  vaginal  smears 
and  so  on. 

The  system  can  either  produce 
a  report  from  test  results  and  a 
questionnaire  obtained 
elsewhere,  or  at  the  same  time  as 
the  patient  undergoes  the 
cholesterol  and  blood  pressure 
tests.  The  patient  can  also  see,  on 
screen,  the  effects  of  altering  bad 
habits. 


Oil  on  troubled  seas 

Health  supplements  producer 
Seven  Seas  and  Efamol,  the 
manufacturers  of  Evening 
Primrose  Oil,  have  ended  their 
patent  dispute.  Seven  Seas 
nave  recognised  a  number  of 
Efamol's  patents  for  EPO 
products  and  have  reached  an 
understanding  which  will  allow 
them  to  continue  to  market 
combination  EPO  products. 

Mental  health  aid 

The  health  and  Safety 
Executive  have  published  a  free 
leaflet,  "Mental  distress  at 
work:  First-aid  measures,"  to 
give  advice  to  employers  on  the 


steps  they  should  take  if  they 
spot  an  employee  with  acute 
mental  distress.  Tel:  0742 
892346. 

Popular  plastic 

A  Gallup  survey  suggests  that 
consumers  regard  debit  cards 
as  the  main  payment  method 
for  the  90s  and  beyond.  Some 
40  per  cent  of  people  pay  by 
Switch  once  a  week  or  more, 
according  to  Gallup. 

ICI  expansion 

ICI  are  proceeding  with  a  £45m 
expansion  in  Milan  for  Diprivan 
production,  after  successful 
growth  worldwide. 


ICI  head  calls  for 
Government  money 


Computerised  health 


Coming  events 


Retail  confidence  still  low 
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Classified 


APPOINTMENTS 


CHEMISTS 

■    i   i  i 


Exciting  recent  developments  within  this  highly 
professional  Company  dedicated  to  the  health  of 
the  communities  it  serves  has  created  vacancies  for 
Pharmacist  Managers. 

Pharmacists  who  adopt  a  high  profile,  have  first 
class  communication  skills  and  staff  management 
should  welcome  the  opportunity  to  join  our 
expanding  Company.  We  offer  competitive  salaries, 
PPP  membership,  pension  scheme  with  life 
assurance  and  good  staff  discount. 

PHARMACY  MANAGER: 

!R.fl!|;  i;  ,:  •  n\M 

TRAINEE  MANAGERS: 
GUILDFORD  HAYES 

LONG  TERM  LOCUM 
TO  COVER  MATERNITY  LEAVE 
IPSWICH 

Apply  with  full  CV  to  Roger  Cotton,  MRPharmS, 
Recruitment  and  Training  Executive, 
Moss  Chemists,  Fern  Grove,  Feltham, 
Middlesex.  TW14  9BD. 

BE  SELECTIVE  WORK  FOR  MOSS  CHEMISTS 


CROSBY,  MERSEYSIDE 

High  calibre  manager  required  for  busy 
up-market  pharmacy. 
Excellent  working  environment. 
Generous  salary  by  negotiation. 
Apply  P  Lappin,  Houghton  &  Lappin  Ltd. 
17  Gascoyne  Street,  Liverpool  L3  6BS 


MAIDSTONE,  KENT 

Pharmacist  manager  required. 
Salary  negotiable.  Any  hours  considered. 
Help  with  accommodation  if  required. 

Telephone:  0923  771187 


LLOYDS  CHEMISTS 


REQUIRE 

PHARMACY 
MANAGERS 

Capable  of  developing  a  community  pharmacy  which 
genuinely  cares  for  the  needs  of  its  patients.  You  will 
need  a  professiona  attitude,  excellent  communication 
skills  and  a  commitment  to  providing  a  quality  service. 

As  well  as  an  excellent  salary  we  offer: 


BENEFITS 


Unrivalled  promotion  • 

prospects  • 

Profit  related  bonus  • 

20%  staff  discount  • 

Secure  pension  scheme  • 

Free  private  healthcare  • 


VACANCIES 


West  Midlands 

Sheffield 

Bexhill 

Tring 

Torrington 

Stroud 


CONTACT 


Mrs  Pat  Hughes,  The  Pharmacist  Recruitment  Manager, 
Lloyds  Chemists,  Manor  House, 
Manor  Road,  Mancetter,  Atherstone, 

Warwickshire  CV9  1QY. 
Telephone:  0827  718001  (Daytime)  or 
0827.286829/0827  282117  (evenings/weekends) 


SITUATIONS  WANTED 


GUILDFORD/WOKING, 
SURREY 

Experienced  reliable  locum/manager 
pharmacist  available  mornings  and  to  2.45pm. 

Telephone:  0483  760421 


SOUTH  MANCHESTER 

based  locum  seeks  regular  days 
from  November. 

Telephone:  061-434  9369 
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PHARMACIST  LOCUMS    : ; 

Provincial  Pharmacy 
Locum  Services 


SITUATIONS  WANTED 


SUSSEX 

Winter  holiday?  Experienced  community 
pharmacist  locum  available  most  weeks  in 
November,  December,  January  and  February. 
Telephone:  0444  233839  (Ann  Sharpe) 


SOUTH  EAST  AREA 

Dispenser  requires  temporary  work  during 
Christmas,  Easter,  and  Summer  holidays. 
Distinction  in  Society  of  Apothecaries  examination. 

Telephone:  0273  412195  (Ms  Penson) 


PHARMACIST  LOCUMS 


LOCUM-LINK 

Member  of  the  Henry  I.  Perlow  Group 
_    National  Pharmacy  Locum  Agency 

Hp 

Kent/Sussex  Office  0892  510526 
We  invite  Pharmacist  Locums  to  apply  for  registration 


BARKING,  ESSEX 

Locum  required  (Mondays  only)  on  a 
regular  basis.  Some  full  weeks  possible. 

Telephone:  081-594  0364  (day) 
or  081-508  2244  (eve) 


CAMDEN,  LONDON  N7 

Locum  required  for  l-6pm,  Monday, 
Tuesday,  Wednesday  and  Friday,  and 
full  day  Saturday. 

Telephone:  071-485  2159 


LONDON,  SE 

Locum  required  for  Mon  -  Fri  (Saturday  optional) 
in  October  and  part  of  November  to  cover 
holidays.  If  interested,  longer  term  available. 

Telephone:  081-761  7296 


SOUTH  MANCHESTER 

Locum  required  for  alternate 
Mondays  or  one  in  four. 

Telephone:  061-445  1999 


ORPINGTON,  KENT 

Counter  sales  assistant  and/or  dispensing 
assistant  required  for  high  class  high 
street  pharmacy. 
Telephone:  0689  831113 


SUMMER  LOCUM  SHORTAGES 


We  have  over  3000 
Pharmacists  Registered! 
plus  experience  of  handling 
over  100,000  bookings 
Nationwide! 

Please  Call  Now! 


EDINBURGH 

031-229  0900 
r 


Our  Business 

Place  your  Locum  problem 

in  the  hands  of  our 
experienced  co-ordinators. 
We  will  inform  you  the 
moment  cover  is  found. 

Your  Business 

We  leave  you  to  get  on  with 
doing  what  you  do  best  — 
Running  your  Business 


NEWCASTLE 
091-233  0506 


MANCHESTER 
061-766  4013 


CARDIFF 

0222  549174 


SHEFFIELD 

0742-699  937 

3_ 


BIRMINGHAM 

021-233  0233 


EXETER 
0392  422244 


LONDON 
0892-515  963 


I VI  !\ 

v 


NORTHERN  LOCUMS 

Agency  (Lie.  No.  YH1599) 


ANNOUNCE:  We  now  cover  from  the  WATFORD  GAP  to  the  BORDERS' 
WE  OFFER:  (1)  The  LOWEST  RATES  in  the  country  to  proprietors 
(2)  The  BEST  SERVICE  with  our  availability  SEVEN  DAYS  WEEKLY 
up  to  10  00pm 

So  why  not  save  yourself  TIME  and  FRUSTRATION  with  ONE  CALL 
Tel/Fax:  Manchester  (061)  725  8063 
Tel/Fax:  Bradford  (0274)  831631 
'Locums  needed  in  all  areas  -  please  call  to  register 
-  Top  rates  available 


BUSINESS  FOR  SALE 


ROMFORD,  ESSEX 

Three  drug  stores. 
Turnover  +£600,000. 
Tremendous  potential  to  increase  t/o. 
Reasonable  offers  for  goodwill, 
fixtures  and  fittings  invited. 
Telephone:  0234  35382 


HAMMERSMITH,  LONDON 

Small  easily  run  pharmacy. 

Turnover  £148,000. 
No  reasonable  offer  refused. 
Telephone:  071-602  1294 
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BUSINESS  FOR  SALE 

ok 

&    C  0 

 * 

O  T              Th    Specialists  in  Stocktaking 
vJIj    for  Transfer  and  Audit 

»  M  PA  NY 

Est.  i84e 


PERIHSHIRE 

Sma'l  group  l3l  e 
tn  Dunblane  (2)  i 
Oi  by  SCl'mg  Oou 
€553.892  Tumo 
iollows  Ounblaw 
gcodnvil  tm 


sily  run  pharmacies  (or  sale  in  piciuiesque  Peihsh  re  These  are  located 
j  one  in  Ooune  The  pharmacies  are  available  lor  sale  either  collectively. 
!  separately  Turnover  lor  Dunblane  (2)  to  year  ended  31  May  1992  = 
ei  tcr  Doune  -  f 24 7.685  The  NHS  items,  which  are  increasing,  are  as 
l2l  4700  per  manth  Doune  1940  per  monlh  Price  to'  group  l3l  to: 
mrj  fittings  and  henlable  property  is  fl  10.000  Seperalely  they  are  priced 
fl  15.000  All  plus  SAV 


■  ■■ 


!  -n  s-.:fi  p 


at  Dunblane  (2)  F295.000  Dom 
CONTACT  GLASGOW  Of FICE 
0  AYRSHIRE 

Well  established  pharmacy  in  close  prcmmity  to  town  centre.  Turnover  290292  [369,243 
Gross  profit  (104,164  NHS  items  3.800  per  month  freehold  properly  Otters  invited  loi 
goodwill.  liKluies  and  tidings,  property  plus  stock  at  valuation  Finance  may  be  available  to 
suitable  purchaser 
CONTACT  GLASGOW  OFFICE 
8  SURREY 

Attractive  pharmacy  In  pleasant  location  and  showing  constant  giowlh  Estimated  turnover 
f  1 70,000  Average  items  1100  per  month  Leasehold  Current  rent  (7.500  per  annum  No 
opposition  in  immediate  area  f  35.000  lor  goodwill,  lease  fixtures  and  fittings  plus  slock  at 
valuation. 

CONTACT  EPPING  OFFICE 
3     NORTH  WEST  LONDON 

Ideal  pharmacy  lot  owner  man; 
per  month  Long  lease  with  cui 
outgoings  f  30.000  for  goodu 
CONTACT  EPPING  OFFICE 

2  CAMBRIDGESHIRE 
Situated  on  ouiskins  oi  town  c 
Items  appropriately  2000  per 
required  Hence  E  120.000  lor  goodwill,  lease.  Futures  and  litlmgs  plus  stock  at  valuation 
CONTACT  EPPINGWAUSALl  OFFICE 

3  KENT 

Situated  in  growth  area,  close  to  two  surgeries  Esimaled  lurnover  E 255.000  Average  NHS 
items  2300  per  month  and  growing  long  lease  Current  rent  E6.420  per  annum  Low 
outgoings  [125,000  tor  goodwill,  lease,  futures  and  fittings  plus  stock  at  valuation 
CONTACT  EPPING  OFFICE 

Please  mention  Chemist 


172  High  Street,  Epping,  Essex  CM16  4AQ 
Telephone:  0992  576144.  Fax:  0992  574181 


sate  Estimated  ti 


nth  *}'!>  day  week  Densely  c 


:l 


tover  [310.000 
area  Quick  sale 


[.Kill 


CAMBRIDGESHIRE 

Modern  pharmacy  showing  continual  improvemenl  Estimated  turnover  December  1992 
'[190,000  plus  based  on  approximately  1650  items  per  month  New  20  year  lease 
Commencing  rental  [5,500  per  annum  Ideal  for  ownerimaoager  Price  TeHuced  to  [49,950 
for  goodwill,  lease,  futures  and  fittings,  plus  slock  at  valuation 
CONTACT  EPPING  OFFICE 

C1628  BERKSHIRE 

High  Street  situation  close  lo  three  doctors  surgerKS  Estabished  1986  Al  present  run  under 
management  Projected  turnover  tor  current  year  [240,000  •  Dispensing  approimatety  2,250 
items  per  month  Wei  titled  New  lease  lo  be  granted.  Moderate  overheads  Prxe  asked  lor  beneht 
of  goodwill,  lease,  fixtures  and  fittings  offers  on  [100,000  phis  slock  at  valuation. 
CONTACT  BOURNEMOUTH  OFFICE 

C1749     NORTH  WEST  HANTS 

An  opportunity  to  acquire  a  pharmacy  shown*]  a  substantial  progressive  increase  This  attractive 
lock  up  pharmacy  situated  main  road,  adpcenl  lo  market  square  has  tor  many  years  been  run 
under  management  20  year  lease,  revews  every  5  years.  Next  rent  review  1994  Dispensing 
between  2,500/2, 700  items  per  month  Turnover  for  the  current  year  approximately  [375,000 
The  &  a  genine  rebremenl  sale  [arty  complelon  requested  Otters  on  [125.000  for  the  lease, 
goodwill,  fixtures  and  fittings,  plus  slock  at  valuation  Ideal  proposition  for  managing  proprietor 
CONTACT  BOURNEMOUTH  OFFICE 

C1892     NORTH  CORNWALL 

Popular  seaside  resort  Turnover  current  year  approximately  [260,000  High  gross  profit 
percentage  Dispensing  1,8001,900  scripts  per  monlh  Ideal  location  with  excellent  lour 
bedroomed  living  accommodation  Genuine  retirement  sale  Lease  will  be  granted  or  freehold 
for  sale  Pnce  depending  upon  whether  lease  taken  or  freehold  acquired 
CONTACT  BOURNEMOUTH  OFFICE 

C1899  WORCS 

Illness  forces  sale  of  newly  opened  pharmacy  Allraclive  small  shop,  superbly  lilted  15 
doctors  in  area  OHered  tor  price  of  fittings  and  equipment  [25,000  plus  stock  al  valuation 
plus  freehold  property  [81,000 
CONTACT  WALSALL  OFFICE 
C1870     MID  GLAM 

Old  established  in  Rhondda  Valley  to  [231,250  with  gross  pioln  at  266%  NHS  items 
average  2500  per  month  Easy  hours  with  two  hall  days,  very  reasonable  price  asked  at 
around  [80,000  for  Goodwil,  with  Freehold  property,  (or  lease  at  [3,000  p.a.) 
CONTACT  WALSALL  OFFICE 

&  Druggist  when  respondin 


65  Bath  Street,  Glasgow,  G2  2BX 
Telephone:  041  332  7977.  Fax:  041  332  5626 


C193E     WEST  MIDS 

Pharmacy  tumour  (202.000  approi  plus  Post  Office  salary  [35,000  pa  NHS  items  1000 
per  month  Attractive  shop  Closed  Saturday  afternoon  Lease  al  fll.500  p  a  Otters  invited 
lor  goodwill,  futures  and  fittings  plus  stock  at  valuation 
CONTACT  WALSALL  OFFICE 

C1B08     SOUTH  STAFFS 

Turnover  f  200.000  NHS  items  aveiage  2000  month  4  doctor  surgery  nearby  with  crossing 
to  pharmacy  7pm  closing,  hall  day  Saturday  Lease  at  f  3480  p  a  Low  rates  Price  reduced 
lo  [67,500  pins  SAV 
CONTACT  WALSALL  OFFICE 

C180I     NORTH  STAFFS 

Established  5  yeais  to  developing  private  estate,  neit  In  Health  Cenlie  Attiactive  shop,  good 
living  accommodalico  Evening  opening  Turnover  in  excess  ol  [280,000  fJHS  2000  items 
per  month  Goodwill  [120,000  plus  SAV  Freehold  [75,000 
CONTACT  WALLSALL  OFFICE 

C192I     SUBURB  OF  AVON  CITV 

Old  established  pharmacy  at  present  tun  under  management  The  pharmacy  is  situated  an 
a  corner  site  and  has  recently  undergone  an  eileosive  refitting  programme  both  inside  and 
nut  Cutienlly  dispensing  appmrimalely  1,750  items  per  monlh  Estimated  turnover  for 
curreol  yeai  approi  [300,000+  The  cuireol  rental  is  [10,500  with  5yearly  real  reviews 
Pnce  tnr  goodwill,  lease,  fixtures  and  fittings  offers  on  [130,000  plus  stock  at  valuation 
CONTACT  BOURNEMOUTH  OFFICE 

C1956  LINCS 

Old  established  village  phaimacy  Spacious  living  accommodation  Eileosive  garden  with 
development  ppteotial  Turoover  [170,000  NHS  items  aveiage  1560  pel  month  Freehold 
properly  [120,000  Offers  lor  goodwill  plus  slock  at  valuation  [20,000  approi, 
CONTACT  WALSALL  OFFICE 

CI957     NORTH  STAFFS 

OpportunTy  for  buyer  wrth  rmned  capnal  as  pan  payment  accepted  t'o  [250,000  NHS  rtems 
2000  per  monlh  Rem  [6,0O0p  a  Gmfwl  [100,000  Futures  and  httmjs  (12,000  sav  [42,000 
CONTACT  WALSALL  OFFICE 

C1951  GLAM 

Par  of  pharmacies  ho  [450,000,  would  se(  seperatery  NHS  rtems  5000  per  month.  30%  plus 
Gross  pht  shown  fni  last  3  yeais  Freehold  lone  with  LJA)  al  [135,000  Ofteis  for  goodwill 
around  (170.000 
CONTACT  WALSALL  OFFICE 

G  TO  THIS  ADVERTISEMENT 


5  York  Place,  Leeds,  LS1  2DR 
Telephone:  0532  439061.  Fax:  0532  423304 


517  Christchurch  Road,  Bournemouth  BH1  4AQ 
Telephone:  0202  395832/396711.  Fax:  0202  303793 


Tudor  House,  Bridge  Street,  Walsall  WS1  1EZ 
Telephone:  0922  28748.  Fax:  0922  612737 


LOOKING  FOR  A 

Why  not  talk  direct  to  Lead  Securities, 
Britain 's  largest  retail  property  group? 

We  have  shops  of  all  types  available,  start-up 
kiosks,  self-contained  high  street  premises  and 
units  in  well  located  shopping  centres, 
throughout  the  UK. 

Ring  JOHN  GRIMES  now  on:  071  413  9000  or 
Mobile  0860  203962  quoting  reference  CD1 


ALLIANCE  VALUERS  AND  £ 
STOCKTAKERS  A 

Telephone  Harrogate  (0423)  531571  W 

BRADFORD.  Main  Road  Leasehold  Pharmacy  Next  door  to  surgery  T/O  May  T992  £251,363 
NHS  items  3,060  per  month  Very  low  overheads  Nel  profit  to  owner  MRPharmS  around  £46,000 
Half  day  Saturday  Offers  around  £120,000  for  GW/Fix  plus  SAV 

NORTHANTS.  Main  Road  Suburban  Pharmacy  Turnover  to  31st  March  1992  under  management 
£365,565  GP27°/o  NHS  items -2, 100  per  month  Net  profit  to  owner  MRPharmS  over  £5O.000pa 
New  lease  lo  be  granted  Realistically  priced  for  quick  sale  at  £135,000  GW/Fix  plus  SAV 
NORTHANTS.  Main  Road  Suburban  Pharmacy  Turnover  under  management  to  March  1992 
£255.627  GP28%  NHS  items  1 ,620  per  monlh  New  IrHeen  year  lease  Great  potential  for  owner 
manager  Realistically  priced  for  quick  sale  at  £90,000  for  GW7Frx  plus  SAV 

PHARMACIES  URGENTLY  REQUIRED  NATIONWIDE  FOR  EAGER  PURCHASERS 


BUSINESS  OPPORTUNITIES 


IIN!l;klIIJj=H.V,'l,'J:IJM 

N.E.  ESSEX.  Lock-up  pharmacy  Annual 

turnover  £375.958.  NHS  items  3500  per 

month.  Council  lease  Rent  £2,500  p.a. 

Run  under  management 

Price  £210,000  SAV  Ref  09277 

SUSSEX  COAST.  Lock-up  Pharmacy, 

Annual  turnover  £370,000.  NHS  items 

2500  per  month    Long  lease  Rent 

£9,500  p  a  Owner  emigrating 

Price  £165.000  SAV  Ref  09276 

TO  BUY  OR  SELL  A 
BUSINESS 
TELEPHONE:  081-907  9894 


MID-GLAMORGAN 

opportunity  for  pharmacist  to 
own  his  or  her  own  business. 
For  further  information 
regarding  outright  sale  or 
short  term  management 
telephone:- 
CAERPHILLY 
0222  883362 


Leading  Private  Healthcare  Company 
To  Work  With  Community  Pharmacists  ! 

Adding  a  profit-centre  to  your  pharmacy  by  utilising 
underused  space  (eg  stockroom  or  office)above,beneath  or 
adjacent  to  your  practice.  At  selected  pilot  sites  around  the 
UK  a  fully  equiped  healthscreening  facility  plus  trained 
nurse  and  other  practitioners  will  be  installed.  No  capital 
outlay  is  required  from  the  Pharmacist,  who  will  receive  a 
share  of  the  income.  Preference  will  be  given  to  pharmacies 
seeking  to  project  a"strong  professional  image".  Please 
indicate  size  of  room  and  access, ideally  on  a  sketch  plan. 
Min.  size  3.0m  x  2.25m.  Apply  now  to  C&D  Box  3425 


BUSINESS  WANTED. 


LONDON  OUTSKIRTS 

(e.g.  Hertford,  Tonbridge) 

Ex-proprietor  seeks  freehold 
pharmacy. 
Strict  confidence. 
Telephone:  081-986  9229 
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DENTAL  KITS 


PHARMACY  COMPUTER  SYSTEMS 


THE  EMERGENCY  DENTIST 

A  SERVICE  FOR  TRAVELLERS! 


SAFE,  EASY  TO  ADMINISTER, 
DENTAL  REPAIR  KIT 
*  lost  crowns*  fillings*  cracked  teeth  * 

STOCK  UP  NOW  FOR  THE  HOLIDAY 
DEMAND 


Call  Dental  Saver  Products 
Tel:  0275  810291 
Fax:  0275  8581 12 


FINANCIAL 


Is  your  business  being 
overcharged  by  the  Bank? 

Let  me  -  a  fully  qualified  ex-banker 
investigate  on  your  behalf 

Contact:  A.W.  MURPHY  acib 
(0709)  700674 


LOANS 


1 00% 

PRACTICE  LOANS 

We  ofter  professional  people  100%  unset  ured 
Nans  in  |ni rchase.  merge  or  re-finance  a 
practice,  so  there  is  no  need  lo  mortgage 
your  home  to  raise  capital. 

Various  repaymenl  methods  are  available 
to  suit  individual  requirements  for  terms  ol 
20  years  or  longer  We  are  willing  lo  consider 
pari nerships  and  sole  prai  Lices, 

To  tiiul  oul  mure  call  us  on  071-242-4375 
or  write  to  J  W  Sleath  &  Co.  Ltd  .  Insurance 
and  Mortgage  Brokers,  58  Theobalds  Road, 
London  WC1X  8SG 

1% 

• 

Specialists  In  Practice  Finance 

ABOVE  BANK  BASE 

Independent  Finance  for  the  Independent  Pharmacist 
Funds  available  for  Pharmacists  seeking  to: 
■fr  purchase  ^  raise  capital     refit     refinance  existing  loans 
FREEDOM  lo  buy  stock  as  you  wish  FREEDOM  to  bank  where  you  want  to 
Call  Doug  MacLeod  AIPharmMI  -  0532  442054  (24  Hours) 
MORTGAGES  for  Qualified  Pharmacists  up  to  4x  your  income  plus  3x  your  Partners 

Remortages  up  to  75%  —  No  income  details  required. 
Your  home  is  at  risk  if  you  do  not  keep  up  repayments  on  a  mortgage  or  other  loan 
secured  on  it.  Written  quotations  available  on  request 
FREEDOM,  2nd  Floor,  Chancellor  Court,  The  Calls,  Leeds,  Yorkshire  LS2  7EH. 


S  CAE  VER  T  COMPUTER 
SER  VICES  PRESCRIPTION 
LABELLING  SYSTEMS 

including:- 
•  Patient  records  •  Drug  interactions 

•  Owings  •  Stock  usage 

•  Controlled  dosage  sections  for  (Nomad  etc) 

•  Software  from  £99.00  plus  VAT  to  £249.00 

plus  VAT 

•  Complete  systems  for  less  than 

£1899.00  + VAT 

•  28  day  free  trial  on  all  software 


FOR  MORE  DETAILS,  CONTACT 
S  CALVERT  COMPUTER 

SERVICES  AT  83  PONTEFRACT 
LANE,  LEEDS,  LS9  9HS. 
PHONE  (0532)  484746 


PACEfiefa 


"Don't  wait  up  dear,  I've  got  to  re-enter  ALL  the 
data  in  my  computer" 

THIS  PHARMACIST  DIDN'T  CHOOSE  PACE  BETA. 

THE  ONLY  SYSTEM  THAT  GUARANTEES 
COMPLETE  PROTECTION 


LABELLING 
SYSTEMS 

TELEPHONE  061  941  7011 
FOR  DETAILS  AND  A  FREE 
DEMONSTRATION 

★  AVAILABLE  FOR  ONE 
MONTH'S  TRIAL 

★  PERSONAL  INSTALLATION 
AND  TRAINING  GIVEN 

★  MULTI  FEATURE  SYSTEM 
NO  EXTRAS  TO  BUY 

Don't  Settle  for  Less 

37  STAMFORD  NEW  ROAD, 
ALTRINCHAM  WA14  1EB 


John  Richardson  Computers  Ltd 


PMR 


Latest 
Update 


8/92 


EPOS 


JRC  systems  are  renowned  for  their  speed,  ease-of-use 
and  flexibility  -  They  are  the  most  widely  used  in  pharmacy 
today,  are  constantly  updated  and  enjoy  an  enviable  after- 
sales  service.  You  may  think  you  can't  afford  the  best  - 
You'll  be  surprised  . . . 


FOR  MORE  DETAILS,  OR  FREE  EPOS/PMR  VIDEOS,  PHONE  0772  323763 
(FAX  0772  323003)  -   OR  WRITE  TO  JRC  LTD,  FREEPOST.  PR5  6BR 
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PRODUCTS  &  SERVICES 


SHOPFITTiNGS 


Check  Out 

EPOS  CCWVJPUTITJG  LTD 

Mike  Hadley  &  Robert  Hutt 
invite  you  to  visit 
HADLEY  HUTT  COMPUTING  LIMITED 
at  Chemex  '92  on  September  13th  and  14th. 
PILLS  and  POSHH  CheckOut  demonstrations. 
Special  offers  for  systems  ordered  on  the  day. 
For  information  on  either  PILLS  or  POSHH  CheckOut 
please  contact  Anna  Butler,  MRPharms,  Dept  G.B., 

Hadley  Hutt  Computing  Limited, 
George  Bayliss  Road,  Droitwich  Worcs.  WR9  9RD. 
Tel:  0905  795335.  Fax:  0905  795345 


SHOPFITTINGS 


A 


PHARMACY  PLANNING 


SPECIALIS  T  SHOPFI T  TING 
AND  DESIGN  FOR  TODA  YS 
Approved  PHARMACIST 

DESIGN  SERVICE  -  COMPLETE  PACKAGE  -  NATIONWIDE  SERVICE 


YOJMUjJgE 


v. 


SHOPFITTERS  LTD., 
NORDIA  HOUSE,  SEACROFT  INDUSTRIAL  ESTATE 
COAL  ROAD,  LEEDS  LS14  2AW 
Tel:  0532  323478  Fax:  (0532)  323348 


0626  -  834077 

COMPREHENSIVE  DESIGN,  MANUFACTURE 

AND  INSTALLATION  SERVICE  FOR  THE 
 RETAIL  PHARMACY 

KING  CHARLES  BUSINESS  PARK, 
OLD  NEWTON  ROAD,  HEATHFIELD, 
DEVON  TQ12  6UT 


PROFESSIONAL 

PHARMACY  DESIGN  &  INSTALLATION 


OFFICE  &  SHOWROOM  0935-20724 
LONDON  OFFICE  0883  622151 

OXFORD  ROAD,  PEN  MILL  TRADING  ESTATE, 
YEOVIL  BA21  5HZ. 


Pharmacy  Shelving  and 
Dispensary  Fittings 

Consult  us  for  planning,  design  and 
installation  expertise,  at  lower  than 
budget  prices 

Call  (081)  337  4969  or 
(0932)  850284 

AB  Shelving  and  Design  Ltd 


To  advertise  in 
this  section, 
please  phone 
Joe  Doveton 
on  0732  364422 
2468 


STOCK  FOR  SALE 


SPECIAL  OFFERS 

FRAGRANCE  SPECIAL  OFFERS 
SEPTEMBER  1992 

NEW  PRICING  STRUCTURE 
LOWER  PRICES  WHEN  ORDERING  IN  3's 


GUARANTEED  STOCKISTS  OF 
OBSESSION    ETERNITY    YOUTH  DEW 


LADIES 


MRP  PRODUCT 


17  95  Anais  Anais  30ml  EDT  Spray 

32  50  Anais  Anais  95ml  EOT  Spray 

17  00  Aromatics  10ml  Spray 

27  60  Aromatics  25ml  EDP  Spray 

20  40  Beautiful  15ml  EDP  Spray 

18  50  Byzance  30ml  EDT  Spray 

1 1  25  Cachet  41ml  Cologne  Spray 
24  50  Chanel  5  50ml  EDT 

3150  Giorgio  60ml/50ml  EDT  Spray 

32  00  Giorgio  Red  60/50ml  EDT  Spray 
34  70  Knowing  30ml  EDP  Spray 

36  00  L  air  dur  Temps  120ml  EDT  Spray 

21  00  Lou  Lou  30ml  EDP  Spray 
34  25  Ma  Griffe  100ml  PDT  Spray 

33  00  Opium  36ml  EDT  Spray 

40  00  Poison  15ml  Esprit  de  Perfume  Spray 

37.00  Firsl  80ml  EDT  Spray 

21  50  Red  Door  50ml  EDT  Spray 

23  50  White  Linen  30ml  EDP  Spray 

21  00  Ysatis  25ml  EDT  Spray 

20  38  Vanderbilt  50ml  EDT  Spray 

MENS 

17  00  Aramis  60ml  Aftershave 

24.00  Aramis  120ml  Aftershave 

4  60  Insignia  100ml  Aftershave 

16.50  Jazz  50ml  Aftershave 

14.81  Lacoste  50ml  Aftershave 

12  20  Noir  75ml  Aftershave 

3  85  Old  Spice  75ml  Aftershave 

5.65  Old  Spice  150ml  Aftershave 

17.75  Paco  Rabanne  75ml  Aftershave  Sport 

14  85  Rapport  100ml  Aftershave 

28.00  Tuscany  100ml  Aftershave 


NORMAL 
PRICE 

995 
21  50 
10  75 

17  50 
15.25 

995 
5  95 

18  35 
18  99 
18  99 
24  50 

18  75 

14  50 
9.55 

19  25 

15  00 

16  50 
15  30 
18.40 
12  99 
11.55 

10  99 
15  99 

2  99 
10  99 

8.65 

7  95 

2  45 

3.50 

9  99 

7  95 
15.35 


BUY 

3  + 

8.50 
16  75 
9  95 

15  75 
12  95 

7  95 
2  95 
1695 

16  50 

17  50 
1995 

15  00 

10  95 
4  50 

16.50 

12  50 

11  50 

13  95 

16  50 
1095 

795 

9.50 

12  50 
250 

1025 
6.75 
4  50 
1.75 
235 
6  25 
4.75 

11  95 


D.E.  Pharmaceuticals 


DERWENT  HOUSE,  PRUDHOE  STATION,  PRUDHOE-ON-TYNE, 
NORTHUMBERLAND,  NE42  6NP 
ORDERS:  TEL:  0661  835755.  FAX:  0661  835839 
ADMINISTRATION:  TEL:  0661  852253 
FAX:  0661-853986 
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STOCK  FOR  SALE 


uroph 


GENERIC  AND 
IMPORT  OFFERS 
TOO  GOOD 
TO  PRINT! 

PHONE  US 

FREE  PHONE 
SOUTHERN  0800  525381 


SOUTHERN  OFFICE  OPEN  FROM  8am  TO  8pm. 
MONDAY-FRIDAY 


Ladysave  House  •  Dominion  Way 
Worthing  •  West  Sussex  BN14  8NW 
Tel:  (0903)  213303  Fax:  (0003)  203255 


Perfumes/ 
Aftershaves 


All  main  brands  in  stock 
including  Estee  Lauder, 
Chanel  and  Calvin  Klein 

Over  70  items  on  offer 
this  month 

Tel:  081-422  3269  / 
081-423  5835 

or  Fax:  081-907  8323 
For  a  price  list. 


Jala  ram 
Imports 


POLYFARMA  LTD 

EUROPEAN 
PHARMACEUTICALS 


CAREFULLY  SELECTED  RANGE  OF  QUALITY 

'EC  LICENSED  PRODUCTS 

PRODUCT  LIABILITY  INSURANCE 

OUR  OWN  EC  QUALIFIED  PERSON  TO 

SUPERVISE  QUALITY  CONTROL 

SPEEDY  DISTRIBUTION  IN  UK  INCLUDING 

N.  IRELAND 

ONE  OF  THE  LARGEST  PURCHASERS  OF 
P  I'S  IN  EUROPE.  PART  OF  THE  OPG  GROUP 
HELPFUL  ADVICE  GIVEN  TO  UPDATE  THE 
PHARMACIST 

COMPETITIVE  PRICES  AND  REGULAR 
MONTHLY  OFFERS 

FOR  ANY  ADVICE,  QUERIES.  FORWARD  PLANNING, 
QUOTES  OR  A  PRICE  LIST 
CONTACT:  MERVYN  GREEN  MRPharmS 


SERVICE 
PRICE 


FORMERLY 
EURIMPHARM 
LTD 


I )i  \\  \  \<  \  I ) \  1  \  I  Tl  ^ 

Unit  A6,  83  Copers  Cope  Road, 
Beckenham,  Kent  BR3  1NR 
Telephone  081-658  2255 
Fax  081-658  8680 


Now  is  the  time  when  you  should  be  thinking  of 
stocking  up  on  winter  products. 
FIERY  JACK  is  a  long  established  product  for  the 
relief  of  lumbago,  stiff  joints,  backache,  muscular 

aches  and  pains. 
RUBBING  OINTMENT  (still  in  its  well  known 
tin)  is  one  of  the  hottest  on  the  market  and  contains 
Capsicum. 

CREAM  is  a  modern  formulation  and  easier  to 
apply.  Though  not  as  strong  as  Ointment  it  is 
nevertheless  an  excellent  preparation. 
SNOWFIRE  Healing  Tablet  is  a  very  old  product 
containing  fifteen  natural  herbal  extracts.  Primarily 
sold  for  chapped  hands  and  chilblains  it  can  also  be 

used  on  burns,  scalds  and  bruises. 
Two  well  known  products,  for  many  years,  which 
many  people  think  are  no  longer  available. 

^iPicklGS&Sons 

Regd.  Office:  Beech  House,  62,  High  Street, 
Knaresborough,  North  Yorkshire  HG5  0EA. 
Telephone:  (0423)  867314 
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LIBRA  DISTRIBUTORS 

WHOLESALERS  OF  FRAGRANCES  ■ 
PHOTOGRAPHIC  FILMS  &  BATTERIES 

TEL:  081-445  4164  •  FAX:  081-445  1399 

"GET  THE  RIGHT  PICTURE" 

—  FILMS  AT  BEST  PRICES 

NEW  KODAK  GOLD  II  GR  100  SPEED  12exp.  £1  42  20%  off  trade 
NEW  KODAK  GOLD  II  GR  100  SPEED  24exp.  £1.69  25%  off  trade 
NEW  KODAK  GOLD  II  GR  100  SPEED  36exp.  £2.15  22%  off  trade 
GR  100  SPEED  36exp.  Eng./Arabic  £1.79  37%  off  trade 
GS  200  SPEED  12exp.  £1.53  20%  off  trade 
GS  200  SPEED  24exp.  £1.87  22%  off  trade 
GS  200  SPEED  36exp.  £2.32  22%  off  trade 

FUJI 

100  SPEED  24exp.  £1.30  40%  off  trade 
100  SPEED  36exp.  £1.60  40%  off  trade 

Feel  free  to  call  for  a  price  list  on  081-445  4164 

Nationwide  Delivery  Next  Day. 

30  DAYS  CREDIT  ON  ALL  ORDERS  OVER  £350 
ALL  PRICES  ARE  EXCLUSIVE  OF  VAT 


ARE  YOU  TAKING  ADVANTAGE  OF  PASSPORT  PICTURE 
OPPORTUNITIES?  BIG  POTENTIAL.  FOR  A  FREE  DEMO  AND 
;:.    MORE  INFORMATION  PLEASE  CALL  US  NOW! 


STOCK  WANTED 


STOCK  WANTED 

Branded  perfumes  and 
aftershaves 
Kodak  &  Fuji  films 
Duracell  batteries 

Parallel  import  ethicals 
from  EEC  countries 

Only  genuine  suppliers 
including  overseas  please 
contact  in  strictest 
confidence. 

Telephone:- 
(081)  904  0177 

Facsimile:- 
(081)  904  0942 


Old  Chemist  Shop  fittings  in  mahogany. 
Complete  shop  interiors  purchased. 
Drug  runs,  bow  cabinets  etc. 

We  try  hardest,  travel  furthest,  pay  more. 
Tel:  0533  515460.  Eves.  515488  —  Fax:  623847 


TRADEMARKS 


The  Trade  Marks  set  out  below  were  assigned  on: 
17th  February  1992 

by:  Scholl  Consumer  Products  Limited 

to:  LOHMANN  GMBH  &  CO.  KG. 
D-5450  Neuwied  12,  Germany. 

WITHOUT  THE  GOODWILL  OF  THE  BUSINESS  IN  THE 
GOODS  FOR  WHICH  THE  TRADE  MARK  IS  REGISTERED. 

Trade  Mark  No.  Mark  Goods  Specification 

1364806  VENTFOAM    Orthopaedic  strappings; 

support  bandages;  all  included 
in  Class  10. 

693460  POROPLAST  Pharmaceutical  preparations 

and  substances  for  human  use 
and  for  veterinary  use,  medical 
and  surgical  plasterrs,  and 
materials  prepared  for 
bandaging  and  for  dressing 
wounds. 

693459  POROPLAST  Adhesives  included  in  Class  1 . 
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Businessink 


A  FREE  Service  for  Chemist  &  Druggist  Subscribers 


PHARMACIST  MANAGERS 

MAIDSTONE.  KENT  -  Pharmacist  man- 
ager required.  Salary  negotiable.  Any 
hours  considered.  Help  with  accommo- 
dation if  required.  Tel:  0923  771187. 

CROSBY,  MERSEYSIDE  -  High  calibre 
manager  required  for  busy  up-market 
pharmacy.  Excellent  working  environ- 
ment. Generous  salary  by  negotiation. 
Apply  P  Lappm,  Houghton  &  Lappm  Ltd. 
17  Gascoyne  Street.  Liverpool  L3  BBS. 


 LOCUMS  

BARKING,  ESSEX  -  Locum  required 
(Mondays  only)  on  a  regular  basis.  Some 
full  weeks  possible.  Tel:  081-594  0364 
(day)  or  081-508  2244  (eve). 

CAMDEN,  LONDON  N7  -  Locum  required 
for  l-6pm,  Monday,  Tuesday.  Wednesday 
and  Friday,  and  full  day  Saturday.  Tel: 
071-485  2159. 

LONDON  SE  -  Locum  required  for  Mon- 
Fri  (Saturday  optional)  in  October  and 
part  of  November  to  cover  holidays.  If 
interested,  longer  term  available.  Tel: 
081-761  7296. 

SOUTH  MANCHESTER  -  Locum  required 
for  alternate  Mondays  or  one  in  four.  Tel: 
061-445  1999. 

ORPINGTON,  KENT  -  Counter  sales  assis- 
tant and/or  dispensing  assistant  required 
for  high  class  high  street  pharmacy.  Tel: 
0689  831113. 


PHARMACY  ASSISTANTS 

HUYTON,  MERSEYSIDE  -  Full  time  dis- 
pensing assistant  required.  Tel:  051-489 
6860. 

LEWISHAM,  LONDON  SE  -  Part  time 
shop  assistants  required.  Tel:  081-692 
2823. 


SITUATIONS  WANTED  

SUSSEX  -  Winter  holiday''  Experienced 
community  pharmacist  locum  available 
most  weeks  in  November,  December, 
January  and  February.  Tel:  0444  23.3839 
(Ann  Sharpe). 

GUILDFORD/WOKING,  SURREY  -  Ex- 
perienced reliable  locum/manager  phar- 
macist available  mornings  and  to 
2.45pm.  Tel:  0483  760421. 

SOUTH  MANCHESTER  based  locum  seeks 
regular  days  from  November.  Tel:  061- 
434  9.369. 

SOUTH  EAST  AREA  -  Dispenser  requires 
temporary  work  during  Christmas.  East- 
er, and  Summer  holidays.  Distinction  in 
Society  of  Apothecaries  examination.  Tel: 
0273  412195  (Ms  Penson). 

READING/OXFORD/SWINDON  -  Exper- 
ienced, efficient  locum  available  from 
October  5,  for  days/weeks.  Tel:  0734 
263075. 

GREATER  LONDON  AREA/NE  London. 
Experienced  Italian  speaking  pharmacist 
available  for  locum,  long  term  and  per- 
manent post.  Tel:  081-888  2851. 


BUSINESSES  FOR  SALE 

HAMMERSMITH,  LONDON  -  Small  easily 
run  pharmacy.  Turnover  £148,000.  No 
reasonable  offer  refused.  Tel:  071-602 
1294. 

ROMFORD,  ESSEX  -  Three  drug  stores. 
Turnover  +,£600,000.  Tremendous  po- 


tential to  increase  t/o.  Reasonable  offers 
for  goodwill,  fixtures  and  fittings  invited. 
Tel:  0234  35382. 


BUSINESSES  WANTED 

LONDON  OUTSKIRTS  -  (Eg  Hertford, 
Tonbridge).  Ex-proprietor  seeks  freehold 
pharmacy.  Strict  confidence.  Tel:  081- 
986  9229. 


EXCESS  STOCK 


SAIZEN  ampoules  4iu.  Trade  less  35%.  Tel: 

0704  28437 
TRADE  LESS  50%+VAT+POSTAGE  -  63 

Molipaxin  50mg;  10  Instillagel  11ml;  1 
Bricanyl  Spacer;  6  Atrovent  UDV  10ml; 
140  Trasicor  80mg.  Tel:  021-558  8837. 
TRADE  LESS  50%+VAT+POSTAGE  - 

136  Loron  caps;  8  Dimetriose  caps;  4  x  28 
Monocor  lOmg;  500  Pancrex  V  125mg;  6 
x  50  Isoket  Retard  20;  5  x  30  Moducren; 
50  Septrin  Forte;  24  Picolax.  Tel:  0777 
700757. 

4  X  30  MEGACE  160MG  CAPS  -  12 

Micolette  enemas  5ml;  12  x  10  Motilium 

supps.  Trade  less  50%+VAT+postage. 

Tel:  081-958  7137. 
TRADE  LESS  30%  -  30  Provera  400mg. 

Tel:  081-202  6262. 
TRADE  LESS  25%  -  3  x  30  Biotrol  32-445; 

16  x  100  Pancrease  caps;  2  x  30  Colestid 

sachets.  Tel:  051-489  5817. 
SWAP  STOCK  -  Excess  stock  swapped  or 

bought.  Ring  Kay  Gee  or  fax  071-485 

2159. 

TRADE  LESS  50%+VAT+POSTAGE  -  8 

Ativan  amps;  56  Brufen  Retard;  159 
Clopixol  lOmg  tabs;  1  Dithocream 
1%HP;  500  Dexamethasone  (Organon) 
2mg;  132  Distamine  250mg;  28  Lopre- 
soretic;  471  Nozinan  tabs.  Tel:  0502 
572603. 

TRADE  LESS  40%+VAT  -  200  Drogenil 
tabs  (exp  3/95);  Modecate  50mg  and 
lOOmg  inj  and  various  others.  Tel:  081- 
759  0553. 

TRADE  LESS  30%+VAT+POSTAGE 

Atrovent  500mcg/2ml  sol  (exp  3/96); 
Pulmicort  Turbohaler  400  (exp  1/93); 
Ventodisk  400  (exp  5/94):  Ventolin  resp 
sol  20ml  (exp  3/94);  Panoven;  Hypovase 
5mg;  Polytar  emollient.  Tel:  071-272 
6717. 

TRADE  LESS  50%+VAT+POSTAGE  -  6  x 

10  Atrovent  UDV  2ml;  50  Burinex  5mg; 
70  Myambutol;  40  Zinamide.  Tel:  021- 
558  8837. 

200  TEGRETOL  400MG  (exp  1/93);  90 
Provera  lOOmg  (exp  12/92);  30  Trans- 
iderm  Nitro  lOmg  (exp  1 1/92).  Trade  less 
40%+  postage.  Tel:  081-743  3887. 

TRADE  LESS  30%+VAT  -  160  Lopid 
300mg;  1 12  Anturan  200mg;  28  Zimo- 
van;  100  Rocaltrol  0.5mcg;  200  Mestinon 
60mg;  56  DHC  90mg;  60  Asendis  1  OOmg. 
Tel:  0623  643801. 

3X100  SABRIL  -  40%  off+VAT+postage. 
Tel:  0858  467027. 

TRADE  LESS  50%>+VAT  -5x10  Calcipar- 
ine  12,500iu;  3  Conseal  1235,  1  x  1220;  3 
Conveen  5150.  Tel:  0429  820313. 

TRADE  LESS  50%+VAT+POSTAGE  -  2  x 
2(1  Squibb  stomahesive  flanges  S240;  5  x 
10  Convatec  S301  38mm  ostomy 
pouches;  3  x  1 0ml  Sodium  Chloride  inj 
Tel:  071-935  9667. 

TRADE  LESS  35%+VAT  -  17  Intron  A  inj 
30  million  iu  (exp  7/93);  1  x  120  Loron 
400mg  (exp  10/93).  Tel:  0474  533528. 


FOR  SALE 

HARTNELL  'In  Love'  EDT  spray.  Please 

state  price.  Tel:  0509  234231. 
UPGRADED  LINK  2+  computer  system;  2x 

Hard  disk.  Tape  streamer  and  software. 

£900  ono.  Tel:  0203  306742. 


 WANTED  

NOMAD  CASSETTES  wanted.  Any  quant- 
ity, anywhere.  Tel:  0836  618173. 

KL7  TABLET  COUNTER  in  full  working 
order.  Price  asked.  Tel:  081-856  1973. 

PHARMATON  SKIN  ACTIVATOR  -  We  are 
hoping  for  six  in  total.  Price+P+P  paid. 
Tel:  0695  421262  (day). 

EXCESS  OR  UNWANTED  stock  due  to 
closure  etc.  All  medical,  OTC,  cosmetics, 
ex  agency.  Cash  paid  on  delivery  Tel: 
071-935  9667 

SECOND  HAND  Martindale  LISP  and  BP. 


Must  he  in  good  condition.  Tel:  or  Fax: 
081-952  2061. 
BACTRIM  PAEDIATRIC  TABLETS  for 

patient  on  chemotherapy.  Tel:  0734 
472464 


ACCOMMODATION 

WEMBLEY,  MIDDLESEX  -  Modern  fur- 
nished s/c  maisonette  with  garage.  Suit 
up  to  4  persons  sharing.  Tel:  0628 
473423. 

SKI  LE  COTE  -  Port  de  Soleil.  Luxury  farm 
chalet  with  en  suite  facilities.  Profes- 
sional ski  clinics.  Gourmet  cuisine.  Air- 
port shuttle.  Special  January  offers.  Tel: 
0482  668357  for  brochure. 

SUNNY  COSTA  DEL  SOL  -  Near  Malaga, 
Spain.  Luxury  apartment  with  magnifi- 
cent pool  and  leisure  facilities.  Accom- 
modates up  to  four.  Week  December  5  to 
12.  £180  only.  Tel:  081-660  1970. 


PLEASE  MENTION  "C&D  BUSINESS  LINK" 
WHEN  RESPONDING  TO  ADVERTISEMENTS 
ON  THIS  PAGE 


Free  entries  in  "Business  Link"  (maximum  30  words)  are 
restricted  to  community  pharmacist  subscribers  to  Chemist 
&  Druggist.  No  trade  advertisements  will  be  permitted. 
Acceptance  is  at  the  discretion  of  the  Publishers  and  depends 
upon  space  being  available.  Send  proposed  wording  to 
"Business  Link"  using  the  form  below. 
EXCESS  STOCK  CAUTION:  Pharmacists  are  responsible  for 
the  quality,  safety  and  efficacy  of  medicines  they  supply.  In 
purchasing  from  sources  other  than  manufacturers  or 
licensed  wholesalers  they  must  therefore  satisfy  themselves 
about  product  history,  conditions  of  storage  etc 


To:  Business  Link,  CHEMIST  &  DRUGGIST,  Benn  House,  Sovereign 
Way,  Tonbridge,  Kent  TN9  1RW. 

PLEASE  COMPLETE  IN  BLOCK  CAPITALS 

Surname  

First  names  

Address  

 Postcode   

Personal  RPSGB  Registration  number  

Telephone  number  

Proposed  advertisement  copy  (maximum  30  words) 


To  be  included  under  section  Heading  .  . 
Signed   Date 
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Aboutpeople 


Mr  Michael  Moon  (left)  of  Bristol,  was  one  of  the  winners  of  the  recent 
Ovex  competition.  His  prize  winning  slogan  for  the  one  tablet  treatment 
for  worms  was:  'it's  the  best  one  to  treat  your  bum."  He  is  pictured 
receiving  his  prize  from  Janssen  area  representative,  Baden  Took 


John  Goulding  retires 


John  Goulding,  business  services 
manager  at  the  National 
Pharmaceutical  Association  has 
retired  after  26  years  with  the 
Association. 

Past  and  present  staff  gathered 
to  see  NPA  director  Tim  Astill 
present  their  gift,  a  portable  radio 
cassette  and  CD  player,  to  Mr 
Goulding. 

Mr  Astill  thanked  the  former 
business  services  manager  for 
building  the  Business  Aids 
Department  from  something 
"virtually  non-existant"  to  one  of 
the  most  important  and  visible 
departments  at  Mallinson  House. 

The  Business  Aids  catalogue 
now  includes  over  600  items  that 
NPA  members  can  purchase, 
secure  in  the  knowledge  that  they 
have  been  tried  and  tested  by  the 
Business  Services  Committee. 

The  range  of  goods  includes 
balances,  reference  books, 
computers,  labels,  information 


John  Goulding  stands  down  after 
26  years 

leaflets  and  controlled  dosage 
systems,  among  many  others. 

Mr  Goulding's  successor  at  the 
NPA  is  Trefor  Williams. 


□ 


Famous,  but 

*  Wlni-n,:' 

Delegates  at  the  "Final  Fling" 
Conference  Ball  at  the  Centennial 
Centre  in  Birmingham  were 
captured  in  silhouette  form  by 
Megumi  Biddle. 

The  first  letter  from  a  Chemist 
&  Druggist  subscriber  to 
correctly  identify  this  leading 
pharmacist  will  receive  an 
additional  copy  of  the  Guide  to 
OTC  Medicines  offered  free  with 
last  week's  issue  (which  normally 
retails  at  £10). 

Entries  should  be  addressed  to 
Jan  Powis  at  Chemist  &  Druggist. 


Reckitt  &  Colman  announce  the  winner 


Fiona  Powrie  is  the  winner  of  the 
first  Reckitt  &  Colman  Award  for 
Pharmacy  Students.  Fiona 
received  her  prize  of  a  £750  travel 
grant  from  Joel  Hirst,  president 
of  the  British  Pharmaceutical 
Students  Association,  at  a 
reception  attended  by  RPSGB 
president  David  Coleman,  held  at 
the  British  Pharmaceutical 
Conference  in  Birmingham. 

The  award  is  being  run  by  the 
company  in  conjunction  with  the 


BPSA.  Pre-registration  pharmacy 
students  were  asked  to  submit  a 
short  proposal  on  a  project  which 
they  wished  to  pursue  in  Europe. 
Fiona's  project  will  look  at  the 
availability  of  healthcare  in 
Rumania  and  the  role  of  the 
Romanian  pharmacist.  Fiona  has 
already  travelled  to  Rumania  and 
has  learned  some  Rumanian. 

Dr  Nick  Varey,  director  of 
medical  affairs,  Reckitt  &  Colman 
Products,  who  was  one  of  the 


judges,  commented  on  the 
"superb  entries".  The  entries 
were  judged  on  the  basis  of 
"relevance,  doability  and  the 
impact  it  might  have",  and 
Fiona's  proposal  came  high  on 
the  list  in  all  three  categories. 

The  judges  for  the  competition 
were:  Professor  Peter  Noyce, 
University  of  Manchester;  Nicola 
Gray,  past  president  of  the  BPSA; 
Janet  Flint  of  the  RPSGB,  and  Dr 
Nick  Varey. 


Fiona  Powrie  (centre),  winner  of  the  Reckitt  &  Colman  Award  for  Pharmacy  Students,  pictured  with  Joel  Hirst, 
president  of  the  BPSA.  Her  fellow  finalists  were:  front  row  (L  to  R)  Rachel  Doherty,  David  Pitman,  Christina 
Hughes,  Catriona  Kerr  and  Chetna  Mehta.  In  the  back  row  are  (L  to  R):  Professor  Peter  Noyce,  judge;  Dr  Nick 
Varey,  director  of  medical  affairs,  Reckitt  &  Colman;  Mark  Bryan  and  Nikki  Gray,  a  judge 


Mono  film  output  by  Final  Word,  Tonbridge,  Kent.  Printed  by  Riverside  Press  Ltd.  St  Ives  pic.  Whitstable.  Kent.  Published  by  Benn  Publications  Ltd,  Sovereign  Way.  Tonbridge,  Kent  TN9  1RW. 
Registered  at  the  Post  Office  as  a  Newspaper  30/24/16s.  Contents  ©  Benn  Publications  Ltd  1992.  All  rights  reserved.  No  part  of  the  publication  may  be  reproduced,  stored  in  a  retrieval  system  or 
transmitted  in  any  form  or  by  any  means,  electronic,  mechanical,  photocopying,  recording  or  otherwise  without  the  prior  permission  of  Benn  Publications.  Benn  Publications  Ltd  may  pass  suitable 
reader  addresses  to  other  relevant  suppliers.  If  you  do  not  wish  to  receive  sales  information  from  other  companies,  please  write  to  Fraser  Murdoch  at  Benn  Publications  Ltd. 
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NEW  PRODUCT 
NEW  MARKET 
NEW  MONEY 


Rappell  is  revolutionary.  It's 
creating  a  new  market  for  you  and 
an  extra  profit  opportunity. 
Rappell  isn't  another  headlice 
treatment.  It's  the  first  and  only 
highly  effective  headlouse  repellent 
for  people  who  never  want  to  get 
headlice.  Its  light  fragrant  fine  mist 
spray  will  attract  new  customers 
who  simply  wish  to  protect  their 
families,  as  well  as  those  wishing  to 

 SUPPORTED  BY 

£l/2  MILLION  NATIONAL 
PRESS  LAUNCH 


USER  FRIENDLY 
PUMP  SPRAY  ACTION 
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HEAD  LOUSE 
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avoid  further  trouble. 

And  with  a  major  new  press 
launch  and  a  UK  epidemic  about  to 
break,  they'll  be  attracted  towards 
your  premises  soon. 

Remember,  Rappell  is  in  a  new 
class  of  its  own.  Recommend  it  on 
its  own  or  together  with  a  treatment 
and  stock  up  now  before  the  next 
headlice  outbreak  in  your  area. 


Charwell  Pharmaceuticals  Ltd., 
Alton,  Hants,  UK.  Tel:  0420  84801 


Rappell  is  a  registered  trademark. 
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ATTRACTING  CUSTOMERS.  REPELLING  HEADLICE 


NOW  EVEN 
MORE  ORANGEY 


New  Fybogel  Orange  now  tastes  even  more  orangey, 
making  it  even  more  attractive  to  your  regular  customers. 
And  as  ever,  natural,  pleasant-tasting  Fybogel  Orange 
gently  relieves  the  discomfort  of  constipation,  as  it 
restores  bowel  regularity.1 


Ispaghula  Husk  BP 


A  GENTLE  START  TO  NATURAL  REGULARITY 


Indications:  Conditions  requirins  a  high-fibre  resimen.  Dosage  and  Administration:  (To  be  taken  in  water)  Adults  and  children  over  12:  One  sachet  morning  and  evening.  Children  6-12 
years:  Half  to  one  level  5ml  spoonful  depending  on  age  and  size,  morning  and  evening.  Children  under  6  years:  To  be  taken  only  on  medical  advice.  Contra-indications,  Warning,  etc:  Fybogel 
is  contra-indicated  in  cases  of  intestinal  obstruction  and  colonic  atony.  Each  sachet  contains  3.5g  Ispaghula  husk  BP.  RSP  Price:  10  Sachets  £1.25.  PL  No.:  Fybogel  0044/0041,  Irish  PA 
27/2/1 ,  Fybogel  Orange  0044/0068,  Irish  PA  27/2/2.  Reference:  Data  on  file,  394  Patient  Study,  Reckitt  &  Colman  Products  (1989)  RMEX35003/01 2.  Fybogel  and  the  sword  and  circle  are 
trademarks  of  Reckitt  *  Colman  Products  Ltd.  Further  information  is  available  from  Reckitt  &  Colman  Products,  Hull  HU8  7DS. 


